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New toll roads and retail developments have 
increased transportation and shopping choices 
for Northwest Austin residents. However, despite 
increasing choices, a study released by Envision 
Central Texas, a nonprofit organization that 
plans for concentrated regional growth, shows 
that residents are still concerned about the same 
major issues as five years ago.

The study, conducted by TIP Strategies, Inc., 
showed transportation is still the most important 
issue needing to be addressed in the region, just 
as it was in 2004 when ECT launched “A Vision 
for Central Texas,” a plan created with commu-
nity input to accommodate the 1.25 million new 
residents expected to populate the area in the 
next 20 to 40 years. Land use, cost of living, water 
availability, air/water quality, open space, public 
education and jobs all ranked as less important 
than transportation, but still regional priorities. 

“The issues of how do we use land, do we 
have enough water, what we are doing to our 
climate, are we competitive as a region — those 

are regional issues, not local issues,” said Travis 
Froehlich, ECT vice chair and vice president of 
strategic planning for Seton Family of Hospi-
tals. “So when people look at do we move to 
Central Texas, and do we locate a plant there, 
do we go there to get a job or are there more 
jobs coming here, they don’t just look at a block 
or a neighborhood, they really look at what the 
transportation and quality of life issues are for 
the region as a whole.”
A “Vision” for Central Texas

Austin’s population is expected to double in the 
next 20 years, and ECT’s mission is to implement 
a regional vision to address the growth of Central 
Texas, emphasizing land use, transportation and 
the environment.

ECT encourages concentrated growth, which 
means planning development in specific areas 
while leaving other locations as open space and 
public parks. 

Last year, ECT awarded the Community 
Steward Award for public planning and policy 
to the North Burnet/Gateway Neighborhood 
plan for incorporating qualities ECT values, 
such as a mix of housing and retail and 

How central texans 
would spend $100*
to address regional   
     priorities:

Address Service Requested

$35.38
Developing 
an effective 

transportation 
system$24.24

Protecting the 
environment 
and natural 

resources

$14.47
Promoting a 

diverse and 

thriving 

economy

$11.58
Preserving

 the region’s 
unique 

character

$8.40
Regional collaboration among jurisdictions

by Christi Covington

$8.79
Fostering 

social 
equity

 and racial 
harmony

by tiffany young

Austin’s Energy Efficiency Upgrades Task Force is finishing 
discussions for the basis of a possible ordinance with the abil-
ity to affect the city’s real estate market. Some say it could in-
crease housing prices.

However, Matt Watson, who is Mayor Will Wynn’s policy 
director, said the effort so far is not only about environmen-
tal protection. It is about housing affordability. He notes that 
since 1994 Austin Energy has not changed its base rate, which 
covers the cost of operating the utility. What is increasing is the 
cost of fuel, which the consumer 
directly pays. 

“[Energy] keeps going up, and it’s 
going to keep going up,” he said.

Transportation region’s highest priority 

Realtors’ association questions 
aspects of possible ordinance

See page 26 for the task force’s drafts on similar recommendations that would affect multi-family housing and commercial real estate.

Mandatory
What: A home seller must get an energy audit and disclose the 
results to buyers.
When: Before the home is sold.
Cost: Estimates range between $150-$350.

Voluntary
What: Following an energy audit and disclosure, home sellers or 
home buyers can participate in the Energy Savings program by 
installing energy efficiency upgrades recommended in the audit. 
Austin Energy is expected to continue its existing energy efficiency 
financial incentives, including cash rebates or low-interest loans.
When: To count in the Energy Savings program, upgrades must be 
completed before or within one year of the home being sold. The 
completion will be valid for as long as the current owner owns the 
home or 10 years, whichever is a longer period.
Cost: Homeowners would make upgrades that pay for themselves 
in five years in energy savings or cost no more than 1 percent of the 
home’s sale value. For a home valued at $190,000, that would be 
$1,900.

Possibly mandatory
What: If targets to get homeowners to participate in the Energy 
Savings program are not met, the voluntary element would become 
mandatory. Following an energy audit and disclosure, home buyers 
would be required to participate in the Energy Savings program by 
installing energy efficiency upgrades recommended in the audit. 
Some homes would be exempt.
When: Upgrades must be completed before or within one year of 
the home being sold. The completion will be valid for as long as the 
current owner owns the home or 10 years, whichever is a longer 
period.
Cost: Homeowners would make upgrades that pay for themselves 
in five years in energy savings  or cost no more than 1 percent of the 
home’s sale value. For a home valued at $190,000, that would be 
$1,900.

Energy Savings program targets
If any of the targets are not met for two consecutive years, the 
voluntary elements would automatically become mandatory the 
next year.
Year 1:  25 percent of nonexempt homes sold 
participate in the program 
Year 2:  45 percent of nonexempt homes sold 
participate in the program
Year 3:  65 percent of nonexempt homes sold 
participate in the program
Year 4  and thereafter: 85 percent of nonexempt
homes sold participate in the program

$10.72Providing a variety of housing choices

Energy upgrade

story highlights
• voluntary energy efficiency upgrades could become 
mandatory over time  
• Potential ordinance could affect both commercial and 
housing markets

Study shows Central Texas’ 
five-year progress on goals  

For single-family homes

the Vision Progress Assessment, a five-month study to see whether the region is moving towards envision central 
texas’ Vision, was published in July. As part of the study, an online survey posed the above question to central texans.

The city of Austin’s Energy Efficiency Upgrades Task Force 
has written draft recommendations that could become a city 
ordinance, which would affect the local real estate market. The final 
recommendation is expected by the end of the summer before 
going to board and commissions and then city council this fall.

read about other new housing 
ordinanCes and Comment at

more.impaCtnews.Com/1585

 www.impactnews.com 

*Participants were given numbers to add up to $100, but answers 
were not rejected if they totalled more than the amount given. 
Hence the total adds up to more than $100 due to human error.
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You have so much to gain from losing.

s t d a v i d s . c o m

Obesity is something that many people struggle with everyday. 

Not just physically but emotionally. If you’re overweight and 

want to make changes in your life, our Weight Loss Surgery 

Seminar Series is a step in the right direction. With the help 

of our dedicated team of healthcare professionals, you’ll 

find out exactly how much you have to gain from losing. 

You can do this. You can win the fight against obesity.

TO REGISTER CALL: 512-341-6850

WEIGHT LOSS SURGERY 
SEMINAR SERIES

ST. DAVID’S ROUND ROCK MEDICAL CENTER
2400 Round Rock Ave. Round Rock, TX 78681

22082SD_RndRckBariatrics_2.indd   1 6/2/08   5:27:28 PM
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The end of August was always stress-
ful for me as a kid. August meant get-
ting ready for school and getting ready 
for school meant shopping. The back-
to-school shopping frenzy couldn’t be 
avoided. Even today, the thought of 
entering a mall and fighting the weekend 
crowd makes me squeamish. I prefer local 
shopping complexes that I can easily walk 
to and find unique businesses with close 
parking for extra efficiency.

One complex in Northwest Austin that 
has had an eventful summer is Anderson 
Arbor. Like me, you’ve probably been 
watching and waiting for a new anchor 
to replace the Albertsons at Anderson 
Mill Road and US 183, which has been 
boarded up for two years this month. 
The good news is that Walgreens bought 

the property in June and is working with 
StoneCrest Investments to fill the vacant 
Albertsons. Walgreens will move into the 
corner spot.

I have talked with Anderson Arbor 
business owners, most of whom have been 
there for years, and found their outlook for 
Anderson Arbor extraordinarily upbeat. It 
says a lot for them that they’ve prospered 
in this complex without a flagship. With 
new tenants like restaurant Kerbey Lane, 
dance studio Arthur Murray and sub 
sandwich shop Jimmy Johns, these busi-
nesses should continue to prosper. Find 
out more about the shops in Anderson 
Arbor in our Community Corridor on 
page 17.

Even though shopping can be stressful 
for some, local complexes in the area like 
Anderson Arbor, Galleria Oaks and Plaza 
183 offer a wide variety of businesses in 
proximity. Keeping gas conservation in 
mind, now’s the time to shop local.

9910 Stonelake Blvd
Austin, TX 78759
(512)343.3400

TOLL FREE (800)90.LEXUS
www.LexusofAustin.com

Nothing else is built 
quite like a Lexus.

The  RX

IN THE ARBORETUM AREA.
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1  Ease your pain
Moving Synergy recently opened at 8108 
Mesa Drive, Ste. C-101, in the Martial Arts 
Fitness Center, offering posture alignment 
therapy and massage therapy for the relief 
of chronic pain. Owner Andrea Adams is 
a licensed massage therapist certified by 
Egoscue as a posture alignment specialist. 
Call 924-5454, e-mail andrea@movingsyn-
ergy.com or visit 
www.movingsynergy.com.

2  New insurance office
Complete Insurance Solutions recently 
opened on 12001 Burnet Road, Ste. I, in the 
Gracy Farms Center. The company offers 
auto, homeowners and commercial insur-
ance. CIS represents more than 15 carriers 
and has licensed agents that perform both 
house and office calls.  Call 888-CIS-0020 or 
visit www.CISTexas.com.

3  Auto additions
Covert Auto Group, located at 11750 
Research Blvd., has recently added GMC 
trucks and SUVs and Pontiac to its Buick 
and Cadillac lineup. Call 583-3000 or visit 
www.covertbuickpontiacgmc.com.

4  New coffee shop
Coffee-A-Deli recently opened at 11800 N. 
Lamar Blvd. It offers coffee, espresso drinks, 
pastries, sandwiches, soups, salads, free Wi-
Fi and a meeting and party room. Call 833-
6000 or e-mail coffeeadeli@sbcglobal.net.

5  Dance studio moving
Arthur Murray Dance Studio recently 
moved to a new location at 13343 N. US 183 
Ste. 285 in the Anderson Arbor Shopping 

Center. The studio offers dance lessons for 
couples and singles of all skill levels. Dances 
taught at the studio include ballroom, coun-
try/Western, Latin, swing and zumba fitness 
classes. Call 454-7663 or visit 
www.texdance.com.

6  Hot yoga
Sunstone Yoga recently opened at 10710 
Research Blvd., Ste. 326. Sunstone offers 
“hot yoga,” which is yoga performed in a 
heated environment to increase flexibility 
and make stretching easier. The studio’s core 
class is “fire yoga,” performed in a 98-degree 
room. Free towels and mats are available, 
along with shower rooms and corporate 
discounts. Call 287-7047 ext. 114 or visit 
www.sunstoneyoga.com.

7  Austin Access Award
Borders Books, 3309 Esperanza Crossing in 
The Domain, was one of three businesses to 
receive this year’s Austin Access Award. The 
awards were presented to commemorate 
the 18th anniversary of the passing of the 
Americans with Disabilities Act. Winners 
of the award are recognized for their efforts 
to eliminate barriers to their business and 
demonstrate a welcoming attitude for cus-
tomers with disabilities. 
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11740 Jollyville Rd., Ste. 100
Austin, TX 78759

512.284.9045
www.mthgreenhomes.com

See coupon on 
page 40.

Locally owned and operated.
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Last month, Doss Elementary School was 
left off Austin Independent School Dis-
trict’s education focus section. 
Source: Austin Independent School District and Texas 
Education Agency

7005 Northledge Drive • 414-2365
www.austin.isd.tenet.edu/schools/website.phtml?id=063

Principal: Janna Griffin
open Since: 1970
2007 Total Students: 650
2007 Students per Teacher: 16:1
2007 Economically Disadvantaged: 12.2%
2007 Accountability Rating: Recognized
2007 TAKS Results: Reading: 99%, Math: 98%

2008 Preliminary TAKS Scores:
Grade 3: Reading 100%, Math 97%
Grade 4: Reading 99%, Math 99%
Grade 5: Reading 100%, Math 99%

doss elementary

www.impactnews.com
• see other austin isd schools in northwest 
austin at more.impactnews.com/1390

1325

Great Hills Tr.

Gracy Farms Ln.

      Esperanza Crossing

       Palm W
ay
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Andrew Aldi, developer of Independence Ridge retirement 
community, presents a check for $5,000 to Concordia 
President Tom Cedel.

community   events

Calendar events must be submitted by the second Friday of the month. E-mail 
Candace at cbirkelbach@impactnews.com or call 989-6808. Also submit events 
online at www.impactnews.com.

AuGuST

8  Wells Branch Park
The Wells Branch MUD board approved 
an agreement for landscape architec-
ture services for a nature park east of St. 
Andrew’s Presbyterian Church, 14311 
Wells Port Drive. The project is expected 
to begin later this year and includes a low-
impact park that will blend with nearby 
residences. Call 251-9814 or visit 
www.wellsbranchmud.com.

9  Fancy photos
Akasha Studios, a full-service professional 
photography studio, recently opened at 
13812 Research Blvd. Ste. B-2. Akasha spe-
cializes in portraits for graduating seniors, 
families, children, maternity, weddings, 
events, fashion, headshots, commercial and 
product photography. Call 336-9100 or visit 
www.AkashaStudios.com.

10  Swim season
Capital of Texas Aquatics, a year-round 
swim team, provides opportunities and 
challenges for all levels and ages of swim-
mers, and offers instruction and training 
for its athletes. Fall registration will be held 
on Aug. 23 from 8-10 a.m., Aug. 27 from 
4-7 p.m., and Sept. 4 from 4-7 p.m. at the 
Great Hills Country Club pool, 5914 Lost 
Horizon Drive. Tryouts will be held every 
Saturday during the fall starting Sept. 6. 
Visit www.capitaloftexasaquatics.com.

11  Mall renovations
Renovations to Lakeline Mall, 11200 Lake-
line Mall Drive, were recently completed. 
Along with new decorative renovations, 
the project included an updated food court 
with new furniture and a common area for 
live entertainment, a new elevator relocated 
to make room for additional tenants, new 
seating in front of anchor retailers and at 
center court and an updated guest services 
booth. Visit www.simon.com/mall/default.
aspx?ID=227.

12  New smiles
Lakeline Ranch Dental recently opened 
a satellite office at 10900 Lakeline Mall 
Drive, Ste. 250. Lakeline Ranch Dental is 
open Monday through Friday, 8:30 a.m. to 
5:30 p.m. Call 583-0700 or visit 
www.averyranchdental.com/
SisterOffice.aspx.

13  The Domain’s first hotel
Construction is expected to start in Sep-
tember on Austin’s first Westin hotel at 
The Domain with completion planned for 
September 2010. The eight-story hotel will 
have 340 rooms and more than 14,000 sq. 
ft. of meeting room and banquet space, a 
full restaurant, fitness center and bar. White 
Lodging will develop the hotel at a cost of 

$70 million to $75 million. Visit 
www.thedomainaustin.com/Hotels/
Westin-Hotel.aspx.

Paint the walls
Zebra Custom Paint & Remodel, based 
in Northwest Austin, is a recently opened 
home-based business specializing in paint-
ing new and existing homes and business-
es in Central Texas. The full-service paint-
ing company offers color consultation and 
custom painting for interior and exterior 
of homes and businesses. Call 750-8120 or 
visit www.zebrapainters.com.

 Nearby happenings
14  Grant writing

The Grantsmanship Training Program, 
designed for novice and experienced grant 
seekers, will be Sept. 8 through Sept. 12 at 
the Goodwill Community Center, 1015 
Norwood Park Blvd. This is a five-day 
program taking participants step-by-step 
through all aspects of searching for grants, 
writing grant proposals and researching 
funding sources. The event is sponsored by 
the YMCA of Austin and Goodwill Indus-
tries of Central Texas and led by represen-
tatives from The Grantsmanship Center. 
The program fee of $895 includes workshop 
tuition and a one-year membership to The 
Grantsmanship Center. Enrollment is lim-
ited to 30, and scholarships are available for 
organizations with operating budgets under 
$300,000. Call 800-421-9512 or visit 
www.tgci.com.

15  New field house
Concordia University received a $5,000 
check from Independence Ridge retire-
ment community, which will be built next 
to Concordia’s new campus on 8311 N. RM 
620. The money is allocated to construc-
tion of Concordia’s new field house, where 
flooring for the basketball court is being 
installed. Independence Ridge will open at 
the entry to the Concordia campus with 92 
independent living apartment residences 
plus several townhouse-style “casitas.”  The 
community expects to interact extensively 
with the Concordia campus as it expands to 
a 680-unit retirement village complete with 
a clubhouse, restaurants, pub, fitness center 
and other amenities. Call 313-3000 or visit 
www.concordia.edu.

16  Hey Cupcake
After about a year of selling cupcakes out 
of a small, silver trailer on South Congress 
Avenue, Hey Cupcake has plans to open 
a permanent headquarters at 5530 Burnet 
Road in October. The business plans to 
keep its original location open and eventu-
ally add more silver trailers throughout 
town. At the Hey Cupake headquarters, 
customers will be able to peer through 
large windows to see cupcakes being 
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Grand opening of Charity Craft 
Volunteer Network 

the Stitching Studio, 9725B Anderson Mill Road  
653-4646 • www.charitycraftcenter.org

Austin Chronicle Hot Sauce Festival
Fun, music, hot sauce and free admission with 

donation of three canned goods 
Waterloo Park • 11 a.m.-5:30 p.m.
www.austinchronicle.com 

BatFest
Arts, crafts, music, food, bat watching, children’s 

activities, and educational displays 
congress Avenue Bridge
Saturday, Aug. 30: 2 p.m.-midnight
Sunday, Aug. 31: 2-10 p.m. 
www.roadwayevents.com 

Asia Food Fest 
Sponsored by texas culinary Academy and texas 

Asian chamber of commerce
the two-day festival will include an Asian marketplace and 
iron chef-style competitions, and will host Asian chefs from 
regions as diverse as india, china and thailand.
888-553-2433 • www.tca.edu

College planning class 
this class is an overview of the complete college 

Planning Process from a certified college planner for parents 
of sophomores, juniors and seniors in high school. Students 
are encouraged to attend.  
Capital One Bank, 7200 MoPac, Ste. 100 
10:30 a.m.-noon • www.collegeauthority.com

PlayBingo Shopping Extravaganza
Presented by Friends of christopher Guild and Lexus of Austin
Shoppers purchase bingo game cards to win prizes and 
proceeds go to the center for child Protection.
The Domain, 11410 Century Oaks Terrace • 10 a.m.-6 p.m.
$25 • 472-1164 • www.centerforchildprotection.org.

 “Social and Emotional Aspects of 
Dyslexia”

Presented by Jill chrisman, Ph.d.
Scottish Rite Learning center, 12871 Research Blvd. 
7-9 p.m. • $35 • 472-1231 • www.scottishritelearningcenter.org

The Capital One Bank Pecan Street 
Festival

E. Sixth Street from IH 35 to Brazos Street 
Sept. 20: 11 a.m.-10 p.m. • Sept. 21: 11 a.m.- 8 p.m.
Free • www.oldpecanstreetfestival.com

10th Annual Community Service Awards
Hosted by Greater Austin Hispanic 

chamber of commerce
individuals and organizations will be honored in the 
following categories: youth leadership, community leader-
ship, volunteer leadership, professional leadership, nonprofit 
organization leadership and the lifetime achievement award.
11:30 a.m. -1 p.m.
Sheraton, 701 E. 11th St. • 476-7502 • www.gahcc.org

Austin City Limits Music Festival
three-day outdoor music festival featuring 

hundreds of bands, food and art
Zilker Park, 2201 Barton Springs Road
www.aclfestival.com

Friends of the Poor Walk 
All pledges go directly to a specific St. Vincent de 

Paul parish group as designated by the walker, or the pledges 
can go to diocesan council of Austin to support the poor in 
the diocese of Austin. 
Registration: 9:30 a.m.; Walk: 10 a.m.
east Metropolitan Park on Blake Manor Road 
www.svdpfriendsofthepoorwalk.org

Dyslexia Informational Meeting
Rite Flight: A Fluency and Comprehension Program for 
effective Reading instruction presented by Janice Robson
Scottish Rite Learning Center, 12871 Research Blvd. • $50 
9 a.m.-3 p.m. • 472-1231 • www.scottishritelearningcenter.org
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made, enjoy live music and purchase 
clothing. Visit www.heycupcake.com.

Performing arts classes
Zachary Scott Theatre Center’s Perform-
ing Arts School at 1510 Toomey Road 
offers classes and special workshops in act-
ing, comedy improvisation, musical theater 
and voice, and a series of Homeschool 
Production classes. Classes are from Sept. 
15 through Dec. 13. Call 476-0594 or visit 
www.zachtheatre.org/education/
performing-arts-school/index.html.

Wild homes
Austin is working to become Texas’ first 
National Wildlife Federation certified 
Community Wildlife Habitat. The city 
is challenging Austin neighborhoods to 
certify the most number of yards within 
their boundaries as wildlife habitats 
by Oct. 31. The challenge is limited to 
Neighborhood Associations and groups 
registered with the city of Austin. Visit 
www.nwf.org/community.

2009 budget
The Austin City Council will review the 
proposed $2.8 billion fiscal year 2009 budget 
throughout August, and final approval is ex-
pected in early September. The budget will 
take effect Oct. 1 and is expected to increase 
funding for growth planning, neighborhood 
initiatives, additional police officers, social 
services, transportation and infrastructure 
improvements. Visit www.cityofaustin.org/
news/2008/budget_release_2008.htm.
 

Volunteer to conserve 
wildlife habitat 
The National Wildlife Federation, City 
of Austin Parks & Recreation and Travis 
Audubon Society are partnering together 
to offer specialized training to teach 
Austin residents how to restore wildlife. 
Topics include native plants for wildlife, 
attracting birds and butterflies, natural 
water features and landscape design. All 
classes must be attended and participants 
must have an Austin address to register. 
Registration deadline is Aug. 29, and the 
fee is $40. Call 327-8181 ext. 29 or visit 
www.keepaustinwild.com.

Fare increase
The Local Government Approval Com-
mittee recently approved Capital Metro’s 
proposed fare structure that would increase 
the local bus fare by 25 cents, from 50 cents 
to 75 cents this fall, and to $1 in fall 2010. 
Fares for senior riders and riders with dis-
abilities will remain free. 

The Capital Metro Board is also exploring 
the financial impact of increasing fares for 
MetroRail and Express routes and establish-
ing a sliding scale for fares for the working 
poor. Fare would be $1 for one-way travel 
within one of the 32-mile line’s two zones 
and $1.50 to transfer between zones. Dillos, 
no longer free, will cost 50 cents for a two-
hour pass. The next meeting of the Capital 
Metro Board is Aug. 27. Visit  
www.capmetro.org.
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INSTEP
business    profile by CandaCe birkelbaCh

Owners Stephen Sadler 
and Laura Moore

InStep
9901 N. Capital of Texas Hwy.

346-4400 
Hours: Mon.-Sat. 10 a.m.-6 p.m.

www.instepaustin.com

After realizing Austinites were missing a place where 
they could find shoes comfortable enough to support 

active lifestyles, Laura Moore decided to open InStep, a 
comfort shoe boutique in central Austin.

With the success of the original store, which opened 
in 1993, Moore opened the second location in North-
west Austin five years later. She said it just made sense 
to open a comfort shoe store in a place with the proper 
climate for sandals and people focused on maintaining a 
healthy lifestyle.

Moore’s husband, Stephen Sadler, joined the business 
in 1995 and became a certified pedorthist in 1999.

At first, the store carried only the Birkenstock brand be-
cause Moore found the Birkenstock concept to be unique 

and amazing. She was originally interested in general 
health and wellness, but also realized the importance of 
foot comfort. Moore started her shoe career by working 
at a Birkenstock store while she was in college in the ’80s 
just as the brand was becoming popular. Though Moore 
admitted to feeling embarrassed when caught wearing the 
not-so-stylish Birkenstocks anywhere in public besides 
her job, she finally stopped caring because the shoes were 
so comfortable. 

Most people do not even realize that putting your foot 
into a shape that’s not natural might be causing some of 
their foot pain, Moore explained. 

“Over time I realized Birkenstocks were not necessar-
ily the answer for everybody’s feet, but comfortable shoes 
were. There are other great products with the same idea: 
mimicking the shape of the foot, giving arch support and 
putting the foot in a more natural position.”

The store then started offering other specialty brands 
and working closer with doctors to provide prescription 
shoes. Over time, Birkenstock and the other comfort shoe 
brands updated their styles, which allowed InStep to offer 
more options to suit customers’ needs.

“A lot of our shoes are prescription-only, but others 
are for people who are self-diagnosing themselves for a 
healthy lifestyle,” Moore said. “Most people don’t come 
willingly, because if your feet don’t bother you, you’ll 
continue to wear cute, cheap shoes.”

InStep has certified pedorthists on staff to create special 
shoes and inserts for customers. A pedorthist performs 
the same role a pharmacist would by filling a doctor’s pre-
scription. That expertise is what makes InStep stand out 
from other shoe stores — customers can find what they 
need much easier when trying on shoes with someone 
who knows and wears the shoes themselves, Moore said.  

“Sure you can help yourself to shoes on a rack at a self-
serve store or buy shoes online, but you’re missing some-

thing when you don’t have someone really knowledgeable 
helping you,” Moore said.

Two of InStep’s managers each have more than nine 
years’ experience helping people find comfortable shoes 
based on their physical needs, activities performed and 
style desired. A positive aspect of being a small and local 
store is that the owners of InStep are available to assist cus-
tomers on-site and really care about the people, Moore said.

She has received feedback from customers whose feet 
hurt from standing all day at work due to wearing shoes 
or heels that cramp the toes and put pressure on awk-
ward points. 

Moore has even had customers with injuries who were 
able to avoid surgery after finding the right shoe. Some 
even regained their ability to walk. Moore described one 
customer who was crawling from his bed in the middle of 
the night to get to his baby’s crib. InStep solved the prob-
lem by finding a comfortable sandal that the man could 
slip on easily at night to check on his baby.

“Pressure on the feet can affect the entire body, including 
the back and knees,” Moore said. “I think of it like a mat-
tress sometimes. A good mattress is a foundation for your 
body for many hours a day, and footwear is the same thing.”

brands sold at instep

Acorn • Aetrex • Birkenstock • Birki’s • 
Born • Chaco • Clarks • Croc’s • Dansko • 
Earth •  El Naturalista • Footprints • 
Healthy Toes • Hobo International 
(bags) • Indigo • J-41  Keen • Lynco • 
Matt & Nat (bags) • MBT •  Mephisto • 
Naot • Ocean Minded • Papillio • 
Pedag • Privo • Sanita • Tatami • Think! • 
Tsubo • UGG Australia • Wolky

InStep also sells travel bags and 
specialty comfort socks.

n

Braker Ln.

183 Mopac

InStep

360 Stonelake Blvd.
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LASH & BoDY
business    profile by CandaCe birkelbaCh

Wendy Dipietro, owner of mycontourz and Jaime Richter, 
owner of Lash & Body 

Lash & Body
9801 Anderson Mill Road, Ste. 129

258-0009
www.lashandbodyshop.com

Mon.-Sat. 10 a.m.-5 p.m.

Owner Jaime Richter opened Lash & 
Body Shop to make everyday women feel a 
bit more confident about their appearance. 
While the shop has only been in business 
a year, its success has developed rapidly by 
word of mouth. At the shop, customers can 
get luxurious, authentic-looking eyelashes, 
massages, beauty products and holistic skin 
tightening treatments.

Richter had experimented with different 
brands of faux eyelashes, but after finding 
the “Xtreme” brand decided to start selling 
them herself. The semipermanent lashes 
are applied to the base of the natural lash. 
The lashes are then shaped, polished and 
curled, eliminating the need for mascara or 
an eyelash curler.

“Most people hadn’t heard of Xtreme, 
but I absolutely loved them. They last while 
swimming, in the shower and working out,” 
Richter said. “I don’t have to wear makeup 
to the gym, and that is very freeing.”

The synthetic lashes fall out as you lose 
your natural lashes, so a touch-up is recom-
mended after two to six weeks. 

Richter is excited about developing a new 
program to help chemotherapy patients 

and other people who have lost their 
natural lashes. Before, the shop was unable 
to help them because a lash was needed to 
attach the extension. Over the next month, 
Richter and her staff will be developing this 
program further and eventually be able to 
offer clients a lash kit to take home.

“It really helps with their self esteem,” 
Richter said. “After they have been through 
[chemotherapy], we don’t want them to feel 
poorly about the way they look as well.”

The Lash & Body Shop provides a relax-
ing atmosphere for its clients. Giant comfy 
couches fill the waiting area, and lashes 
are applied on beds in a room filled with 
natural sunlight.

“You do a job well and people will tell 
their friends,” Richter said. “We have hun-
dreds of walking models around town so 
people can see the actual product.”

Lash stylists must complete a one-month 
hands-on training before they are allowed 
to apply the Xtreme lashes to customers. 
Each stylist is a certified aesthetician.

“We’re up on the new tricks and prod-
ucts,” Richter said. “And if you don’t like 
[the lashes], we’ll redo it.”

treatMents
Lash & Body offers free consultations for 

customers who have questions about lashes or 
PowerSkin services.

Treatments are done by appointment only, and 
the store usually books several weeks in advance.

116432_9214
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Owning a home is still a smart move
with Wells Fargo Home Mortgage.

Wells Fargo Home Mortgage can help you find the right mortgage solution for you, with terms and payments 
that fit your budget. And you can apply for a PriorityBuyer® preapproval, so you can tell real estate agents 
and home sellers that you already have financing lined up. Seize your someday.SM Talk with your Wells Fargo 
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Mycontourz
Located within the Lash & Body Shop is 

mycontourz, which offers body contouring. 
Wendy Dipietro opened the shop earlier this year 
to give customers PowerSkin treatments, a skin 
firming treatment that originated in England. The 
holistic method is an alternative to plastic surgery 
that can still reduce cellulite and stretch marks, 
Dipietro said.

“I know a lot of people who have had 
liposuction and the fat just comes back in the 
same or additional places,” Dipietro said. “Surgery 
is not the way to go. Fat does not go away without 
a lifestyle change.”

The body contouring sessions are performed 
by a computer that administers microcurrents 
into fat cells to remove toxins. The microcurrents 
reenergize the body and act as a valve in fat 
cells to release toxins from the body, but are 
not designed for weight loss. Dipietro, who has 
battled a thyroid disease throughout her life, 
said she encourages her customers to follow 
a complete, holistic lifestyle approach that 
includes drinking 
plenty of water, 
exercising 30 minutes a 
day and eating plenty 
of vegetables. By using 
computer algorithms, 
Dipietro said she is 
able to notify patients 
if they might have an 
underlying disease such 
as diabetes for which 

they should see their doctor.
She recommends a 12-week session of body 

contouring treatments along with quarterly 
maintenance.

“It’s just like air filters on a house. If they get 
clogged, the air conditioner is not going to work 
as well,” Dipietro said.

n
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Anderson Mill  Rd.

Lash & Body

mycontourz
964-3051 • www.mycontourz.com
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11416 RR 620 N
257-2000
www.scubaland.com
info@scubaland.com

• Serving Austin since 1988
• Beginner & advanced scuba classes
• 5 star instructor development center
• Largest snorkel & scuba gear selection
• Largest in-door, heated training pool
• Largest instructional staff offering 
   the most scheduled courses

                      Open water scuba classes for 2

Specializing in 

individual and 

group adventure 

and dive travel.

257-8600
www.travel-masters.net 

info@travel-masters.net
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Coming 2009
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the Vision Progress Assessment, a five-month study to see 
whether the region is moving toward ect’s Vision, was 
published in July. According to ect, the goal of the Vision 
Progress Assessment was to help the region understand 
where it is today relative to the vision ECT set in 2004.
ect hired tiP Strategies to conduct one-on-one interviews 
with management at 26 public and private entities 
representing key industries, such as health care, technology 
and education, throughout the region to find out their 
connection with the vision and to understand future plans 
that may affect central texas. ect also solicited feedback 
from residents through online surveys, public workshops and 
tiP-facilitated focus groups. Many participants believe central 
texas made progress toward the Vision’s goals, but also feel 
more must be done. 

About Envision Central Texas
Made up of 67 board members from business representatives, 
environmental organizations, neighborhoods and 
policy makers, ect is funded through public and private 
contributions. The organization was created in 2001 to serve 
travis, Williamson, Bastrop, caldwell and Hays counties. 

Board of Directors - Executive Committee
Chairman: Jim Walker, central texas Sustainablility indicators 
Project
Vice chairman: travis Froehlich, Seton Family of Hospitals
Immediate past chair: dean Fritz Steiner, university of texas, 
School of Architecture

continued FRoM |1
Regional vision
walkable communities. 

While improved mobility, diverse busi-
nesses, affordable housing and environ-
mental preservation are key elements ECT 
hopes communities will incorporate during 
planning, it also believes each community is 
unique and should preserve its character.

“ECT is not pushing a singular answer 
— ECT’s role is to make sure leaders are 
engaged deeply so we know something will 

come of it,” ECT chairman Jim Walker said.
Transportation

The opening of Toll 183A and Toll 1 in fall 
2006 brought more transportation options 
to North Austin, and this fall the region’s 
first urban commuter rail, Capital Metro’s 
Red Line, will run through Northwest Aus-
tin with two rail stations, one at Kramer  
and Braker lanes near The Domain and an-
other at Howard Lane and MoPac. 

However, according to the Greater Aus-
tin Chamber of Commerce’s “Take on Traf-
fic” campaign, 70 cars are added to Central 
Texas roadways every day, adding about 
25,000 cars annually.

Many surveyed expressed concerns over 
traffic congestion negatively influencing 
the region’s economic growth.

“We’ve had, in the last five years, some 
fairly significant improvements in roadway 
infrastructure, although it continues to be 
a lingering problem,” said Gary Farmer, 
GACC’s vice chair for economic develop-
ment. “Companies want to ensure that they 
can move their employees and their prod-
ucts safely and efficiently.”
Regional planning

“ECT plays, I think, a very much needed 
and, frankly, a unique role than any other 
organization in the region in that we are 
looking at the long-term planning for the 
region and are convening both public and 
private leaders to talk about the conversa-
tions around those issues,” ECT’s executive 
director, Sally Campbell, said.

Of the nearly 700 local residents who took 
the survey, 92 percent felt that communi-
ties could do a better job of coordinating 
their planning efforts, with three-quarters 
of respondents in agreement that “ensuring 
collaboration among jurisdictions” is the 
best way to implement the Vision.

Campbell said a major finding in the study 
is that most of the people generally support 
ECT’s vision of concentrated growth. 

“People still believe that regional Vision is 
pretty much on track,” Froelich said. “But, in 
addition to working on transportation and 
land use … it really has added water, climate 
and regional coordination to the list of top-
ics that people think are important.”
Water quality and availability

According to ECT, concerns about water 
quality and availability dominated envi-
ronmental discussions. In 2006, ECT and 
The Trust for Public Land developed a 
“Greenprint for Growth” for Travis County. 
In 2000, TPL, a national, nonprofit, land 
conservation organization, assisted Travis 
County in getting federal funding to acquire 

580 acres of land as part of the Balcones 
Canyonlands Conservation plan. The Trav-
is County Greenprint for Growth identified 
approximately 22,000 acres of priority lands 
that needed to be acquired and protected, 
including areas providing connectivity be-
tween city of Austin-owned water quality 
lands, water quality lands within the Colo-
rado River corridor along Walnut Creek, 
and water quality lands within the Balcones 
Canyonlands Preserve and the Balcones Na-
tional Wildlife Refuge areas.
Economic development

ECT found employers believe Central 
Texas is doing better regarding economic 
development than five years ago, and the 
competitive position and relative affordabil-
ity of Central Texas compared to other tech-
nology centers was a theme in interviews. 

ECT pointed to the GACC’s Opportu-
nity Austin for its regional economic de-
velopment plan, but pointed out there is 
still a perception that GACC’s impact is felt 
mostly in Travis County.

GACC said it wants to attract companies 
to any of its five county area. It recently 
launched www.AustinHumanCapital.com 
to attract new mid-management employ-
ees to Central Texas for existing technology 
and life science companies. 

“Retention and expansion are perhaps 
more important than recruitment attrac-
tion,” Farmer said, “because it doesn’t mat-
ter what economy you’re talking about 
— Austin or Denver or San Francisco or 
Detroit — approximately 80 percent of 

www.impactnews.com
• see full list of board members and 
contributors at  more.impactnews.com/1584

January 2002

IBM, Austin’s first 

LEED building 

complete

Fall 2006

Toll 1, 45 and  

130 open

2006
Greenprint 

for Growth 

released

May 2005

Austin 

adopts TOD

Fall 2004

Commuter 

rail passed

Winter 2007

The Domain 

Phase 1 

complete

Fall 2008

The Red 

Line begins 

service

TOD: Transit-
oriented 
development 
facilitates 
compact, 
walkable, 
mixed-use 
development  
near public 
transportation 
centers

Lakeline

Howard
KramerRa

il 
St

at
io

ns
The study

all new jobs in any one of those cities will 
come from existing companies.”
Quality of life

A frequent topic of public workshop par-
ticipants and survey respondents was qual-
ity of life, according to ECT. While the study 
showed some changes were a source of frus-
tration, such as the growing level of traffic 
congestion, there was general agreement 
that other areas, such as access and quality of 
health care, have increased substantially.

ECT believes neighborhoods should have 
a plan in place to ensure local values are kept 
and residents contribute in planning. 

“The challenge is that the smaller commu-
nities are most at risk for losing their quality 
of life but don’t have as many resources to 
get that done,” Campbell said. “The question 
is, ‘Do you have a local plan?’” 

Often communities do not plan for the 
future until something threatens their sta-
tus quo, such as the 50,000 sq. ft. commu-
nity health center proposed by the Travis 
Healthcare District on Braker Lane. The 
two adjacent neighborhoods, Gracywoods 
and North Park Estates, have contacted 
Austin’s Neighborhood Planning and Zon-
ing department to help them create a com-
bined neighborhood plan.

With data ECT collected through its 
study, board members will attend a plan-
ning retreat to set goals for the future.

Secretary: Betty Voights, capital Area council of 
Governments
Treasurer: cid Galindo, the Galindo Group
Other executive committee members: Judge Samuel Biscoe, 
Travis County; Valarie Bristol, The Nature Conservancy; Pete 
Dwyer, The Real Estate Council of Austin; Judge Dan A. Gattis, 
Williamson County; John Langmore, transportation and land 
use consultant; Judge Ronnie McDonald, Bastrop County; Ross 
Milloy, The Greater Austin-San Antonio Corridor Council; Judge 
Elizabeth Sumter, Hays County; Charles Urdy, LCRA (retired); 
Judge H.t. Wright, caldwell county

ECT 2007-2008 contributors
the following businesses, cities, counties, foundations and 
organizations, as well as many individuals identified on ect’s 
website, have contributed financially to the work of envision 
central texas this year.
Regional Stewards ($125,000): Capital Metropolitan 
transportation Authority 
Regional Partner ($25,000): Travis County
Regional Sponsors ($10,000 each, except Hays county, 
$15,000): city of Cedar Park, city of Georgetown, city of 
Round Rock, Hays county, university of texas 
Regional Advocates ($5,000): AMD, AT&T, Bastrop 
county, city of Leander, city of Pflugerville, city of San 
Marcos, dLA Piper uS LLP, Samsung Austin Semiconductor, 
Seton Family of Hospitals
Patrons ($2,500): Austin Community College District, 
central texas Regional Mobility Authority, city of Lockhart, 
Lower colorado River Authority, Loomis-Austin, inc.

What is the most 
important issue to address 
to ensure a positive future 
for Central Texas?

Northwest 
Austin residents 
respond:

Major regional 
events that have  
changed Austin 

occurrences 
since ECT’s 
inception

“i'd say 
quality 
of life. 
Studies 
show 
employ-
ers 
consider-

ing relocating to a new area, city 
or region put a premium on the 
quality of life they'll find in their 
new home. of course, many things 
make up quality of life, including 
good transportation, responsible 
urban planning, an engaged and 
fair-minded community, a high 
standard of schools and other 
education resources for both our 
youth and adult populations, a 
clean environment, a thriving 
arts community and, of course, a 
healthy local economy. “

Julie Tereshchuk,
Freelance writer and editor

“the most 
important 
issue for 
central texas 
is people 
mobility. 
Mobile 
people 

prosper better. Since 99 percent 
of us have chosen personal 
vehicles, we must provide that 
infrastructure. The problem is 30 
percent of federal transportation 
dollars and 50 percent of texas 
dollars go elsewhere. Public 
transportation should concentrate 
on serving those who depend 
on it. capital Metro service 
needs improvement and should 
implement a locally invented transit 
breakthrough called cellular Mass 
Transit (www.CMT4Austin.org).”

Skip Cameron,
president Bull Creek Foundation



AUGUST  200810 impAcT newS.com impAcT newS.com

.
inside    information
HoMEoWNERS AND NEIGHBoRHooD ASSoCIATIoNS 

When looking for a home, it can be 
beneficial to know the difference between a 
homeowners association and a neighborhood 
association. Some neighborhoods have 
both. But one may be more beneficial for a 
particular situation.

A homeowners association is a legal entity 
that has been created by the developer of 
a specific subdivision. The HOA manages 
the planning and marketing of the project, 
provides for the maintenance of common 
areas and enforces the conditions, covenants 
and restrictions of the subdivision.

Once a certain number of properties 
have been sold, the developer turns the 
management of the subdivision over to an 
HOA board. Board members are volunteers 
who own property in the subdivision and have 
been elected to serve as officers or committee 
members. 

HOAs have bylaws, collect and manage 
dues, arrange for maintenance of common 
areas and private roads, and enforce 
conditions set forth in the covenants, 
conditions and restrictions. These conditions 
are what preserve the property values and the 
stability of the subdivision. The collected fees 
are typically used for maintenance for areas 

of common interest to the homeowners. Many 
HOAs enforce codes and standards of upkeep 
for properties and sometimes incorporate the 
HOA with the state.

While an HOA is primarily concerned with 
the internal business of the subdivision, a 
neighborhood association is concerned with a 
specific area or district of the city or suburb. 

Neighborhood associations are groups 
of subdivisions and businesses united by a 
common geographic area. Concern about 
issues in the neighborhood, such as crime 
watch, is another reason why neighborhood 
associations may form. 

They typically do not collect dues but 
serve as a resource for people with common 
interests to work together. Whereas an HOA is 
usually made up of just a few hundred homes 
in a single subdivision, a neighborhood 
association may consist of many hundreds 
of homes and businesses in different 
subdivisions.

Homeowners may be members of 
both a homeowners and neighborhood 
association. Homeowners can start their own 
neighborhood association by registering with 
the city of Austin.
Sources: Austin Neighborhoods Council and the city of Austin

How to start a neighborhood association
1. Join the city of Austin’s Community Registry.
2. Fill out an application at: www.ci.austin.tx.us/neighbor/defaultnew.cfm.
3. Keep contact information current. The city uses the community registry to send out hearing 
    notices, zoning changes, amber alerts and other geographical information. 
4. Keep an updated website with meeting times and current events.
5. Join the Austin Neighborhoods Council to collaborate with other neighborhoods at 
    www.ancweb.org/join_anc.htm.

 ROF 3
994$

September 4, 2008 6:30-8:30 
Lake Creek O�  ce Park Clubhouse

13740 N. Hwy. 183, Austin, TX 78750

Instructor ~ 
The course is co-sponsored by Lisa C. Wright (CDFA) Certi� ed 
Divorce Financial Analyst and Murray Walker & Associates, P.C.

Call 512-336-9994 to RSVP  •  Cost: Complimentary
Space is limited • Soft drinks and light refreshments will be served.

FIND HEART DISEASE BEFORE IT FINDS YOU.
HeartSaver CT is a fast, painless and powerful screening tool that 
can uncover heart disease years before there’s even a symptom. 
It only takes minutes. And right now, it’s just $199. To learn more 
about the HeartSaver CT, visit hearthospitalofaustin.com. To  
purchase a gift certificate or to schedule an appointment for 
yourself, call 512-407-SAVE or 877-535-3534.
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78727
Angus Valley Area Neighborhood Association
John D. Baylor • 258-2511 
Jbaylor1@austin.rr.com • www.main.org/avana

Champions Forest Homeowners Association
Jayme Foley • 342-0391
president@championsforest.org • www.championsforest.org

Lamplight Village Area Neighborhood Association
Kim Johnson • 339-9722
moocherie@juno.com • www.main.org/lvana

McNeil Drive Neighborhood Association
Bob Schluter • 255-2071 
rschluter@sbcglobal.net

McNeil Estates Neighborhood Association
Craig Shempert • 244-2016
shempert@iname.com

North Shields Neighborhood Association
Robert Barker • 218-9375
rbarker@austin.rr.com

Northwood Neighborhood Association
Cheryl Vanek • 244-4368 
NorthwoodPresident@gmail.com
www.main.org/northwood/index.htm

Preston Oaks Owners Association
Denise Harris • 833-6928 
mharris1@austin.rr.com • poh.goodwintx.com

The Ridge at Scofield Homeowners Association
Debra Johnson • 502-7043  
Debra.Johnson@goodwintx.com • www.goodwintx.com

River Place Residential Community Association, Inc.
Wick Tobias • 349-9759
www.riverplacehoa.org

Scofield Farms Residents Association
Scott Peterson • 832-9218  
webmaster@scofieldridge.org • scofieldridge.org

Summit Oaks Neighborhood Association
Marie Moore • 258-5633 
mooremd10@aol.com

Valley Oaks and More Neighborhood Association
groups.yahoo.com/group/ourneighbors_group

The Woods of Century Park Homeowners Association
Mike Raney • 218-0604
mraney@austin.rr.com • www.centurypark.org

78729
Indian Oaks Neighborhood Association
John P. Shanks • 258-8839
johnprestonshanks@gmail.com

Rattan Creek Neighborhood Association
Brian Kerman • 921-4490 
president@rattancreek.org • rattancreek.org

78750
Acres West Homeowners Association
Cindy Barron • 258-2142 • biotx69@hotmail.com

Anderson Mill Neighborhood Association
Phillip R Denney • 331-5783
andersonmillna@yahoo.com • www.main.org/amna

Balcones Village-Spicewood Homeowners Association
Cathy Brocato • 250-3604
www.bvshoa.com

Bull Creek Homeowners Association
Mark Clardy • 345-9613 
mclardy@austin.rr.com

Canyon Creek Homeowners Association
John Connors • 294-2551
board@canyoncreek.net • www.canyoncreeknews.com

Jester Homeowners Association Development
Patricia R. Seeger • 372-8702 
prseeger@austin.rr.com

Jester Homeowners Association, Inc.
Phillip J. Kolman • 346-1619
pkolman@sbcglobal.net • www.jesterneighbors.com 

Lake Pointe Homeowners Association
Pat Sinnott • 263-1860
psinnott@austin.rr.com • lakepointehoa.org

Neighborhood Association 
of Southwestern Williamson County
Scott Smidt • 740-2656
pres@naswc.org • www.naswc.org

Scofield Residential Homeowners Association
Craig Isley • 219-1927

Spicewood Estates Homeowners Association
Fern Westhead • 219-0611 
www.seha.us

Spicewood on Bull Creek Homeowners Association
Dave Van De Moortel • 335-7550 

Tanglewood Estates Neighborhood Association
Jeff French • 219-9024

78758
Gracywoods Neighborhood Association
Mary Rudig • 406-5553 
info@gracywoods.org • www.gracywoods.com

North Austin Civic Association
Anthony Williams • 1-866-531-4620
williams762@earthlink.net • www.main.org/naca

North Park Estates Neighborhood Association 
www.main.org/northpark

Park at Quail Creek Homeowners Association
Holly Skeen • 836-1383 
www.pqchoa.com

Quail Run Homeowners Association, Inc.
Betty Merritt • 832-1618
betty.merritt@twcable.com 

River Oaks Lakes Estates Neighborhood
Jon Luden  • 836-2167
jon.dico@gmail.com • www.main.org/rona
 
78759
Balcones Woods Homeowners
Grant Hennig • 346-6465
president@balconeswoods.org • www.balconeswoods.org

Bull Creek Foundation
Skip Cameron • 794-0531
scameron@austin.rr.com • www.bullcreek.net

Courtyard Homeowner Association 
Marilyn Childress • 502-7509 
president@courtyardhoa.org • courtyardhoa.org

Davenport Ranch Master Neighborhood Association
Earline Wakefield • 502-7548 
www.davenportranch.org

Great Hills Reserve
Mitchell Zoll • 301-0309
President@greathillsreserve.com • www.greathillsreserve.com

Great Hills Sections IX and X Homeowners Association
Adrienne Seiler • 351-7596   
president@ghhassociation.org • www.ghhassociation.org

Laurel Oaks Neighborhood Association
Tanya Normand • 974-5556
www.Laurel-oaks.org

North Oaks Neighborhood Association
Don Fletcher • 250-9288
don@lockwood-eng.com

Old Spicewood Springs Road Neighborhood Association
David Gabriel Mandy • 343-2095 

Overland Park Homeowners Association
Earline J. Wakefield • 502-7526

Pioneer Crossing West Homeowners Association
& Pioneer East Homeowners Association, Inc.
Randy Vogel • 970-5269 or 502-7506
Randy.Vogel@GoodwinTX.com • pcw.goodwintx.com
peh.goodwintx.com

Ridge at Balcones Neighborhood Association
Penny Taylor • 507-8530 
pennytaylor@swbell.net

Summerwood II Homeowners Association of Austin Inc.
Ann Ward • 338-1623 
www.summerwood2hoa.com

Walnut Crossing Neighborhood Association
Javier J. Bonafont • 490-6616 
bonafont@sbcglobal.net • www.main.org./wxna

Yaupon Bluffs Community Association
Martha Morgan • 502-7028

AREA NEIGHBoRHooD  AND 
HoMEoWNERS ASSoCIATIoNS

®

as low as 4.74% APR

RATES
AUTOMOBILES

MOTORCYCLES
as low as 4.74% APR

as low as 8.74% APR

1

1

GTFCU

1

Put some green back in your pockets when you finance or refinance 
a new or used automobile or motorcycle with your credit union. 
Secure a rate as low as 4.74% APR  on automobile loans and as low 
as 8.74% APR  on motorcycle loans. From August 1 to September 
30, 2008 when you bring us your automobile loan we’ll fuel you up 
with a $100 GT VISA gift card or a $50 GT VISA gift card for a 
motorcycle loan. Hurry this offer won’t last long! 

For more information call (800) 749-9732 ext. 1002 or visit 
www.gtfcu.org.

   APR=Annual Percentage Rate. Rates subject to change. Terms and conditions apply. 
Only new loans and external refinances apply. No other discounts or specials apply. Based 
on approval, automobile loan amount must be over $10,000 and motorcycle loan amount 
must be over $5,000 to qualify. Gift card will be mailed with loan documentation. You will 
be required to contact our Card Services Department in order to have your card activated. 
One gift card per loan.

Federally Insured
by NCUA

Engulfed
by gas 
prices?

1

1

1

1

Compiled by CandaCe birkelbaCh
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road    test by matt painter

The theory of “core competency” suggests 
that a business should focus on the one 

thing it does best and then do that thing very 
well. In the car world, many vehicles follow 
that same logic: Trucks haul bulky objects, 
sports cars are fast, vans transport people. 
When the “crossover” — or car-meets-SUV 
concept — became fashionable several years 
ago, I have to admit I was skeptical. How-
ever, after test driving the Nissan Murano, I 
am a bit of a crossover convert. It does many 
things and seems to do them all very well.

I drove a 2009, all-wheel drive model 
provided by Bobby Ward at Round Rock 
Nissan. The Murano is a five-door hatch-
back that can comfortably seat five adults. 
It is powered by a standard 3.5 L V6 that 
produces 265 horsepower.

An interesting feature of the transmis-
sion is that it never shifts. Yes, you read 
that correctly. The “CVT,” or continuously 
variable transmission, adapts to the speed of 
the engine and does not shift like a conven-
tional automatic transmission. The result is a 
smooth and powerful driving experience. 

The U.S. Environmental Protection Agen-
cy rates the Murano’s gas mileage at 18 miles 
per gallon in the city and 23 mpg on the 
highway. I averaged close to 20 mpg during 
my time behind the wheel, which was evenly 
split between city and highway driving.

Five-door, five-passenger crossover 
Engine: 3.5 L dual overhead cam 
aluminum block V6
Transmission: CVT (continuously variable 
automatic)
Powertrain: All-wheel drive (front-wheel 
drive standard)
Horsepower: 265 @ 6,000 rpm
Torque: 248 @ 4,000 rpm

2009 Nissan Murano LE

old Settlers Blvd.

I-35

Round Rock  
Nissan

3406  

Burnet Rd.

Town North Nissan

MoPac

183

Round Rock Nissan
3050 N. IH 35
244-8500
www.roundrocknissan.com

Brakes: Four-wheel disk with antilock 
braking system
Safety: Front and side airbags
0 to 60 mph: 7.2 sec* 
0 to 100 mph: 19.8 sec* 
Standing 1/4-mile: 15.6 sec @ 91 mph* 
Top speed (governor limited): 116 mph* 
Braking, 70–0 mph: 174 feet*
*www.caranddriver.com

Town North Nissan
9160A Research Blvd., Austin
1-800-639-2275
www.townnorthnissan.com

The Murano had a solid, quality feel. 
While it certainly does not sit as high as a 
large SUV or truck, it does offer a better view 
of the road than a car. While stopped at a red 
light in Cedar Park, I noticed that I could 
just see over the roof of a BMW 325i in the 
lane next to me, an indication that the ride 
height is approximately 4 to 6 inches taller 
than that of a typical car. I was impressed 
that this added height did not have a nega-
tive impact on handling; there was very little 
body roll in hard turns. Speaking of turns, 
the Murano is maneuverable with a tight 
turning radius. Getting around a crowded 
parking lot was not a problem.

Other highlights included a power rear 
hatch, power rear seats that can be raised and 
lowered remotely, a large LCD radio/naviga-
tion screen, a useful backup camera and a 
Bose stereo that was, without a doubt, the best 
stock audio system I have ever heard.

My only gripe — and a minor one at that 
— is that rear visibility was less than ideal. 
The shoulder belt for the middle rear-seat 
passenger is mounted to the ceiling, mak-
ing for a constant, annoying obstruction in 
the rearview mirror. There is also a strange 
protrusion in the rear headliner that hides 
the motor for the rear hatch. This aside, I was 
impressed by my first “crossover” experience.

2009 Nissan Murano LE
MSRP $37,180

EPA mpg rating: 18 city/23 highway

n

n

5 Board Certified Dermatologists

8240 N. MoPac Expy, Suite 350, Austin
(512) 459-4869 • www.balconesdermatology.com

General Dermatology • Pediatric Dermatology
Surgical Dermatology & Skin Cancer Treatment

 Narrowband UVB • Cosmetic Dermatology
(Botox, wrinkle � llers, photofacial, laser hair removal, chemical peels)

Routine Care: Usually within 1 week
Urgent Care: Within 24 hours
MOST INSURANCE ACCEPTED
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CHINA CAFé
neiGHborHood    dininG by eriC pulsifer

Owners Jasmyn and Bing Yu

Exotic but familiar, there is something 
undeniably satisfying about Chinese 

food. The hunger for that mix of spicy, salty 
and sweet has led to the construction of 
countless all-you-can-eat restaurants. But 
the lamp-warmed troughs of cheap “super” 
buffets aren’t the only eatery option when it 
comes to food from the Far East.

Bing Yu and his wife, Jasmyn, own 
China Café, which has been open for 16 
years. Yu is from the Hunan province of 
China, a region known for its fiery foods.

Yu, who has worked in restaurants since 
he was a teenager, said his unique take 
on standard Chinese dishes comes from 
experimenting in the kitchen.

“If I find something and it’s good, I use 
it,” he said. “A cook always tries to create 
something new.”

From the outside, China Café looks like 
your typical take-out joint. There’s nothing 
too remarkable about the exterior, wedged 
in a strip shopping center a few doors 
down from Hobby Lobby, but Yu’s culi-
nary creations are a cut above the rest.

Any of the standard starters are sure to 
please. China Café’s egg rolls ($1.50) are 
vegetarian, wrapped in light, flaky crust 
and filled with strips of crisp vegetables. 
There are several other healthy options 
available for diners on a tight caloric bud-
get as well.

Without a doubt, the show-stealing 
surprise of the meal was the hot and sour 
soup ($1.95). With a broth thinner and 
more colorful than most, I almost didn’t 
recognize my go-to Chinese soup. Boasting 
an intense sour kick and a dynamite mix of 
red chili and white pepper, it’s the best two 
bucks you’re likely to spend on soup.

The Szechuan cabbage and shredded 
pork soup for two ($4.50) is also a treat 
with strips of cabbage and carrots and 
thinly sliced mushrooms, and you can’t go 
wrong with the steamed dumplings ($5.25).

The entrées don’t disappoint either. The 
coconut curry shrimp ($9.75) is a beauty 
in yellow, with plump pieces of shellfish 
and big bites of sweet onion and zucchini.

The beef with Peking sauce ($8.95) has 
just the right mix of sweet and salty to sat-
isfy that Chinese craving, as does the melt-
in-your-mouth sesame chicken ($9.50). 
Topped with a syrupy brown sauce and 
sesame seeds, the deep-fried tender pieces 

of chicken are lean and are served over a 
bed of steamed broccoli florets.

As for service, the waitstaff is friendly 
and helpful, answering questions and 
topping off beverages. Our server made 
several trips to the table, armed with 
pitchers in both hands to refill glasses of 
water and iced tea to stifle the fires of Yu’s 
spicy cuisine.

China Café is casual Chinese dining 
that’s just the thing for an affordable lunch 
or for take-out at home. And like all good 
Chinese food, the leftovers are equally as 
delicious when eaten cold the next day. 
Delivery is available seven days a week 
from 5 until 9:30 p.m.

Heart HealtHy
China Café’s menu lists the calorie and fat 
content for several dishes. Owner Bing Yu 
said he added the information to the menu to 
highlight some of the restaurant’s healthier 
options.

“Chinese food, for me, is pretty healthy,” he said. 
“There’s lots of vegetables. Just don’t eat too 
much fried stuff.”

For calorie counters, Yu recommends spicy 
poultry or seafood dishes or entrées with white 
sauce, which include less oil.
For low-calorie 
appetizers, 
the egg roll 
(87 calories, 
2 grams of 
fat) and deep 
fried calamari 
(220 calories, 
2 grams of fat) 
are two 
safe bets. 

China Café
13729 Research Blvd., Ste. 695

331-7747
Mon.-Thu. 11 a.m.-10 p.m.
Fri.-Sat. 11 a.m.-10:30 p.m.

Sun. 11 a.m.-9:30 p.m

Coconut curry shrimp ($9.75)

Drive and drive and drive and drive in style. 
Mercedes-Benz Diesel SUVs. Up to 500 highway miles per tank.

THE MERCEDES-BENZ
ML 320, R 320, GL 320 CDI SUVS. 

AN ALTERNATIVE
TO ALTERNATIVE FUEL.

Finally, SUVs as fuel-efficient as they are powerful. The sure-handling

ML 320 CDI, the versatile R 320 CDI and the full-sized 7-passenger

GL 320 CDI each get an impressive 24 mpg on the highway.* At

Mercedes-Benz, we’re taking diesel further, faster. MBUSA.com

*ML320 CDI EPA estimate of 18 mpg city/24 mpg highway based on 25.1-gallon fuel tank capacity. R 320 CDI EPA estimate of 18 mpg 
city/24 mpg highway based on 21.1-gallon fuel tank capacity. GL 320 CDI. EPA estimate of 18 mpg city/24 mpg highway based on 
26.4-gallon fuel tank capacity. Compare the estimated mpg to that of other vehicles. You may get di� erent mileage depending on how 
fast you drive, weather conditions and trip length. Your actual highway mileage will probably be less. The ML 320 CDI, R 320 CDI and GL 
320 CDI do not meet emissions requirements for California, Connecticut, Maine, Massachusetts, New York, Pennsylvania, Rhode Island or 
Vermont, and are not available in these states. Vehicles shown above may have optional equipment. ©2008 Authorized Mercedes-Benz 
Dealers. For more information, call 1-800-FOR-MERCEDES, or visit MBUSA.com.

n

183

Anderson Mill Rd.
China Café

620

Lakecreek Blvd.
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13497 U.S. Hwy 183
North Suite #300A

512.219.1122

GUN SHOW

PRICES 
EVERYDAY

10% 
OVER COST
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Hometown: Pflugerville
Lived in District 50: Since the late 1970s
Career background: Investment adviser
Education: Bachelor of Business 
Administration, Stephen F. Austin State 
University
Contact: 990-8740
jerry@jerrymikus.com
www.jerrymikus.com

Hometown: Houston
Lived in District 50: Since 2003, and in 
Austin since 1990
Career background: Co-founder of 
NewVoter.com; national director of 
programs for MTV’s Rock the Vote initiative 
to register voters online
Education: Bachelor’s in philosophy and 
political science, Brown University
Contact: 499-0125 • www.markstrama.com

Hometown: Fort Worth
Lived in District 50: Since 1984
Career background: Real estate inspector, 
reporter
Education: Bachelor’s degree, Texas 
Wesleyan University
Contact: 627-0300
ojerryc@yahoo.com

Q. When did you become interested in politics? 
A. When I got back from Vietnam, I went to Washington, 
D.C., and got to meet some of the congressmen and senators. 
When I found out what kinds of politicians were running our 
country, I got pretty upset. In 2000, I decided, ‘My kids are all 
grown, and I’ve got extra time.’ I figured it was really time to 
hit the ground running.

Q. What issues are most important to you?
A. Replacing school property tax with a state sales tax 
is one of my key issues. I would not and do not support a 
state income tax. I would propose that the appraisal rate be 
lowered from 10 to 5 percent. I would also propose that any 
property tax rate increase above 5 percent annually would 
require voter approval.

Q. What do you hope to accomplish if elected? 
A. Let’s say you win as state rep. A lot of people assume 
that you can introduce legislation, get it passed through 
the House and Senate to be signed by the governor. But 
no, you have to convince at least 75 plus other state reps to 
agree with you on that same issue to get it passed out of the 
House. Now, you’ve got to go across the chambers and ask 

Q. Why did you decide to run for state 
representative?
A. I ran in 2004 against an incumbent Republican. The 
conventional wisdom was that it was a Republican district 
that had been gerrymandered to elect Republicans. The 
conventional wisdom turned out to be wrong. The guy I ran 
against had been one of the ringleaders with the Tom Delay 
re-redistricting, and that had not sat well with this district. 
In 2003, the legislature had cut education funding, it had cut 
children’s health insurance — cut the things that were most 
important to the people in District 50. A huge percentage of 
the people who live in my district live there specifically so 
they can put their kids in those excellent public schools. They 
did not agree with the failure to support public education that 
has characterized the majority of the current legislature. 

Q. What is your background?
A. My background was in voter registration and voter 
turnout. In the 1996 election cycle, I was the national director 
of programs for Rock the Vote on MTV. So I had always really 
made voter registration and voter turnout a priority. I knew 
that was important to win in 2004 because there were more 

the Senate to pass the same legislation. So what do you have 
to do? You need to be able to have a uniform message with 
other legislators to get legislation passed. We are working to 
that end. I have been in communication with other state reps 
on these very same issues. I am very confident that my issues 
will pass by a joint group of legislators. One person can’t 
pass legislation — it’s a joint effort.

Q. Beyond voting, how can citizens make sure 
their government works for issues that matter 
to them?
A. If people want to effect change in legislation, they need to 
write letters, they need to come and testify and they need to 
come help lobby as individuals. I can’t do it by myself. No one 
can. But as a group you can accomplish so much more. You 
have to stay involved to get things done. 

Q. How will you stay in touch with your 
constituents?
A. I like to do the town hall meetings. I like to go to the 
neighborhoods, to the homeowners associations and speak in a 
town hall forum. And my door would always be open. 

Republicans than Democrats living in the district, if you just looked 
at the people who were already registered. But I also knew if you 
registered a lot of people who had not voted before, that might 
change. So, we made a very aggressive effort to bring new people to 
the polls, and it was successful. We had a very high turnout in 2004, 
and it was a very close race. I won by 550 votes out of 65,000.

Q. What is your platform?
A. I believe education should be our most important priority 
in Texas, both for the moral reason that all children deserve 
an opportunity to succeed to their fullest potential, and for 
the practical reason that education is the key to our economic 
competitiveness as a nation. 

We need to address teacher pay and teacher retention, with 
programs like the teacher mentoring program I helped start in 
Pflugerville ISD. We need to invest in technology that unleashes 
in our classrooms the transformational power and productivity 
increases that technology has generated in the private sector. 

Finally, I believe we need to reform the redistricting and 
campaign finance systems, so that politicians are accountable to 
voters — not to special interests or political parties.

Q. What issues will you prioritize if elected?
A. More than anything, education. Education is the 
backbone for both the individual and for our community. I 
don’t think that education problems can be solved in one fell 
swoop, but we can certainly phase in some improvements 
beginning at the lower levels and as those kids move up, 
move those improvements with them. That way, it would be 
more cost-effective and not as radical.

Q. What got you interested in politics? 
A.The quote from Edmund Burke, “All that’s necessary for 
evil to triumph is for good men to do nothing.” That had a 
lot to do with that. You’ve got to take a stand every now and 
then, and this was my year to try and make a difference and 
offer the people a real choice.

Q. If elected, what would you hope to accomplish? 
A. First thing I’d want to do would be to campaign that 
no law should be passed that doesn’t affect everybody — 
no special interest laws, no exemptions. If I, as a legislator, 
would pass a law, it would apply to me, as a legislator, just as 
it would to everybody else.

R
ep

u
b

li
c

a
n

Jerry Mikus

D
eM

o
cR

at (IN
Cu

M
BEN

T)
lib

eR
ta

R
ia

n
 

Mark Strama

Jerry chandler

STATE REPRESENTATIVE CANDIDATES (DISTRICT 50)
community    profiles

  
Q. How will you make sure you represent the voters 
in your district?
A. Through regular town hall meetings and the creation of 
an e-mail database, effectively communicating for virtually no 
expense with everyone.
 
Q. Why are you the best choice for state 
representative?
A. Everybody talks about smaller government, less government 
or government that works. It doesn’t seem like the two parties 
have been able to provide that, and that’s the foundation of the 
Libertarian Party. As Thomas Jefferson said, “A government that 
governs best, governs least,” and the Libertarian Party takes that 
as its principal stand.

There are a lot of things that the government can and should 
do, but there are a lot of things that are outside the purview of 
the government. Basically, I believe in the ability of the people 
themselves, once they’re educated, to be able to solve most of 
their problems better by themselves and for themselves, than 
someone else trying to solve the problem for them or telling 
them how to.

interviews by eriC pulsifer and amy stansbury
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ANDERSoN ARBoR
community    corridor

Phase one, located at 13435 N. US Hwy. 
183, was completed in 2000.

Ste. 301: Midori Sushi is a locally
owned restaurant with lunch specials 
offered Monday through Friday 
11 a.m. to 2:30 p.m. 

 257-1411, www.midorisushiaustin.com 

Ste. 302: Vacant 2,037 sq. ft. property

Ste. 303: Great Clips specializes in hair- 
 cuts for men and women.

401-2437, www.greatclips.com

Ste. 305: General Nutrition Centers 
offer nutritional products, including 
vitamins and minerals, herbal and spe-
cialty supplements and sports nutri-
tion products.
506-9041, www.gnc.com

Ste. 306: Wine Styles, under new 
ownership and management, will re-
open in October.
www.winestyles.net

Ste. 307: With more than 15 years 
experience, Signature Cleaners and 
Alteration Design is open Monday 
through Friday 7 a.m. to 7 p.m. and 
Saturday 9 a.m. to 7 p.m.
257-1990

Ste. 308: MT Nails is a nail care and 
waxing service salon in business eight 
years at this location.
918-9855

Ste. 309: Tan Etc. is a locally owned 
 franchise at this location eight years.
 257-8163

Anderson Arbor, located at US 183 and south of Anderson Mill Road, is 
commonly referred to by nearby residents as “the old Albertsons center.” 
With the Albertsons property vacant two years, business owners and 
residents have been eagerly awaiting a new flagship. June 16, Walgreens 
bought the center, which includes the old Albertsons grocery store, a 
convenience store and a gas station and plans to lease out the grocery 
store in the near future. With Kerbey Lane and Arthur Murray Dance 
Studio relocating to the complex and Walgreens moving in, Anderson 
Arbor is filled with diverse businesses and restaurants for the Northwest 
Austin area.

For leasing information, call Matt Marshall at StoneCrest Investments 
681-1000 ext. 1013.

Anderson Arbor – Phase one

Anderson Arbor – Phase two
Phase two, located at 13359 N. US Hwy. 
183, was completed in 2003.

Ste. 401: Austin Aztex, the first 
professional soccer franchise in Austin, 
will have a United Soccer Leagues divi-
sion one professional team next year.
335-8881, www.austinaztex.com

Ste. 403: Soccer uSA has been serving 
the Austin soccer community since 
1986 with retail and league registration.
257-8560, www.esoccerusa.com

Ste. 405: Vacant 1,440 sq. ft. property

Ste. 406: Pak Mail Anderson Mill 
recently celebrated its fifth birth-
day and provides shipping, custom 
packing/crating, copies, mailbox rental 
and more.
249-7447, www.weshipaustin.com 

Ste. 407: Vacant 2,000 sq. ft. property

Ste. 408: Citi Financial offers 
comprehensive financial solutions 
including auto loans, personal loans 
and investment advising.
335-0526, www.citifinancial.com 

Ste. 411: Amish Furniture of Austin 
offers solid hardwood furniture, all 
handmade by Amish craftsman.
249-6350, www.amishfurnitureof
austin.com 

Ste. 414: Aesthetica Hair & Skin Salon,
open five years, specializes in cut, color 
and advanced skin care.
336-2639, www.ahairskin.com 

Ste. 415: In 1988, Kerbey Lane Café – 
Northwest opened its doors in North-
west Austin and relocated to Anderson 
Arbor this month.
258-7757, www.kerbeylanecafe.com 

Soccer uSA

Kerbey Lane Café
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Anderson Arbor – Phase three
Phase three, located at 13343 N. US Hwy. 
183, was completed in 2005.

Ste. 200: Four Seasons Sunrooms 
designs, builds and services sunrooms, 
solariums, conservatories, 
greenhouses and patio enclosures.
331-8044, www.sunrooms-austin.com

Ste. 210: Anderson Mill Lock & Key, 
which offers complete locksmith ser-
vice, moved to Anderson Arbor Aug. 1.
335-5397

Ste. 215: Roosters Men’s Grooming 
Center is an upscale barber shop for 
men offering steamed facial shaves, 
beard trim and shaping served with a 
cold beverage.
331-2771, www.roostersmgc.com

Ste. 220: Vacant 1,360 sq. ft. property

Ste. 230: Aura Laser Spa offers laser hair 
removal, tattoo removal, spider vein 
removal and laser skin rejuvenation.
249-2872, www.auralaserspa.com

Ste. 240: Double Daves Pizzaworks has
a lunch buffet every day from 11 a.m. 
to 2 p.m offering crispy thin, deep dish, 
honey whole wheat and original 
hand-tossed pizza.
918-3283, www.doubledaves.com

Ste. 250: Super Suppers offers healthy 
ready-to-cook or frozen dinners that 
can be ordered ahead of time online.
257-2910, www.supersuppers
austinandersonmill.com

Ste. 260: Dr. Ellen P. Crothers, a 
therapeutic optometrist with Arbor Eye 
Center, gives examinations and treats 
eye disease, specializing in optometric 
glaucoma and Lasik consultations.
258-2120, www.arboreyecenter.com

Ste. 270: Quiznos sub sandwiches are 
made to order with premium meat 
and signature sauces.
219-8421, www.quiznos.com

Ste. 275: Bark N’ Bubbles is a boutique 
dog wash that provides pick up and 

delivery from any Austin home or hotel 
and has been in business three years.
257-0026, www.barknbubblestx.com

Ste. 285: Arthur Murray, a franchise 
dance studio, moved to Anderson 
Arbor July 28.
454-7663, www.texdance.com

Ste. 290: Bobby Curtis, D.C. opened his 
chiropractic and wellness office at this 
location four months ago.
258-9355, www.drbobbycurtis.com

Ste. 295: Artisan Cabinetry & Design 
specializes in design service and of-
fers high quality cabinets for kitchen 
or bath.
258-9567, www.artisancd.com 

Ste. 300: Vacant 945 sq. ft. property

Ste. 350: The Melting Pot is a restaurant
franchise that features a four-course 
dining experience with signature 
fondue dinners and fine wines.
401-2424, www.meltingpot.com

Ste. 400: Salons unique features 58 
suites for independent beauty salon 
professionals including hair stylists, 
nail technicians and aestheticians.
918-9200,
www.salonsuniqueaustin.com

13301 N. uS Hwy. 183: Also built during 
Phase three, Main Event Entertain-
ment, a 75,000 sq. ft. complex, offers 
family entertainment such as bowling, 
billiards, laser tag and more. 
401-0000, www.maineventusa.net

 Former Albertsons - 
now vacant

Blockbuster Video
Ste. 311

183
Anderson Mill Road

Pond Springs Road

Plaza 183

Galleria Oaks

Future Walgreens

For leasing information on this 13,500 sq. 
ft. build-to-suit, permit-ready property, 
contact StoneCrest Investments.

Four Seasons Sunrooms

Jessica Adams, co-owner of Bark N’ Bubbles
Bark N’ Bubbles

Main Event Entertainment

Main Event
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reGional    report ABRIDGED SToRIES FRoM ouR oTHER EDITIoNS

July 21–August 20:
Open registration for new, current, and former ACC students

See course schedule for details:
www.austincc.edu or (512) 223.4222

Apply Now. Classes Start August 25. 

BuSINESS PRoFILE BuSINESS PRoFILE

Southwest Austin When Jeff Loeb got his 
puppy Rolly more than nine years ago, he had no 
clue it would inspire his future business, the Happy 
Mailman. 

After graduating high school, Loeb had the idea 
that his dog would enjoy more room to roam in 
an open play kennel and wanted to start one. But 
he thought it more prudent to pursue a college 
education and attended Virginia Commonwealth 
University as a guitar major instead.

Loeb moved to Austin more than seven years 
ago for its diverse music scene and high quality of 
life. He completed an architectural design degree 
at Austin Community College and was working 
for an engineering firm when his old dream of an 
open play kennel called to him again.

“I just really loved the company of dogs,” Loeb 
said. “I grew up around animals and was always 
volunteering at zoos in Virginia and working at pet 
stores. I wanted to start a kennel after high school, 
and I guess I just came full circle with it.”

The dogs are separated into play groups in dif-
ferent pens and are able to roam around outside 
to get some fresh air and stretch their legs. 
Rest of story at more.impactnews.com/1377
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Happy Mailman

Round Rock Barbecue is a time-honored Texas tradition. John Tomlinson, owner 
of Johnny T’s B-B-Q, exemplifies the depth of that tradition and what it takes to 
keep it alive in Central Texas. Tomlinson has been in the food industry since third 
grade and is a third-generation restaurant owner.

One of our favorite items was the JT’s Memphis Chop sandwich ($5.49 large, $4.49 
small), which includes pulled pork, coleslaw, pickle and onions on a bun.

Tomlinson prepares all of the food, including the Memphis-style barbecue sauce, 
which is made with tomatoes, molasses and chipotle. Johnny T’s offers traditional 
Texas barbecue items like brisket, Elgin sausage, turkey, chicken and pork ribs. Sides 
include potato salad, coleslaw, pinto beans, baked beans, cream corn, green beans or 
tamale potato casserole. Deserts include blackberry and peach cobblers ($2.29). 
Rest of story at more.impactnews.com/1424

Happy Mailman
8850 W. Hwy. 290

301-2359
www.happymailmandogs.com

Johnny T’s B-B-Q
1318 Round Rock Ave. • 255-7447

www.johnnytsbbq.com
Summer hours: Tue.-Sat. 

10 a.m.-8:30 p.m. 
Sun. noon to 6 pm. 

open at 7 a.m. weekdays during
                                      the school year
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Johnny T’s B-B-Q
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NEIGHBoRHooD DINING

Pflugerville At the age of 59, Jack and 
Sandra Cochrun found themselves home-
less. The hit to the economy and housing 
market following Sept. 11 left the college-
educated couple on the streets.

“If someone would have told me it could 
happen to me, I would have laughed in 
their face,” Jack said. “We knew God had 
something for us to do; we just didn’t know 

what that was.”
The Cochruns found 

the assistance provided by 
churches and food pantries 
was not enough to get by. 
In 2003, they opened a food 
pantry in a donated storage 
space. Within one year, the 
couple fed 4,000 people. 

Today, The Storehouse 
feeds more than 30,000 

people a year. 
Looking back on the 

couple’s difficult days, 
Jack said the experi-
ence gave them an 
appreciation of what it 
is like to be forced to 
ask for help.

“We’ve been there,” he said. “We know 
how humiliating it is and how people look 
down on you — even your friends.”

Those in need can come to The Store-
house to get everything necessary to make 
two to three days’ worth of meals, including 
meat, pasta, bread and canned goods. 
Rest of story at more.impactnews.com/1421

NoNPRoFIT PRoFILE

The Storehouse
1202 FM 685, Ste. C5 

989-9989 
www.thestorehousenetwork.com

FM 685

Pecan St.

Pfennig Ln.

The Storehouse
n

Hutto After raising three children, Janet 
Widmer was ready for a new challenge. 
Capitalizing on a passion for decorating, 
she started Creative Touch, an interior 
design company. 
Widmer is a self-taught designer who 

specializes in draperies and window 
treatments. 

“It’s something I love. I delved into it and 
went to a lot of seminars and classes,” she 
said. “I got brave and started a business.”

She worked from home for five years 
before moving into the old Hutto City Hall 
about 15 years ago. Since then, Widmer’s 
three kids have returned to the nest, in a 

Creative Touch
103 East St., Hutto

759-1088
www.creativetouch-designandgifts.com

n79

East St.

M
ain St.

130
Creative 

Touch
1660

way. The whole family works in the same 
building.

Her son Matt has a company called Point 
Design that contracts to design and build 
commercial and residential structures. 
Chris, her other son, is in the process of tak-
ing over his father’s business, Capital Graph-
ics Inc., which provides election supplies to 
counties in Texas. Meanwhile, daughter Kim 
Kubala works part-time for Creative Touch 
in the retail portion of the business. 

Widmer and Sakewitz pride themselves 
on providing personal service to their 
customers. 
Rest of story at more.impactnews.com/1451
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Georgetown Park a couple of Model T’s outside, and diners at 
the Monument Café would think they had been transported back to 
the 1920s. Customers are greeted from the start with a warm biscuit 
and a friendly smile, and the hospitality continues throughout the 
meal with attentive service from the entire wait staff.

The chicken fried steak ($13.95) is the most popular item on the 
menu and is made with 100 percent Kobe beef that is never frozen. 
Customers should jump on the opportunity to sample the South-
western Quesadilla ($8.95) when it is a featured special. Filled with 
corn, squash, mushroom and green chilies, it is served with poblano 
pepper sauce. Each entrée is served with a choice of three sides, 
each of which is a meal in itself. 

The restaurant also serves decadent desserts  — chocolate cream 
pie with a warm pecan crust ($3.95) or the molasses cookie ($1.75). 
The cafe also serves traditional breakfast items including eggs, ba-
con, waffles, pancakes and migas.
Rest of story at more.impactnews.com/1448

Monument Café
 1953 S. Austin Ave.

930-9586
www.themonumentcafe.com 

Sun.-Thu. 7 a.m.-9 p.m.
Fri.-Sat. 7 a.m.-10 p.m.

29
university Ave.

6th St.

5th St.

21st St.

18th St.n

Current
Location

Future
Location

S. A
ustin Ave.

NEIGHBoRHooD DINING

Southwest Austin The 131 acres owned by 
Rudy Belton west of the Y on Hwy. 290 at FM 1826 
has sat vacant since its purchase in 1996, but July 1, 
the Austin-based land developer and his team filed 
a development assessment application with the city, 
marking the next step in a long process toward what 
Oak Hill has long lacked: a town center.

“Oak Hill is underserved. They want a town cen-
ter and more services. That’s how this whole thing got 
started,” said Paul Linehan, president of Land Strate-
gies, Inc. and the project designer. 

While Oak Hill residents express interest in a proj-
ect with more retail and restaurants, many are unde-
cided if Belton’s West Park development —  which is a 
planned unit development, or PUD — is the solution. 
A PUD is a zoning designation used to control com-
plex projects.

The current West Park PUD has been in develop-
ment stages along with Oak Hill’s Future Land Use 
Map in which the town center idea was proposed. 
While the property has been zoned a PUD in the past, 
Belton and his lawyers began the recent PUD plan-
ning in March and started meeting with the commu-
nity in April. The original concept plan was amended 
to its present design after community concerns were 
heard.

Originally, the plan called for five multiuse lighted 
ball fields, but when 
neighbors were ap-
prehensive about light 
and noise pollution, 
this was cut down to 
one field. Belton and 
his team also added an 

Community gives input for town center design

Southwest Austin The new South Congress Transit Center will 
open Aug. 24 to coincide with Capital Metro’s scheduled service change. 
Instead of a Park & Ride, the facility will primarily serve as a transfer 
destination for customers, but 30 parking spaces will be available to cus-
tomers. The initial routes that will serve the transit center include the 
highest ridership Route 1L/1M N. Lamar/S. Congress and the Route 101 
N. Lamar/C. Congress 
Limited. The transit 
center is located on the 
west side of S. Congress 
Avenue between Ben 
White Boulevard and 
Radam Lane. Call Capi-
tal Metro at 474-1200 
or visit 
www.capmetro.org.

IMPACT

Leander Paintball Alliance
25009 Ranch Road • 560-5884

www.leanderpaintball.com
open Saturdays in the summer,  

Saturdays and Sundays in the winter
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Leander Paintball
Alliance

Leander Many homeowners dream of a yard with a manicured 
lawn, thriving trees, vivid flowerbeds and maybe a pool. Tim 
Leek has a paintball field.

“We created Leander Paintball Alliance because we wanted it 
to be an alliance for people who wanted to play for the fun of the 
sport,” owner Tim Leek said. “All we wanted to do was cover our 
expenses because it is sitting in my backyard.”

A day of paintball is $10 regardless of how long a player is on 
the field. The alliance also has equipment rentals, a snack bar with 
hamburgers and hotdogs, fire pits, picnic tables and a swimming 
pool. The field is used for tournaments, company events and 
birthday parties. New players are given an introductory lesson 
covering gun safety, what to expect and the layout of the course.

“I wanted [this place] to be family friendly. I wanted it to be a 
place where I don’t care what age you are or what level of player 
you are. You can come out here and have fun and still do it in a 
competitive way,” Leek said.
Rest of story at more.impactnews.com/1358

BuSINESS PRoFILE

Cedar Park Buzz is helping a Cedar Park nonprofit teach 
children self-confidence, compassion and patience. In return for 
his efforts, Buzz receives a sense of accomplishment, tummy rubs 
and squeaky toys. Canine members of the Austin Dog Alliance are 
involved in several programs showcasing dogs’ special ability to put 
people at ease. Buzz is a dachshund participating in an ADA pilot 
program called Paws for Alert, which allows hearing, hard of hearing 
and deaf children to teach him to respond to hand signs. Buzz is deaf 
and was named for the buzzing collar he wears to alert him to look 
up when his owner calls.

“It’s good socialization for the children, plus it’s helping to train the 
dog,” said Debi Krakar, ADA executive director.

She began the alliance to serve as a conduit for placing dog and 
owner/handler teams at volunteer locations. Through a program 
called Bow Wow Buddies, ADA teams visit Leander and Austin ISD 
schools. The dogs are taught to rest their heads on a child’s knee and 
sit still while they read. 
Rest of story at more.impactnews.com/1355

NoNPRoFIT PRoFILE

Austin Dog Alliance
Cedar Park
219-8793

www.austindogalliance.org

IMPACTS
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What is a 

PuD?
A planned unit development 
•   is intended for large or complex 
  developments under unified control
• is planned as a single continuous project
•  allows single or multiuse projects within its 

boundaries
•  provides greater design flexibility for development 

proposed within the PUD

Use of a PUD district should result in development 
superior to that which would occur using conventional 
zoning regulations. 

PUD zoning is appropriate if the PUD enhances 
preservation of the natural environment, 
encourages high quality and innovative design 
and ensures adequate public facilities and services for 
development within the PUD. 

Minimum size generally considered appropriate for 
a PUD is 10 acres. 

Source: city of Austin

amphitheater and community center that could po-
tentially house a YMCA and provide an indoor pool 
and athletic facilities. The team has also expanded the 
transit station, but is unsure of what it will include.

The updated plan includes two office buildings 
totaling 450,000 sq. ft., a 38,000 sq. ft. cinema and 
a 39,200 sq. ft. athletic complex. The design also in-
cludes approximately 362,000 sq. ft. of retail space, 
as well as a 200-room hotel, 360 apartments and 120 
town homes. Rest of story at more.impactnews.com/1380

Cave Day
Cedar Park The Texas Cave Conservancy and the City 
of Cedar Park Parks and Recreation Department will host 
cave day Sept. 13 from 10 a.m.-4 p.m. The free event will 
feature nature walks, educational signs and talks with cave 
experts. Visitors are encouraged to visit Kay Redden Park 
at the intersection of Lakeline Boulevard and Buttercup 
Creek Boulevard on cave day for directions to cave 
preserves. Call 401-5500 or visit www.cedarparktx.us.

Down the aisle
Cedar Park Customary Couture opened at 500 
Cypress Creek Road, Ste. 130 in the Galleria at Red 
Oaks shopping center. Shopping is by appointment only 
Monday-Saturday. To schedule an appointment, call 918-
1112 or visit www.customarycouture.com.
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BACK TO SCHOOLBACK TO SCHOOL

•   BCBG  •  GAP  •  AMERICAN EAGLE  •  ABERCROMBIE   • 
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•  BANANA REPUBLIC  •  LUCKY

13233 Pond Springs Rd. (o�  of 183 North)
M-F 10 a.m.-6 p.m., Sat. 10 a.m.-5 p.m., Sun. noon-5 p.m.
250-0746   •  www.jbu4resale.com

Between A resale clothing 
boutique for 

women, men, 
teens and children

Any one piece of 
regular-priced 
merchandise. 

Expires 9/26/2008

Previously Rented. 

Drastically 
Reduced!

2 pc Sofa Sets   from $29999$29999

4 pc Bedroom Sets   fromm $39999$39999

5 pc Dinettes   from $19999$19999

20 pc Set  fromm
$999$999

$50 
OFF

Any purchase of $350 or more. O� er cannot 
be combined with other discounts or coupons. 

Limited stock on hand. Expires 9/30/08 

Spicewood  Springs Rd

Greenslope Dr.

M
OPAC 

4005 Spicewood Springs Rd. Suite A-100 • 499-0212 • www.drburkhart.com

General & Cosmetic Dentist for the Family  • Focus on Prevention • State of the Art Facility 
Minimally Invasive Treatment • Migraine Treatment • Invisalign  (Free adult consultation) • Attention to Comfort

Accept Insurance Assignment • Financing Options • Care Credit



AUGUST 2008 21impAcT newS.com

SCoTTISH RITE LEARNING CENTER
nonprofit    profile by CandaCe birkelbaCh

Although one in five children has some 
degree of dyslexia, it is still often 

missed diagnosed or misconstrued as 
another type of learning disability, said 
Diane Broadway, community outreach co-
ordinator at Scottish Rite Learning Center.

Dyslexia is a language-based disorder 
that causes difficulty with reading, writing 
and spelling, and the staff at Scottish Rite 
Learning Center is dedicated to raising 
awareness of the disorder to help children 
and their families cope with it.

 “We are working to get information 
out there so teachers can spot a child with 
dyslexia,” Broadway said. “It’s important 
to address the special needs of each child 
individually.”

Scottish Rite provides low-cost dyslexia 
evaluations to determine the needs of 
each child. The evaluations facilitate the 
early identification of dyslexia and provide 
intervention for language learning differ-
ences, Director Linda Gladden said. 

Students do not have to be evaluated at 
the learning center, but they need a diagno-
sis of dyslexia to enroll in classes. Speech, 
language and literacy evaluations, per-
formed by speech language pathologists are 
geared toward children around age 4 who 
exhibit signs of language learning deficits. 
Psychological and educational evaluations 
consist of eight tests to determine any type 
of learning difference or attention issues. 
These evaluations are performed by li-
censed psychologists for children age 7 and 
older who have had exposure to reading 
and classroom learning.

Scottish Rite also offers free academic 
language therapy for its students and an 
extensive teacher training program.

When the center opened in 1989, it 
offered only videotape therapy sessions to 
children with dyslexia. In 2001, Scottish 
Rite began offering a two-year academic 
therapy language program for children 
taught by certified psychologists and 
teachers-in-training. 

At that time, it also launched an exten-
sive two-year teacher training program for 
educators from all over the state using the 
Scottish Rite Hospital methodology. During 
the program, classroom teachers are trained 

to become Certified Academic Language 
Therapists to help children with dyslexia. 
The teachers must complete rigorous re-
quirements and pass a national exam. 

The center uses a “Take Flight” curricu-
lum developed by the Texas Scottish Rite 
Hospital for Children in Dallas. The classes 
are offered at no charge to families and are 
funded through workshops, fundraisers 
and funding from the Scottish Rite Masons.

Although a person with dyslexia will 
always have it, developing reading skills can 
make him or her more successful later on, 
said Broadway, who has a dyslexic child.

“If there are enough early predictors, 
parents can start intervention at a younger 
age,” Gladden said. “Research supports that 
early intervention leads to greater success.”

Gladden said there are approximately 
25,000 school-age children in Texas with 
dyslexia, but the public school system can-
not reach them all due to lack of funding.

Broadway said it is important to get 
dyslexic children to the point where they 
can function with their peers, even though 
it may always take them more time to 
complete certain tasks. 

Gov. Rick Perry reads to children at Scottish Rite 
during National Dyslexia Awareness Month last 
October. 

Scottish Rite Learning Center
12871 N. uS 183, Ste. 105

472-1231
www.scottishritelearningcenter.org

detecting dyslexia
Warning signs for dyslexia are different for each 
age group: students in grades kindergarten 
through third have trouble segmenting and 
blending and poor letter-sound recall, students 
in grades four through eight are usually reading 
below grade level and may reverse letter 
sequences and high school students may avoid 
writing or have trouble summarizing.

Scottish Rite 
recommends that 
parents have their 
child tested if they 
exhibit signs of 
dyslexia or have a 
family history of it. 
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La Posada Dr.

www.schoolofrock.com

13803 Dragline Dr. #200
Austin, TX 78728

670-2360
austin@schoolofrock.com

$50 OFF
1st month’s tuition

Not valid with any other offer
Expires 9/15/08

The Nation’s Premier 
Rock School for kids 7-18
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Education Focus
Round Rock ISD | August 2008

Board considers 2008 bond election

In June, the 2008 Citizens’ Bond Committee presented a final report 

to the school board assessing the need for a future bond. The committee 

recommended $293 million in projects, including three new schools and 

land purchases for future schools.

Catherine Hanna, co-chair of the Citizens’ Bond Committee, said the 

committee’s recommendations mostly address crowding in the district.

“This district is still growing by leaps and bounds, and we’ve got some 

elementary schools that are still crowded and projected to be crowded as 

far as 2012.”
The committee recommended an estimated $88 million for the 

construction of three new elementary schools — one in Stone Oaks 

subdivision, one in the central Parmer corridor and another near Paloma 

Lake. In addition, the committee recommended land purchases for two 

more elementary schools, one middle school, a traditional high school and 

an alternative school of choice.

The school board will have until the end of August to decide if a bond 

election will be necessary for November. 

Teravista Elementary School

Near IH 35 and University Boulevard, Teravista 

Elementary is named for the master-planned 

community within which it is located. The 103,000 sq. 

ft. school has an expected enrollment of 571 students.

Walsh Middle School
The school is named after longtime Round Rock resident James Garland Walsh, whose family owned the land where the school and nearby Walsh Ranch subdivision are now located along Sam Bass Road. Walsh Middle School is 175,000 sq. ft. and has an expected enrollment of 800 students.

Cedar Ridge High School
Round Rock ISD broke ground on its newest school located off Gattis School Road in May. Cedar Ridge High School, the district’s fifth high school, is scheduled to open in Fall 2010 with an expected enrollment of 1,200 to 1,800. The $83.9 million facility will be approximately 375,000 sq. ft. and will be able to house as many as 3,000 students when filled to capacity.

Callison Elementary School

In 1957, Neysa Callison beat out eight male candidates 

to become the first woman elected to the Round Rock 

ISD Board of Trustees. The school named in her honor will 

have 95,000 sq. ft. and an expected enrollment of 870.

Sommer Elementary School 
Named after Patsy Sommer, who served as RRISD assistant superintendent for elementary operations, the school is 95,000 sq. ft. and has an expected enrollment of 619 students. A ribbon-cutting is planned at the school for Aug. 11 from 5 to 7 p.m.

Round Rock adopts $311 million 
budget for 2008-2009 fiscal year

The Round Rock ISD operating budget for 
the 2008-2009 fiscal year, which began in July, 
is 3.5 percent higher than last year’s. The $311 
million budget includes an increase of $740,300 
for fuel costs, up 30 percent from 2007.

Approximately $4.7 million has been 
allocated for new staff, including 46 teachers, 
12 campus administrative and clerical positions 
and 25 potential additional employees.

Other costs include a $1,500 pay increase for 
teachers, librarians, counselors and nurses and 
a 3 percent pay raise for all other employees.

New campuses get ready for first day of class
The number of students in the Round Rock ISD has increased by nearly 21 percent over the 
past five years, and annual growth of 3.5 percent is expected. In 2006, voters approved a $267 
million bond package to address, among other things, the district’s growing student population. 
Walsh Middle School and Callison, Sommer and Teravista elementary schools will be ready for 
students when classes begin later this month. Cedar Ridge High School will not be ready until 
the 2010-2111 school year.
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Round Rock ISD
Compiled and designed by Community Impact Newspaper

  Grade 3:  Reading 96%  •  Math 91%
  Grade 4:  Reading 91%  •  Math 91%
  Grade 5:  Reading 96%  •  Math 95%
  Grade 6:  Reading 95%  •  Math 88%
  Grade 7:  Reading 89%  •  Math 84%

d i s t r i c t  s c o r e s  b y  g r a d e

  Grade 8:  Reading 97%  •  Math 89%
  Grade 9:  Reading 90%  •  Math 74%
  Grade 10:  English Language Arts 91%  •  Math 76%
  Grade 11:  English Language Arts 91%  •  Math 87%

2008 TAKS preliminary results (sum of all grades tested) d i s t r i c t  2008d i s t r i c t 2007s u b j e c t 2007s t a t e

Reading                   89%             94%     95%
Math                          77%             87%     88%
Writing                     92%             95%     95%
Science                     71%             81%     85%
Social Studies       89%                           93%     95%

What is the TAKS test?
The Texas Assessment of Knowledge and Skills, or TAKS, is a standardized, statewide testing program designed to evaluate student knowledge and skill based on 
grade in the areas of reading, writing, science, math and social studies. All eligible Texas public school students are tested from grades 3-11. Grade advancement 
and high school graduation are tied to performance on TAKS tests.

TAKS results and scores are provided by the state in percentages of students at the school who passed the test.7825 elk Horn Mountain trail, Austin
www.roundrockisd.org/pondsprings

464-4200
Principal: Edie Binns
open Since: 1854
2007 Total Students: 738
2007 Students per Teacher: 13.5
2007 Economically Disadvantaged: 19%
2007 Accountability Rating: Recognized
2007 TAKS Results: Reading: 97%, Math: 95%

2008 Preliminary TAKS Scores:
Grade 3: Reading 99%, Math 97%
Grade 4: Reading 94%, Math 95%
Grade 5: Reading 97%, Math 99%

pond springs elementary

14650 Merriltown Drive, Austin 
www.roundrockisd.org/wellsbranch

428-3400
Principal: Belinda Cini
open Since: 1985
2007 Total Students: 840
2007 Students per Teacher: 14.9
2007 Economically Disadvantaged: 39.7%
2007 Accountability Rating: Academically 
Acceptable

2007 TAKS Results: Reading: 93%, Math: 91%

2008 Preliminary TAKS Scores:
Grade 3: Reading 97%, Math 93%
Grade 4: Reading 83%, Math 85%
Grade 5: Reading 94%, Math 91%

wells branch elementary

13414 Broadmeade, Austin 
www.roundrockisd.org/forestnorth

464-6750
Principal: Mary Patterson
open Since: 1977
2007 Total Students: 766
2007 Students per Teacher: 15.7
2007 Economically Disadvantaged: 15.3%
2007 Accountability Rating: Recognized
2007 TAKS Results: Reading: 97%, Math: 94%

2008 Preliminary TAKS Scores:
Grade 3: Reading 100%, Math 90%
Grade 4: Reading 94%, Math 91%
Grade 5: Reading 99%, Math 97%

forest north elementary

8607 Anderson Mill Road, Austin
www.roundrockisd.org/liveoak

428-3800
Principal: To be determined
open Since: 1977
2007 Total Students: 444
2007 Students per Teacher: 9.7
2007 Economically Disadvantaged: 34.9%
2007 Accountability Rating: Recognized
2007 TAKS Results: Reading: 93%, Math: 92%

2008 Preliminary TAKS Scores:
Grade 3: Reading 93%, Math 89%
Grade 4: Reading 92%, Math 89%
Grade 5: Reading 95%, Math 95%

live oak elementary

6720 corpus christi, Austin 
www.roundrockisd.org/jollyville

428-2200
Principal: Sonja Howard
open Since: 1992
2007 Total Students: 497
2007 Students per Teacher: 12.9
2007 Economically Disadvantaged: 27.9%
2007 Accountability Rating: Academically 
Acceptable

2007 TAKS Results: Reading: 96%, Math: 95%

2008 Preliminary TAKS Scores:
Grade 3: Reading 97%, Math 88%
Grade 4: Reading 87%, Math 94%
Grade 5: Reading 94%, Math 92%

jollyville elementary

11601 Olson, Austin 
www.roundrockisd.org/spicewood

428-3600
Principal: Beth June
open Since: 1974
2007 Total Students: 644
2007 Students per Teacher: 14.9
2007 Economically Disadvantaged: 5.9%
2007 Accountability Rating: Exemplary
2007 TAKS Results: Reading: 99%, Math: 98%

2008 Preliminary TAKS Scores:
Grade 3: Reading 100%, Math 98%
Grade 4: Reading 95%, Math 97%
Grade 5: Reading 100%, Math 100%

spicewood elementary

10111 D.K. Ranch Road, Austin 
www.roundrockisd.org/laurelmountain

464-4300
Principal: Jan Richards
open Since: 1985
2007 Total Students: 760
2007 Students per Teacher: 16.8
2007 Economically Disadvantaged: 4.8%
2007 Accountability Rating: Exemplary
2007 TAKS Results: Reading: 99%, Math: 99%

2008 Preliminary TAKS Scores:
Grade 3: Reading 100%, Math 100%
Grade 4: Reading 98%, Math 98%
Grade 5: Reading 99%, Math 99%

laurel mountain elementary

11104 Oak View Drive, Austin 
www.roundrockisd.org/caraway

464-5500
Principal: Shelly Hohmann
open Since: 1978
2007 Total Students: 562
2007 Students per Teacher: 12.2
2007 Economically Disadvantaged: 7.4%
2007 Accountability Rating: Exemplary
2007 TAKS Results: Reading: 99%, Math: 98%

2008 Preliminary TAKS Scores:
Grade 3: Reading 100%, Math 93%
Grade 4: Reading 95%, Math 94%
Grade 5: Reading 99%, Math 97%

caraway elementary

11801 Tanglebriar Trail, Austin 
www.roundrockisd.org/purplesage

428-3500
Principal: Cynthia Walker
open Since: 1981
2007 Total Students: 427
2007 Students per Teacher: 13
2007 Economically Disadvantaged: 38.7%
2007 Accountability Rating: Academically 
Acceptable

2007 TAKS Results: Reading: 84%, Math: 93%

2008 Preliminary TAKS Scores:
Grade 3: Reading 90%, Math 88%
Grade 4: Reading 91%, Math 81%
Grade 5: Reading 92%, Math 84%

purple sage elementary

10610 Salt Mill Hollow, Austin 
www.roundrockisd.org/andersonmill

428-3700
Principal: Rebecca Lavendar
open Since: 1977
2007 Total Students: 400
2007 Students per Teacher: 11.7
2007 Economically Disadvantaged: 54.4%
2007 Accountability Rating: Academically 
Acceptable

2007 TAKS Results: Reading: 93%, Math: 89%

2008 Preliminary TAKS Scores:
Grade 3: Reading 96%, Math 82%
Grade 4: Reading 84%, Math 92%
Grade 5: Reading 100%, Math 88%

anderson mill elementary

10210 Ember Glen Drive, Austin
www.roundrockisd.org/canyoncreek

428-2800
Principal: Eleece Moffatt
open Since: 1998
2007 Total Students: 583
2007 Students per Teacher: 13.9
2007 Economically Disadvantaged: 1.2%
2007 Accountability Rating: Exemplary
2007 TAKS Results: Reading: 99%, Math: 99%

2008 Preliminary TAKS Scores:
Grade 3: Reading 100%, Math 99%
Grade 4: Reading 99%, Math 98%
Grade 5: Reading 100%, Math 99%

canyon creek elementary

Principal: Nancy Guerrero
open Since: 1939
2007 Total Students: 700
2007 Students per Teacher: 12.1
2007 Economically Disadvantaged: 61.1%
2007 Accountability Rating: 
Academically Acceptable

2007 TAKS Results: Reading: 82%, Math: 70%

2008 Preliminary TAKS Scores:
Grade 6: Reading 89%, Math 75%
Grade 7: Reading 74%, Math 66%
Grade 8: Reading 95%, Math 77%

300 W. Anderson Ave., Round Rock
www.roundrockisd.org/cdfulkes • 428-3100

c.d. fulkes middle school

Principal: Toni Hicks
open Since: 2008
Total Students: 800

The school will open this fall.

3850 Walsh Ranch Road, Round Rock
www.roundrockisd.org/walsh • 704-0800

walsh middle school

Walsh Ranch Rd.
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Principal: Jane Miller
open Since: 1991
2007 Total Students: 1,422
2007 Students per Teacher: 15.7
2007 Economically Disadvantaged: 12.9%
2007 Accountability Rating: Recognized

2007 TAKS Results: Reading: 97%, Math: 92%

2008 Preliminary TAKS Scores:
Grade 6: Reading 96%, Math 94%
Grade 7: Reading 94%, Math 90%
Grade 8: Reading 98%, Math 93%

8139 Racine Trail, Austin
www.roundrockisd.org/cedarvalley • 428-2300

cedar Valley middle school

Principal: Sonya Hayes
open Since: 1986
2007 Total Students: 969
2007 Students per Teacher: 13.2
2007 Economically Disadvantaged: 28.7%
2007 Accountability Rating: 
Recognized

2007 TAKS Results: Reading: 95%, Math: 88%

2008 Preliminary TAKS Scores:
Grade 6: Reading 96%, Math 89%
Grade 7: Reading 89%, Math 81%
Grade 8: Reading 97%, Math 91%

8849 Anderson Mill Road, Austin
http://schools.roundrockisd.org/deerpark • 464-6600

deerPark middle school

Principal: Barbara Paris
open Since: 1984
2007 Total Students: 1,078
2007 Students per Teacher: 16.2
2007 Economically Disadvantaged: 5.5%
2007 Accountability Rating: 
Recognized

2007 TAKS Results: Reading: 99%, Math: 97%

2008 Preliminary TAKS Scores:
Grade 6: Reading 99%, Math 98%
Grade 7: Reading 98%, Math 99%
Grade 8: Reading 100%, Math 99%

8455 Spicewood Springs Road, Austin
http://schools.roundrockisd.org/canyonvista • 464-8100

canyon Vista middle school

Principal: Mary Brinkman
open Since: 1976
2007 Total Students: 723
2007 Students per Teacher: 14.8
2007 Economically Disadvantaged: 21.5%
2007 Accountability Rating: 
Recognized

2007 TAKS Results: Reading: 95%, Math: 88%

2008 Preliminary TAKS Scores:
Grade 6: Reading 94%, Math 91%
Grade 7: Reading 93%, Math 88%
Grade 8: Reading 98%, Math 89%

10805 School House Lane, Austin
http://schools.roundrockisd.org/grisham • 428-2650

grisham middle school

16200 Avery Ranch Blvd., Austin
www.roundrockisd.org/sommer

704-0600
Principal: Mark Pratz
open Since: 2008
Total Students: 619

The school will open this fall.

sommer elementary

Avery Ranch Blvd.

In
di

na
  H

ill
s 

D
r.

Li
si

   
A

nn
e 

D
r.

These RRISD schools are within Northwest Austin. RRISD schools out-
side our distribution can be found in the August issue of Round Rock/
Pflugerville  Community Impact Newspaper and online at 
more.impactnews.com/1416. 
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Principal: Rebecca Donald
open Since: 1981
2007 Total Students: 2,477
2007 Students per Teacher: 16.4
2007 Economically Disadvantaged: 7.9%
2007 Accountability Rating: Recognized

2007 TAKS Results: Reading: 98%, Math: 95%

2008 Preliminary TAKS Scores:
Grade 9: Reading 96%, Math 92%
Grade 10: English Language Arts 97%, Math 93%
Grade 11: English Language Arts 97%, Math 98%

we s t w o o d  h i g h  s c h o o l
12400 Mellow Meadow Drive, Austin • www.roundrockisd.org/westwood • 464-4000

Principal: TBD
open Since: 1913
2007 Total Students: 2,553
2007 Students per Teacher: 16.1
2007 Economically Disadvantaged: 23.3%
2007 Accountability Rating: Academically Acceptable

2007 TAKS Results: Reading: 92%, Math: 77%

2008 Preliminary TAKS Scores:
Grade 9: Reading 87%, Math 63%
Grade 10: English Language Arts 90%, Math 68%
Grade 11: English Language Arts 90%, Math 85%

r o u n d  r o c k  h i g h  s c h o o l
300 Lake Creek Drive, Round Rock • www.roundrockisd.org/rrhs • 464-6000

Compiled and designed by Community Impact Newspaper

2007 s t a t i s t i c s s t a t e Total Students:

40,496

d i s t r i c t

Economically Disadvantaged 55.5% 23.5%
Limited English Proficient (LEP) 16% 8.4%
Students Per Teacher 14.7 14.6
Average Years Experience of Teachers 11.3 10.4
Average Actual Salaries of Teachers $44,897 $45,045

What is the TAKS test?
The Texas Assessment of Knowledge and Skills, or TAKS, is a standardized, statewide testing program designed to evaluate student knowledge and skill based on 
grade in the areas of reading, writing, science, math and social studies. All eligible Texas public school students are tested from grades 3-11. Grade advancement 
and high school graduation are tied to performance on TAKS tests.

TAKS results and scores are provided by the state in percentages of students at the school who passed the test.

Principal: Nancy Guerrero
open Since: 1939
2007 Total Students: 700
2007 Students per Teacher: 12.1
2007 Economically Disadvantaged: 61.1%
2007 Accountability Rating: 
Academically Acceptable

2007 TAKS Results: Reading: 82%, Math: 70%

2008 Preliminary TAKS Scores:
Grade 6: Reading 89%, Math 75%
Grade 7: Reading 74%, Math 66%
Grade 8: Reading 95%, Math 77%

300 W. Anderson Ave., Round Rock
www.roundrockisd.org/cdfulkes • 428-3100

c.d. fulkes middle school

Principal: Toni Hicks
open Since: 2008
Total Students: 800

The school will open this fall.

3850 Walsh Ranch Road, Round Rock
www.roundrockisd.org/walsh • 704-0800

walsh middle school

Walsh Ranch Rd.
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Principal: Robert Sormani 
open Since: 1981
2007 Total Students: 979
2007 Students per Teacher: 15.9
2007 Economically Disadvantaged: 26.1%
2007 Accountability Rating: 
Academically Acceptable

2007 TAKS Results: Reading: 90%, Math: 82%

2008 Preliminary TAKS Scores:
Grade 6: Reading 95%, Math 81%
Grade 7: Reading 90%, Math 84%
Grade 8: Reading 97%, Math 92%

500 oakridge drive, Round Rock
www.roundrockisd.org/chisholmtrail • 428-2500

chisholm trail middle school

Principal: Anthony Watson
open Since: 2002
2007 Total Students: 1,613
2007 Students per Teacher: 15.4
2007 Economically Disadvantaged: 38%
2007 Accountability Rating: 
Academically Acceptable

2007 TAKS Results: Reading: 91%, Math: 81%

2008 Preliminary TAKS Scores:
Grade 6: Reading 93%, Math 84%
Grade 7: Reading 84%, Math 78%
Grade 8: Reading 95%, Math 81%

1535 Gulf Way, Round Rock
www.roundrockisd.org/hopewell • 464-5200

hoPewell middle school

Principal: Holly Galloway
open Since: 2001
2007 Total Students: 1,270
2007 Students per Teacher: 15.0
2007 Economically Disadvantaged: 20.1%
2007 Accountability Rating: 
Academically Acceptable

2007 TAKS Results: Reading: 94%, Math: 88%

2008 Preliminary TAKS Scores:
Grade 6: Reading 95%, Math 86%
Grade 7: Reading 91%, Math 87%
Grade 8: Reading 98%, Math 88%

2000 Via Sonoma trail, Round Rock
www.roundrockisd.org/ridgeview • 424-8400

ridgeView middle school

Principal: Mary Brinkman
open Since: 1976
2007 Total Students: 723
2007 Students per Teacher: 14.8
2007 Economically Disadvantaged: 21.5%
2007 Accountability Rating: 
Recognized

2007 TAKS Results: Reading: 95%, Math: 88%

2008 Preliminary TAKS Scores:
Grade 6: Reading 94%, Math 91%
Grade 7: Reading 93%, Math 88%
Grade 8: Reading 98%, Math 89%

10805 School House Lane, Austin
http://schools.roundrockisd.org/grisham • 428-2650

grisham middle school

m c n e i l  h i g h  s c h o o l
5720 McNeil Road, Austin • www.roundrockisd.org/mcneil • 464-6300

Principal: Cindy Doty
open Since: 1992 
2007 Total Students: 2,709
2007 Students per Teacher: 15.3
2007 Economically Disadvantaged: 12.4%
2007 Accountability Rating: Academically Acceptable

2007 TAKS Results: Reading: 95%, Math: 84%

2008 Preliminary TAKS Scores:
Grade 9: Reading 92%, Math 79%
Grade 10: English Language Arts 91%, Math 81%
Grade 11: English Language Arts 91%, Math 88%

1801 Bowman Road, Round Rock • www.roundrockisd.org/stonypoint • 428-7000

Principal: Albert Hernandez
open Since: 1999
2007 Total Students: 2,191
2007 Students per Teacher: 16.0
2007 Economically Disadvantaged: 30.3%
2007 Accountability Rating: Academically Acceptable

2007 TAKS Results: Reading: 91%, Math: 74%

2008 Preliminary TAKS Scores:
Grade 10: English Language Arts 86%, Math 64%
Grade 11: English Language Arts 86%, Math 80%

s t o n y  Po i n t  h i g h  s c h o o l

s t o n y  Po i n t  9 t h  g r a d e  ce n t e r
1901 Sunrise Road, Round Rock • http://schools.roundrockisd.org/sphs9 • 424-8800

2008 Preliminary TAKS Scores:
Grade 9: English Language Arts 87%, Math 67%

Source: www.roundrockisd.org, 
www,tea.state.tx.us and the 
RRISD Community Relations Department.

Sponsored by:
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Real Estate

512.445.1099
www.stateoftexasbuilders.com

State of Texas 
Builders, LLC

Remodeling/Construction

At the beginning of the year, the task force 
started meeting to develop the next steps in 
the Austin Climate Protection Plan, which 
promotes the policy of making the city a 
leader in reducing global warming. 

Now with final recommendations possi-
bly ready by the end of August, the biggest 
questions are how much of a new ordinance 
should be voluntary and how much should 
be mandatory for property owners?

As far as the Austin Board of Realtors is 
concerned, all but an energy audit should 
be completely voluntary.

Socar Chatmon-Thomas, who is chair-
man of ABOR and sells homes in South-
west Austin, has attended the task force 
meetings throughout the process. She said 
that for commercial properties, the recom-
mendation is to make almost everything 
voluntary, but that is not the case for single-
family or multifamily developments. 

“If it is all voluntary for the commercial, 
why can’t everything else be?” she said.
on the home front

For single-family properties, owners 
would be required to have energy audits be-
fore selling their home. These would proba-
bly be conducted by a third-party contractor, 
who would disclose efficiency information 
to prospective home buyers. How much the 
audits will cost is not known, but estimates 
have run between $150 and $350.  

In theory, the audit would take place at 
the time of the state-required home inspec-
tion. It will likely include both a visual and 
an air conditioning’s duct system test.

“Home buyers, for the first time, when they 
go to make this investment — which, for 
most of us, is the biggest investment we will 
make all of our lives — will get information 
about the energy efficiency of a home,” Watson 
said. “You get a home inspection and find 
out if there is a crack on the back steps, but 
you don’t know what the energy efficiency 
is? This is a big deal for consumer protection.”

ABOR agrees, Chatmon-Thomas said, 
and even came up with the energy audit 
recommendation. It is the second element, 
which deals with energy efficiency up-
grades, that she would like to see change. 
Home sellers or buyers would have the op-
tion to participate in an Energy Savings 
Program by performing the upgrades rec-
ommended in the audit.

To be counted, the upgrades would have 
to take place within the first year of the 

home’s purchase and cost up to 1 percent 
of the home’s sell value or the amount that 
is equal to upgrades that would not exceed 
a five-year payback period for energy sav-
ings. Watson said the paybacks would be 
determined by industry standards and 
Austin Energy, and eventually far outweigh 
any expenses.

“It is a positive cash flow deal,” he said.
However, the task force has set targets 

of a percentage of the housing market it 
wants to participate. If the targets are not 
met for two consecutive years, then the 
program becomes mandatory. Chatmon-
Thomas argues this provision takes out 
the voluntary aspect.

“It is mandatory,” she said. “It is just de-
ferred mandatory. If we had set the goals for 
10 percent of homes to participate in the next 
10 years, I could see [that] we could make 
that happen, but not with these targets.”

In the first year, the goal is to get 25 per-
cent of nonexempt homes that are sold to 
participate in the program and by the fourth 
year, to get 85 percent of the market.

If the upgrades became mandatory, the 
burden would be on the buyer.

“Under no circumstances would a seller 
ever be required to make upgrades to a home 
before they could sell a home,” Watson said.
Multifamily living

He does acknowledge it is a little more 
difficult to get the multifamily market 
wanting to participate because it is mostly 
renter based. Apartment and condomin-
ium development owners typically do not 
have to pay utilities, and the payback is not 
enough incentive for tenants.

“Slightly more than half of the residents 

in Austin are renters,” he said. “These are 
the folks who, generally speaking, can least 
afford to have high utility bills.”

Working by decade periods, each devel-
opment owner would be required to con-
duct an energy audit, and 80 percent of all 
units in the city would need recommended 
upgrades. For apartments built before 1970, 
those upgrades would have to take place 
within two years and Austin Energy would 
increase its existing rebates to 150 percent. 
Younger developments would have more 
time to complete upgrades, but with fewer 
rebate options.

An owner would not be required to 
spend more than the amount equal to 
what the upgrades would generate in ener-
gy savings for a five-year payback period. 
Again, the program is initially voluntary, 
except the audit, if enough participate. 
That changes if targets are not met. 
Commercial 

The last element of the draft recommen-
dation, the commercial group, is the least 
formed, with basic mandatory and volun-
tary goals tentatively defined in late July. All 
commercial buildings would be required 
to receive a rating generated by the Energy 
Star Portfolio Manager or other rating sys-
tem approved by Austin Energy that must 
be complete within two years. After that, any 
upgrades are all voluntary, which Chatmon-
Thomas applauds. It is what she hopes to see 
happen to the entire draft recommendation.

“Austin embraces green,” she said. “Given 
two homes to choose from, we are going to 
choose the one that is most energy efficient 
on the disclosure. That one is going to win 
all day, every day.”

continued FRoM |1
Energy Requirements 

for apartments
Similar to the single-family homes participating in 
the Energy Savings program, multifamily proper-
ties will initially not be required to complete energy 
efficiency upgrades, according to the city’s current 
Energy Efficiency Upgrades Task Force draft. 
However, if each target is not met, then that group 
of apartments, designated by year built, will all be 
required to complete the upgrades in the future. 
None of these proposals are finalized.

Before 1970
What: All owners of multifamily properties built 
before 1970 must complete an energy audit on all  
units and perform or commit to perform upgrades 
to 80 percent of units • Estimated to affect 539 properties
When: Audit and upgrades must be completed 
within two years. During this time, the property 
owner will be eligible for 150 percent of normal 
Austin Energy rebates.
Cost: The amount is equal to upgrades that would 
not exceed a five-year payback period for energy 
savings.

1970-1980
What: All owners of multifamily properties built 
between 1970 and 1980 must complete an energy 
audit on all units, and 80 percent of units in the city 
would need recommended upgrades • Estimated 
to affect 434 properties 
When: Audit and upgrades must be completed 
within four years. During this time, the property 
owner will be eligible for 125 percent of normal 
Austin Energy rebates.
Cost: The amount is equal to upgrades that would 
not exceed a five-year payback period for energy 
savings.

1980-2000
What: All owners of multifamily properties built 
between 1980 and 2000 must complete an energy 
audit on all units, and 80 percent of units in the city 
would need recommended upgrades • Estimated 
to affect 353 properties
When: Audit and upgrades must be completed 
within six years.
Cost: The amount is equal to upgrades that would 
not exceed a five-year payback period for energy 
savings.

2000 and forward
What: All owners of multifamily properties built 
in 2000 and forward must complete an energy 
audit on all units, and 80 percent of units in the city 
would need recommended upgrades • Estimated 
to affect 96 properties initially
When: Audit and upgrades must be completed 
within eight years.
Cost: The amount that is equal to upgrades that 
would not exceed a five-year payback period for 
energy savings.

Energy Hogs: The exception
Owners of multifamily properties whose buildings 
use more than 150 of the average energy intensity 
will be required to complete an energy audit within 
120 days and sign an agreement with Austin Energy 
to have necessary upgrades performed within 
nine months. The owner will be eligible for enhanced 
rebates. 

If the owner does not perform 
the audit and sign the  
agreement, the owner will 
lose enhanced rebate options. 
Austin Energy may require 
an audit and upgrades to be 
performed within 12 months 
of notice.

Commercial options
or  B) At least 80 percent of the square footage of 
commercial properties in Austin will come from 
buildings that have achieved either: 
• An improvement in the initial rating by half the dif-
ference between the original score and a score of 50 
or other equivalent. Fifty is the national median. 
• A 10 percent improvement in the initial energy 
efficiency rating up to a score of 75 or other 
equivalent.
When: These goals will be met within three years 
after the audit completion period.

Voluntary-overall goal
What: At least 80 percent of the square footage 
of commercial properties in Austin will come from 
buildings that have achieved the greater of: 
• A score of 50 or other equivalent, according to the 
rating system. This is the national median score.
• A 20 percent improvement in their initial energy 
efficiency rating up to a score of 75 or other 
equivalent.
When: These goals will be met within five years after 
the audit completion period.

Of the three development groups, the commercial 
real estate initiative is the least formed, but basic 
mandatory and voluntary goals were tentatively defined 
in late July. If the draft becomes a recommendation 
and ultimately a city ordinance, reassessment of 
goals and targets will occur every two years based 
on new information. 

Mandatory
What: All commercial buildings will be required 
to receive a rating generated by the Energy Star 
Portfolio Manager or other rating system approved 
by Austin Energy.
When: The rating must be complete within two 
years.

Voluntary-interim goal
What:
A) At least 40 percent of the square footage of 
commercial properties in Austin will come from 
buildings that have achieved the greater of:
• A score of 50 or other equivalent, according to the 
rating system. This is the national median score.
• A 20 percent improvement in their initial energy  
efficiency rating up to a score of 75 or other equivalent.
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Monthly home sales

Less than $100,000
$100,000-$149,900
$150,000-$199,900
$200,000-$299,900
$300,000-$399,900
$400,000-$499,900
$500,000-$749,900
$750,000-$999,900
$1 million +

Price range 
78727

July 2008
July 2007
June 2008
May 2008
April 2008
March 2008
Feb. 2008
Jan. 2008
Dec. 2007

Month  

on the market  (July 1 - 31)

Change in average selling 
price during last year

Change in number of
homes sold during last year

78729 78750 78758 78759
Number of homes for sale / Average days on market

0
9 / 51 days

41 / 62 days
50 / 68 days
8 / 26 days
1 / 83 days

1 / 216 days
0
0

1 / 48 days
7 / 43 days

49 / 68 days
64 / 55 days

0
0
0
0
0

3 / 16 days
12 / 64 days
27 / 51 days
29 / 85 days
32 / 94 days
20 / 86 days
16 / 72 days
2 / 104 days

0

16 / 22 days
49 / 55 days
21 / 48 days
14 / 48 days
4 / 128 days
1 / 170 days

0
0
0

2 / 58 days
11 / 68 days

24 / 112 days
36 / 66 days
38 / 64 days
30 / 63 days
27 / 66 days

1 / 8 days
1 / 88 days

78727 78729 78750 78758 78759
Number of homes / Average cost per home

36 / $201,478
52 / $203,555
29 / $204,679
48 / $197,816
31 / $207,543
33 / $202,442
31 / $192,930
17 / $194,625
19 / $170,345

31 / $192,422
47 / $192,544
23 / $205,825
25 / $183,518
18 / $170,048
19 / $208,273
27 / $186,456
17 / $187,482
20 / $185,495

28 / $364,864
51 / $298,804
30 / $269,981
35 / $314,672
37 / $280,180
36 / $210,391
24 / $282,226
25 / $209,981
34 / $320,324

29 / $146,647
34 / $170,074
27 / $146,748
25 / $156,884
35 / $143,527
28 / $132,695
28 / $134,656
20 / $133,846
29 / $157,604

53 / $295,429
56 / $289,356
53 / $287,787
46 / $277,155
39 / $269,858
28 / $286,693
26 / $289,571
20 / $246,313
33 / $262,548

78727

-$2,077 

-16

78729

-$122

-16

+$66,060

-23

+$6,073

-3

-$23,427

-5

market data provided 
by nason hengst

RE/MAX
775-7900 

 nasonh@remax.net
www.NasonHengst.com

Market Data Northwest Austin MLS area*
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by helen edwards

In general, property owners want the ap-
praisal district market value to be as low as 
possible for taxing purposes, but want the 
market value to be as high as possible if they 
are actually attempting to sell their property. 
Unfortunately, the “market value” system 
does not allow for a property owner to make 
those types of distinctions in the process.
Market value

The market value of real estate is known 
to be the value that a ready, willing and able 
buyer is willing to pay for a property that has 
been adequately marketed for an appropri-
ate length of time, in an arms-length trans-
action, with a ready, willing and able seller.

That definition is a mouthful, so let’s run 
through it statement by statement. 

A “ready, willing and able” buyer is some-
one who can purchase — has the money or 
credit to get a loan — and who wants to 
purchase the property. 

The property must be marketed through 
the same process (e.g. in the Multiple List-
ing Service) as other properties. 

The property should also be available to 
the “general” market of potential buyers 

for the average length of time that other 
properties are marketed before a success-
ful sale. 

The arms-length transaction is impor-
tant because that will allow for the true 
“market system” to function. If there are 
other factors in play, such as a child pur-
chasing from a parent or one investor buy-
ing out his or her partner, the value could 
be skewed based on the relationship. 

Finally, the seller must be ready (have the 
motivation to sell now), willing (have the 
desire to sell) and able (have the ability to 
consummate the transaction).
List price

There are multiple factors that 
real estate agents utilize to rec-
ommend the “list price.” 

• They prepare a Com-
parative Market Analysis 
on the property. The CMA 
should include informa-
tion about other 
nearby properties 
with comparable 
amenities, size and 
condition that have 

recently sold, are currently on the market 
or currently under contract. Condition is 
one of the most difficult issues to compare. 
There could be two houses that are side by 
side and one has been totally updated and 
the other has had no updating. They might 
seem comparable, but analysis of condition 
does not allow for one to be considered a 
mirror of the other.

• They address the average days on mar-
ket, or DOM.

• They take into account the absorption 
rate in the area. 

• They also consider the subsequent 
months’ supply of inventory in the 

area. 
A month’s supply of inventory 
is defined as an estimation of 
how long it will take for all of 

the comparable properties to be 
sold, or absorbed, based on how 

many properties are 
currently on the mar-
ket and the monthly 
rate those compara-
ble properties have 
sold in the past 

How a real estate agent 
prices a home to sell

few months. The absorption rate has one 
key factor: It uses historical data to forecast 
the time it will take to absorb inventory. 
For this reason, agents and appraisers pre-
fer using comparable sales  within the last 
six months because older data is no longer 
applicable to the current market.
 Why selling?

Following all of the data analysis, the 
most important question to ask is, Why is 
the seller contemplating selling? Is there a 
time frame for selling the property, such 
as has the seller been transferred to a new 
city and must be at work in one month? If 
the time frame is not equal to the average 
days on the market of the comparable sales, 
then the market value will be lower to get 
the property sold more quickly.

Real estate agents know that the very best 
time to generate excellent activity for a prop-
erty is within the first 30 days on the market. 
The property must be priced competitively 
and conditioned above the competition on 
the first day it goes on the market to take full 
advantage of the initial market exposure. 
Remember that the competition for a seller’s 
home is always new construction. 

$260,000?$236,000?

Home A $420,000 $405,125 16 $366,516
Home B $350,000 $298,000 64 $288,983
Home C $329,900 $314,900 273 $259,317

List Price Sold Price Tax Appraised ValueDays on MarketExamples of 
real homes sold 
between April and 
June in 78759

Helen Edwards is the president and chief operating 
officer of the Austin region of Coldwell Banker United, 
REALTORS. Contact Coldwell Banker United at 
1-800-531-7667 for assistance or visit www.cbunited.com.

Log onto:

Sponsored by the Northwest Austin Team of
Intero Real Estate • 24 hours • 877-784-5111 ext. 3001

Log onto:

Sponsored by the Northwest Aush

Key Statistics
787597875878750
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  78727 Austin Northwood 3605 Oak Creek Drive 3br/2ba 1,469 $199,900 Kevin Phelps Phelps Properties 443-8542
  78727 Austin Milwood 4801 Ganymede 3br/2ba 1,510 $219,000 Gene Arant Keller Williams Realty 261-1000
  78727 Austin Milwood 4107 Harcourt 3br/2ba 1,779 $222,500 Chuma Jerome 1% Realty 423-5507
  78727 Austin Milwood 4503 Cumbria Lane 3br/2.5ba 1,998 $238,800 Tammy Fariss Tammy Fariss, Realtors 836-4437
  78727 Austin Ashton Woods 13705 Ashton Woods Circle 3br/3ba 2,660 $285,000 Karen McCarty Keller Williams 413-4788
  78727 Austin Scofield Farms 1512 Chasewood Drive 5br/3ba 3,108 $285,000  Ruth Hso Austin Evergreen Realty, INC. 784-8317
  78727 Austin Scofield Farms 1427 Tamar Lane 5br/4ba 3,390 $299,950  Ruth Hso Austin Evergreen Realty, INC. 784-8317
  78729 Austin Cobblestone Condo 8515 Cahill Unit #45 3br/2.5ba 1,523 $185,000 Cathy Wallace Keller Williams  921-4150
  78729 Austin Milwood 7428 Tovar Drive 3br/2.5ba 1,728 $199,000 Diane Lipsitz Amelia Bullock Realtors 632-9264
  78729 Austin 183/Hymeadow (duplex) 12810 Hymeadow 2br/2ba N/A $207,979 Ricky Biediger/Discovery Realty Group Keller Williams 801-4347
  78729 Austin Springwoods 9104 Hazelhurst 4br/2.5ba 2,393 $239,000 Linda Graves N/A 784-3942
  78729 Austin Springwoods 9104 Hazelhurst 4br/2.5ba 2,393 $239,000 Linda Graves Coldwell Banker United Realtors 784-3942
  78729 Austin Clear Creek 13344 Water Oak Lane 3br/2ba 2,100 $254,900 Diane Lipsitz Amelia Bullock Realtors 632-9264 
  78729 Austin Milwood 13201 Humphrey Drive 5br/4ba 3,351 $289,900 Brian Kerman RE/MAX Austin Advantage 921-4490
  78750 Austin Park West Condo 10616 Mellow Meadows #10D 2br/2ba 952 $72,500 Kevin Bierwirth Realtron Inc. 258-0909
  78750 Austin Park West Condo 10616 Mellow Meadows #10B 2br/2ba 952 $72,500 Kevin Bierwirth Realtron Inc. 258-0909
  78750 Austin Park West Condo 10616 Mellow Meadows #10D 2br/2ba 952 $72,500 Kevin Bierwirth Realtron Inc. 258-0909
  78750 Austin Cottages at Lake Creek 13604 Caldwell Drive Unit # 9 2br/2ba 1,139 $235,000 Shawn Washington Austin Metro Realty 925-8473
  78750 Austin Sonesta West 8515 Fathom Circle 3br/2.5ba 2,998 $254,000 Susan Hochderffer Amelia Bullock Realtors 689-0944 
  78750 Austin Spicewood at Bull Creek 10203 Lockerbie Court 4br/3.5ba 3,529 $574,777 Christy Taylor Keller Williams 507-5632
  78758 Austin Park at Quail Village 9502 Quail Village Lane 3br/2.5ba 1,237 $110,000 Linda Moore Amelia Bullock Realtors 577-1015
  78758 Austin Gracy Meadows 1509 B West Braker Lane 2br/1.5ba 988 $104,900 Karen McCarty Keller Williams 413-3788
  78758 Austin Quail Creek West 10201 Cripple Creek Cove 4br/2ba 2,078 $182,800  Mike Green Coldwell Banker United, REALTOR 585-7833
  78758 Austin Gracywoods 1415 Charolais Drive 3br/2.5ba 2,056 $205,000  Les Sherman RE/MAX Austin Associates 947-8333
  78758 Austin River Oak Lake Est. 12314 Willow Bend 4br/2.5ba 1,972 $220,000 Brent Fariss Tammy Fariss, Realtors 577-9934
  78758 Austin Enclave at Gracywoods 1402 Gorham St.  4br/2.5ba 2,270 $312,005  David Weekley Homes N/A 490-1367
  78759 Austin Milwood 13301 Marrero Drive 4br/2.5ba 2,810 $258,522 Brian Kerman RE/MAX Austin Advantage 921-4490
  78759 Austin Oak Forest 7405 Fireoak Drive 4br/2.5ba 2,382 $309,900 Steve York York Real Estate Services 275-9675
  78759 Austin Oak Forest 11700 Three Oaks Trail 3br/2ba 2,315 $312,500 Becky Griner Coldwell Banker 917-5712
  78759 Austin Great Hills 5804 Linaria Lane 3br/2.5ba 2,153 $360,000 Stephanie Panozzo Gottesman Residential 750-7808 
  78759 Austin Twin Mesa 8400 Mesa Doble 3br/2ba 2,392 $400,000 Cabrera Webster/Quadlander Amelia Bullock Realtors 924-9923
  78759 Austin Great Hills 5709 Costas Cove 4br/2.5ba 3,139 $586,900 Torre Shanks Amelia Bullock 345-2100

loCal listings

City Subdivision Address Bed/Bath Sq. Ft.* Price Agent AgencyZIP code Phone
 northwest austin

residential    property listinGs
zip Code guide

Round Rock • Pflugerville: 78664 (Dell / Gattis School area) • 78665 (University / Dell Diamond area) • 78681 (Round Rock west of IH 35) • 78660 (Pflugerville) • 78717 (Brushy Creek area)
Cedar Park • Leander: 78613 (Cedar Park) • 78641 (Leander) • 78717 (Avery Ranch area)
Northwest Austin: 78727 (W. Parmer / MoPac) • 78729 (Anderson Mill / McNeil) • 78750 (Anderson Mill / Balcones) • 78758 (MoPac / Braker) • 78759 (Great Hills / Arboretum)
Georgetown • Hutto • Taylor: 78626 (East Georgetown) • 78628 (West Georgetown) • 78633 (NW Lake Georgetown area) • 78634 (Hutto) • 76574 (Taylor)

If you are a broker/agent, builder or property owner and would like to have your residential and/or commercial properties listed in our real estate section at no cost, please contact us at 
realestate@impactnews.com to request a submission form. All listings received will be considered for publication in one or more editions of Community Impact Newspaper.

residential    neiGHborHoods at a Glance
78727

Featured homes Featured homes

78750
Jester Point
Located up in the hills of Northwest Austin, Jester 
is an established neighborhood with a large green-
belt area, great views and quick access to many hike 
and bike trails.

Schools - Austin ISD
• Hill Elementary
• Murchison Middle School
• Anderson High School  

Northwood
Situated near the Travis and Williamson County 
line, the Northwood neighborhood started out 
as a quiet rural neighborhood built in the early 
to mid-1970’s by the Northwood Development 
Corporation.

Schools - Austin ISD
• Summitt Elementary
• Murchison Middle School
• Anderson High School

7904 Bricklebush Cove
4 Br. / 3.5 Ba. 
2,980 sq. ft.
Agent: Cindy Sympson
Agency: Steve Durso Properties

$495,000
799-0603

4

4607 Bridlewood Drive
3 Br. / 2.5 Ba.
2,237 sq. ft.
Agent: Janet Mays  
Agency: Coldwell Banker United REALTOR

$258,500 
653-3626  

1

6804 Jester Wild Drive 
3 Br. / 3.5 Ba.
2,849 sq. ft. 
Agent: Michael Craig 
Agency: Michael Craig Company  

$469,000 
870-7456  

6

3806 Palomar Lane 
3 Br. / 2 Ba. 
1,803 sq. ft.
Agent: Troy Hanna  
Agency: Presidio Group, REALTORS

$229,950 
 659-7093

3

7904 Goldenrod Cove
4 Br. / 3.5 Ba 
3,380 sq. ft.
Agent: Anne Wheeler
Agency: Gottesman Residental Real Estate

$515,000 
784-7263

5

KIDDIE ACRES JESTER CLUB PARK

12607 Silver Creek Drive 
4 Br. / 2 Ba.
2,171 sq. ft.
Agent: Cathy Castleberry
Agency: RE/MAX 360   

 
454-7200  

2

$239,000 

13201 Humphrey Drive $289,900

7405 Fireoak Drive $309,900

11700 Three Oaks Trail $312,500

4801 Ganymede $219,000

1
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If you are a broker/agent, builder or property owner and would like to have your residential and/or commercial properties listed in our real estate section at no cost, please contact us at 
realestate@impactnews.com requesting a submission form. All listings received will be considered for publication in one or more editions of Community Impact Newspaper.

City Subdivision Address Bed/Bath Sq. Ft.* Price Agent AgencyZIP code Phone
 Cedar park, georgetown, hutto, leander, pflugerville and round roCk 

2805 Turtle River, Leander $158,000

78613 Cedar Park Bella Vista 2700 Brindisi Way 4br/3.5ba 3,179 $399,900  Wilshire Homes N/A 485-3316
78613 Cedar Park Buttercup Creek 910 Dover Pass 3br/1.5ba 1,319 $143,000 Kevin Bierwirth Realtron Inc. 258-0909
78613 Cedar Park Ranch At Deer Creek 1109 Ritter Drive 5br/3.5ba 3,603 $420,000 Kevin Bierwirth Realtron Inc. 258-0909
78613 Cedar Park Twin Creeks 2705 Grand Oaks Loop 4br/3.5ba 3,423 $448,000  Fairway View Homes N/A 219-0340
78613 Cedar Park Red Oaks 1305 Quiet Creek Drive  4br/3.5ba 4,286 $450,907  David Weekley Homes N/A 821-8876 
78613 Cedar Park Cypress Canyon Preserve 2811 Rambler Valley Drive 5br/4ba 4,069 $535,000 Standard Pacific Homes N/A 336-8331
78613 Cedar Park Twin Creeks 3305 Sky Ridge Lane 4br/4.5ba 4,054 $650,000  Fairway View Homes N/A 219-0340
78613 Cedar Park Twin Creeks 3306 Sky Ridge Lane 4br/3.5ba 4,141 $672,000  Fairway View Homes N/A 219-0340
78628 Georgetown San Gabriel Heights 303 Innwood 4br/2.5ba 1,650 $167,500 Nancy Knight Lone Star Properties 818-4892
78628 Georgetown Oakcrest Estates 136 Spanish Oak 3br/2ba 1,702 $168,900 Marie Wilson Marie Wilson Real Estate 635-3500
78626 Georgetown University Park 2203 Kuykendall 3br/2ba 1,981 $172,900 Jim McLendon Lackey Real Estate 930-8733
78626 Georgetown Parkview Estates 101 Pecan Vista Lane 3bd/2ba 1,798 $179,900 Steve McVean IF Realty 785-3553
78626 Georgetown Stonehedge 419 Keenland 4br/2.5ba 3,020 $219,900 Edward and Nancy Lone Star Properties 554-9594
78633 Georgetown Ridgewood Estates 121 Ridgewood Cove 4br/2ba 1,955 $269,900 Suzie Gabriel SELLSTATE SUMMIT  930-7355
78633 Georgetown Ashley Moore 209 Shirley 5br/3.5ba 2,917 $299,000 Lena Lansdale, REALTOR Moreland Properties 818-0229
78626 Georgetown Historic District 1708 Olive 4br/2.5ba 1,878 $300,000 Nancy Knight Lone Star Properties 818-4892
78633 Georgetown Mission Oaks 100 Casa Verde Cove 3br/2ba 2,870 $413,665 Marcy Urban Urban Homes and Land 763-1500
78634 Hutto Creek Bend 206 Peaceful Haven 3br/2ba 1,732 $144,700 Krista Bachler Keller Williams 657-7603
78634 Hutto Star Ranch 525 Wiltshire Drive 4br/2.5ba 2,765 $230,080 Wilshire Homes N/A 485-3316
78634 Hutto Star Ranch 317 Wiltshire Drive 4br/3ba 2,860 $240,000 Wilshire Homes N/A 485-3316
78641 Leander Summerlyn 724 Kingfisher Lane 3br/2ba 1,783 $151,990 Veronica Hamilton Pulte Homes 778-5372
78641 Leander Block House Creek 2805 Turtle River 4br/2.5ba N/A $158,000 Mary Boatright RE/MAX Capital City 416-1881
78641 Leander Summerlyn 732 Kingfisher Lane 4br/2ba 1,955 $159,990 Veronica Hamilton Pulte Homes 778-5372
78641 Leander Summerlyn 508 Kingfisher Lane 3br/2ba 1,783 $167,290 Veronica Hamilton Pulte Homes 778-5372
78641 Leander Woods at Crystal Falls 1901 Overland Drive 3br/2.5ba 1,905 $169,950 Don Hemingway Crystal Falls Realty 789-3356
78660 Pflugerville Heatherwilde 17116 Ardisia 3br/2ba 1,680 $139,000 Mitchell Gunter RE/MAX Round Rock 560-1333
78660 Pflugerville Windemere 16421 Framingham Circle 3br/2.5ba 1,498 $139,900 Jolene Hall, Realtor Turnquist Partners 633-3077
78660 Pflugerville Gatlinburg 1201 Dove Haven 4br/2 ba 1,671 $164,000 Linda Graves N/A 784-3942
78664 Round Rock Enclave at Town Centre 2044 Rachel Lane 3br/2ba 1,729 $161,900 Mary Ann Ramsel Crystal Falls Realty 635-6550
78681 Round Rock Fern Bluff 8221 Longdraw 4br/3ba 2,234 $198,900 Linda Graves N/A 784-3942
78665 Round Rock Teravista 4327 Fairway Path 4br/2ba 2,201 $200,000 J Rene Ward Best Agents in Texas 388-3313
78681 Round Rock Villages of Brushy Creek 15820 Neenah Oak Loop  3br/2ba 1,650 $209,866  David Weekley Homes N/A 733-6977 
78681 Round Rock Mayfield Ranch 3805 Vallarta 3br/2ba 1,968 $210,000 Pat Gunter RE/MAX Round Rock 750-0116
78681 Round Rock Sendero Springs 4505 Corazon Cove 4br/2ba 2,199 $224,000 Jeannette Morrison Keller Williams Realty 233-9775
78681 Round Rock Mayfield Ranch 3505 Dolomite Trail  3br/2.5ba 2,224 $238,417  David Weekley Homes N/A 733-6977
78681 Round Rock Sendero Springs 4217 Pasada Lane 3br/2ba 2,459 $249,900 Jeannette Morrison Keller Williams Realty 233-9775
78664 Round Rock Sterling Ridge at Teravista 4101 Bluffside Lane 4br/2.5ba 2,593 $250,900  Standard Pacific Homes N/A 255-2303
78681 Round Rock Bent Tree 2042 Cedar Grove Cove 4br/2.5ba 3,084 $254,900 Pat Gunter RE/MAX Round Rock 750-0116
78664 Round Rock Sterling Ridge at Teravista 1696 Greenside Trail 3br/2.5ba 2,961 $276,746 Standard Pacific Homes N/A 255-2303
78681 Round Rock Behrens Ranch 2327 Masonwood Way 4br/2.5ba 2,789 $299,900 Mary Ann Ramsel Crystal Falls Realty 635-6550
78681 Round Rock Mayfield Ranch 3820 Bram Cove 3br/2ba 2,794 $305,000 Mitchell Gunter RE/MAX Round Rock 560-1333

910 Dover Pass, Cedar Park $143,000

1708 Olive, Georgetown $300,000

3805 Vallarta, Round Rock $210,000
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commercial    real estate

Pecan Park Condo
10601 Pecan Park Blvd.

Northgate Crossing Condo
9209 Northgate Blvd.

6,000 sq. ft. 
$990,000
Agent: Barry Marotz  
Agency: Centerpointe Real Estate Group • 963-8399

25,991 sq. ft. 
$1,890,000
Agent: Jessus Delgado 
Agency: Realty Experts • 796-2494 

2 31 Ladera Park
11673 Jollyville Road #205

3,155 sq. ft. 
$835,000
Agent: Chris Murphy  
Agency: University Realty • 799-1588

If you are a broker/agent, builder or property owner and would like to have your residential and/or commercial properties listed in our real estate section at no cost, 
please send an e-mail to realestate@impactnews.com requesting a submission form. All listings received will be considered for publication in one or more editions of 
Community Impact Newspaper.

 78729 Austin 6508 McNeil Road  N/A $745,000  Scott Nicholson/Discovery Realty Group      Keller Williams 439-6800
 78729 Austin Retail Pad Site C at Parmer/Amberglen Lane 1.36 acres/59,242 $1,036,735/$17.50 per sq. ft Hale Umstattd Transwestern 238-5600
 78729 Austin Retail Pad Site A at Parmer/Amberglen Lane 1.64 acres/70,567 $1,234,920.50/$16.50 per sq. ft. Hale Umstattd Transwestern 238-5600
 78729 Austin Retail Pad Site Bat Parmer/Amberglen Lane  1.12 acres/48,787 $853,772.50/ $17.50 per sq. ft Hale Umstattd Transwestern 238-5600
 78750  Austin 13740 Research Blvd.  3,284 $395,000  Stefan Lindsay Don Quick & Assoc. 255-3000
 78729 Austin 10123 Lake Creek PKWY  5420 350,000  Brian Conroy Conroy Select Properties LLC 751-3052
 78729 Austin 9020 Anderson Mill Road  1.23 acres 439,900  Michael D. Long First American Prop & Mortgage  584-3820
 78758 Austin 9052 Galewood Drive  27447 1,600,000  David Buttross Buttross Properties 320-0888 
 78758 Austin 2271 Park Bend Drive  5.87 acres 1,750,000  Jay Gohil Jay Gohil Realty 258-4248 
 78758 Austin 2515 W Braker Lane  2561 2,900,000  Hiran Marin Monumental Realty 459-9600
 78758 Austin 1934 Rutland Ave. (retail)  26,340 $2,100,000 / $80 per sf Luke Wheeler Transwestern 314-3553
 78759 Austin 9519 North IH-35 (office)  9,910 $1,245,000 / $125 per sf Hale Umstattd Transwestern 328-5600
 78759 Austin  9506 Middle Fiskville Road (industrial)  18,294 $1,426,000 / $78 per sf Hale Umstattd Transwestern 328-5600
 78626 Georgetown Hwy. 29 & Ronald Reagan  32 acres $4,878,720  Scott Nicholson/Discovery Realty Group Keller Williams 439-6800
 78626 Georgetown Hwy. 29 & Ronald Reagan  32 acres $4,878,720  Scott Nicholson/Discovery Realty Group Keller Williams 439-6800
 78628 Georgetown 5411 Williams Drive  836 x10 $1,350  Gay Ruggiano The Kucera Company 279-9233
 78634 Hutto SH-130 @ Kaatz Lane  217,800 (5 acres) $695,000  Vincent Quaranto N/A 698-2346 
 78660 Pflugerville SH130 & Rowe Lane   $125,000  Scott Nicholson/Discovery Realty Group Keller Williams 439-6800
 78660 Pflugerville 13630 Immanuel Road  2,250 $1.00/sq. ft.  Gay Ruggiano The Kucera Company 279-9233
 78681 Round Rock 2000 S. IH 35, Ste. H3  2,747 $15 NNN Expenses $4.78+/-psf/yr Gay Ruggiano The Kucera Company 279-9233
 78681 Round Rock RR 620 & Deep Woods Lot 7  1.5 acres $16.50 psf or $1,078,100.00 Gay Ruggiano The Kucera Company 279-9233
 76574 Taylor 390 NW Carlos Parker  86 acres Lease $15-18 NNN Gay Ruggiano The Kucera Company 279-9233

only those properties within Community Impact Newspaper’s current distribution area are included.

City Address Sq. Ft.* Price Agent AgencyZIP code Phone

620

I-35
Mcneil dr.

Parmer Ln.

Braker Ln.
Spicewood 
Springs Rd.360

MoPac1

* All square footage is approximate and per tax or appraisal district records.

9020 Anderson Mill Road    $439,900

2000 S. IH 35, Ste. H3
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northgate Blvd.

2

Pecan Park Blvd.

Prices subject to change without notice.

You say Grillmeister.  
WE SAY OUTDOOR LIVING AREA.

 EQUAL

HOUSING

OPPORTUNITY

Design Center
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BELLA VISTA – from the $370s 

Grand Close Out - Only a few homes remain

512-658-8348

AVERY RANCH – from the $300s 

Grand Close Out - Final chance to buy
512-797-8730

WALSH TRAILS – from the $220s 

Beauiful, wooded homesites

512-218-0895

BUILD ON YOUR LOT – from the $220s 
Choose from over 120 plans

512-930-5300

VISIT A WILSHIRE MODEL HOME TODAY!

 At Wilshire Homes we speak your 
language. Tell us about your life 
and we’ll translate your needs into 
the perfect home for your family. 

Want to learn more? Let’s talk.
Go to wilshire-homes.com/letstalk


