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FLOOR Centers of Texas
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We are excited about the growth in Northwest Austin and we 

appreciate being a part of it.  We have expanded our showroom 

to keep up with the demand of one of the  fastest growing areas 

in the nation.  Our expansive lines of hardwood, tile, laminate 

and carpet are now conveniently displayed in what some people 

say one of the best showrooms in the surrounding area.

Our tremendous growth has lead us to bring on a hardwood 

specialist, Tim Dunnahoo, as Sales Manager.  He is extremely 

knowledgeable in Sand & Finish, Exotics, Nail and Glue Down 

hardwoods.  Tim is aware of local and national hardwood trends 

and  understands what people want in our area.

Entering our fourth year of business we owe many thanks to 

the people who have supported our business.  We appreciate 

our relationships with our many customers, vendors and 

employees.

(512) 989-7737

COUPONS INSIDE:
• All About Shade ................................23

• Arbor Carwash and Lube Center .......25

• Carnival Cruises ................................22

• Ceramic Cellar Art Studios................23

• Comet Cleaners.................................26

• Custom Car Crafters .........................22

• Digital Planet....................................23

• Double Dave’s Pizzaworks .................24

• Dr. Joseph P. Goodson.......................25

• Floor Centers of Texas .......................21

• Galleria Designs................................26

• Gordon’s Over Head Doors ...............26

• Guadalajara.......................................26

• Impact Martial Arts...........................26

• K&M Steam Cleaning.......................27

• Kwik Kar Oil & Lube ........................24

• Many Hats ........................................25

• Massage Envy....................................24

• Mr. Handyman..................................24

• Northwest Academy of Music............22

• Saccone’s Pizza and Subs ...................23

• Sullivan’s Irrigation............................23

• Texas Spice ........................................22

MARCH 2007

$200 OFFPURCHASE

Spring’S  SpeCiAL

Minimum Purchase Required. Not Valid with Any Other Offer. 

Choice of 6 month financing or $200 off
Expires 4/27/07

15406 IH 35 North  Directly across IH 35 from Tinseltown Pflugerville  •  512-989-7737  •  www.floorcenterstx.com     

W. Howard Ln

Grand Avenue PkwyMoPac

FM 1325

45

PR SRT STD
US POSTAGE PAID
ROUND ROCK, TEXAS
PERMIT NO. 2219

i n s i d e  t h i s  i s s u e :

CONTINUED ON |14

Restaurant Review
Reale’s Pizza 
and Café

Red Barn Garden Center
Page 7

N
O

RTHWEST AUST
IN

CONTINUED ON |10

School property tax relief causes 
confusion for business owners
by Christi snow

The property tax relief promised last year by the 
79th Texas Legislature may come with a price tag for 
consumers.

At least that is what some fear, as accountants begin to 
make projections for the fiscal year. A restructured busi-
ness or franchise tax was designed to fund the property tax 
relief. However, John Clements, a certified public accoun-
tant with Greg Salley and Associates, believes the changes 
may cost smaller companies more than they can afford, 
which could translate into more expensive products and 
services.

“I have been in this business since 1997,” he said. “The 

principal of this office, Greg Salley, has been doing it since 
1986. In our opinion, this is the worst tax legislation we 
have ever seen.”

In 2006, the Legislature wanted to relieve property own-
ers of their school property tax burden. They began look-
ing at the business tax, more commonly known as the 
franchise tax, because several loopholes allowed compa-
nies such as Dell Inc. and Southwestern Bell to find exemp-
tions. The state decided to get the money for property tax 
relief by expanding the base of businesses that contributed 
to school finance.

The Legislature anticipated that by the 2007 tax year ho-
meowners would see a drop in their property taxes from 
$1.50 to $1 per $100 valuation, translating into a more than 
$6 billion overall reduction.

Source: www.governor.state.tx.us, Round Rock ISD, Pflugerville ISD, Austin ISD

Rail on track for 2008 arrival
MetroRail connects Northwest Austin to downtown
by raChel youens

2008 MetroRail Service begins

2007 Overpass and stations constructed

The legislation  passed in 2006 provided for an initial reduction of 17 
cents in school property tax. Some homeowners may not easily recognize 
the tax cut because as their property value increases, so will the amount 
of taxes they owe. 

The total: More than $6 billion in property tax relief for homeowners 
and employers by tax year 2007.

This year, another 33 cent reduction will bring the taxes to $1 per $100 
valuation.

Austin ISD Tax Rate: $1.493  •  Pflugerville ISD Tax Rate: $1.68   
•  Round Rock ISD Tax Rate: $1.640646

Although the school property tax is capped, school districts can increase 
the tax through school bond elections up to 50 cents. 

Most school districts maintained a school property tax of $1.50 per $100 
valuation prior to the 79th Legislature in 2006.

The Road to the MetroRail

Tax Facts

Only about 2,000 votes kept a 52-mile 
light rail track out of Austin back in 2000. 
With half of voters feeling underserved by 
the project, Capital Metropolitan Trans-
portation Authority went back to the draw-
ing board.

They started by listening, and in the end 
heard input from nearly 8,000 citizens.

Capital Metro returned in 2004 with a 
scaled-back plan of 32 miles of commuter 
rail, using existing track rather than new. 
They also took the starting point of the line 
and moved it from Howard Lane, in North-
west Austin, north to the city of Leander. 
This plan, known as All Systems Go, passed 
with nearly 62 percent voter approval.

“For the amount of money we could 
put down, this route made the most 
sense. It was economical since the line 
was there, and it also passed through 
some of the fastest growing areas,” 

said Julie Martin, Capital Metro’s 
Community Involvement Co-
ordinator who was there in 
2004 taking feedback from the 

public. She points out that while mov-

ing from light rail to commuter rail meant 
cutting out other areas of Austin, these ar-
eas are better served with other parts of the 
All Systems Go plan, such as street cars. 

Today, Capital Metro has branded this 
commuter line the MetroRail, and begin-
ning in 2008 it will be running Austinites 
from the downtown Convention Center to 
Leander in around 55 minutes.
Making the MetroRail

MetroRail and the All Systems Go plan 
do not employ any bonds, raise taxes or 
incur debt. The $90 million MetroRail is 
funded from the existing one cent sales tax 
Capital Metro reaps from Austin and other 
areas that Capital Metro services, govern-
ment grants and rider fares. Last year Cap-
ital Metro received more than $135 million 
in tax revenue.

“MetroRail is one of the most [finan-
cially] efficient systems in the country be-
cause it’s already paid and it runs on exist-
ing track,” said Capital Metro spokesman 
Misty Whited. “Other cities that build from 
scratch pay much more, which is generally 
done with bonds or taxes.”

Closer look
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Special Election 
    Capital Metro Referendum

FOR

AGAINST

61.97%  (161,843)

38.03%  ( 99,312)

2004 Commuter rail referendum passes

Gino Reale, 
owner
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The ARC Advantage

Easy Access 
Same-day Appointments  Daytime Urgent Care  After Hours 

Convenient  
18 locations  Onsite Lab & X-ray  All-night Phone Nurse   

Online Appointment Requests  Multispecialty Group Practice

Everywhere You Need Us 
Austin  Cedar Park  Pflugerville  Round Rock  Hutto

Visit AustinRegionalClinic.com or call ARC-INFO (272-4636) 
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I voted against a proposed electrically-
powered 52-mile Light Rail Transit, along 
with the majority of Austin voters.  I did 
this because the cost of the equipment was 
too expensive. I was also dissatisfied with 
the fact that the precise route, as well as 
the exact station locations, would not be 
presented until 2001, after the election. 

That was 2000 and that was Light Rail.  
Thanks to Capital Metro’s redesigned All 
Systems Go proposal which was approved 
in 2004, Austin is now a little more than a 
year away from having a rail system, but 
this time it’s commuter rail. It will be built 
on existing lines drastically reducing system 
construction costs.  

We realized too late that we misidenti-
fied the tracks for this commuter rail in 
our aerial view of The Domain and IBM in 
our last issue. From the response of readers 
both applauding and correcting our cover-
age, we realized that the commuter rail is a 

topic of interest and concern. 
The more meetings I attend, whether 

they are with neighborhood associations, 
members of the chamber of commerce or 
in transportation workshops, I realize just 
how important a role transportation plays 
in the city’s development.  The expansion of 
highways, the emergence of toll roads, the 
creation of transit-oriented developments 
and soon a commuter rail system are all 
signs of how important transportation is to 
residents and city officials. 

Taxes are another item of interest 
this time of year. When our accountant 
explained the complications of the new 
business tax laws, we realized most readers 
would be as confused as we were. If you 
haven’t heard much about this yet, it is time 
to pay attention. Taxes for 2007 are being 
calculated now, and you might be surprised 
at how big an impact this will have on your 
business. 

Thanks again to all the readers who wrote 
in celebrating the presence of a new paper 
in the area, which focuses on local news.  
As someone who was raised in Northwest 
Austin, I am privileged to be serving this 
community. Let us know how we are doing.

CJ Geoffroy
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Who gets it?

Readers won’t  be billed for 
Community Impact because the 
paper is ad supported. 

Editorial content is never 
paid for and has a journalistic 
integrity uncommon for a free 
publication.

Our paper is mailed free to everyone 
within our distribution areas once a 
month. 

The paper does not mail to post office 
boxes, but is available at 30 racks in 
businesses and restaurants.

The articles and downloadable PDFs 
of the paper are available in the online 
archives at www.impactnews.com.

You can score a new Sportster® for as low as $99 a month*.  
So now there’s every reason to follow the dream - freedom, 
adventure, and the thrill of a shrewd, timely, money-saving move.

512-973-8521

Payments
as low as

$99
per month*

*Monthly payments increase beginning in year four.  Offer valid on new, previously untitled 2006 and 2007 model Sportster® 883 and 1200 motorcycles financed through Eaglemark Savings Bank (ESB), a subsidary of Harley-Davidson Credit Corp., subject to ESB 
credit approval.  For example, a 20076 Sportster® 883L motorcycle with a $6,995 MSRP, no down payment , a 72-month repayment term and 9.89% APR, would result in 36 monthly payments of $99 followed by 36 montly payments of $169.73; a 2007 Sportster® 
1200C motorcycle with a $9,965 MSRP, no down payment, a 72-month repayment term and 9.89% APR, would result in 36 monthly payments of $125 followed by 36 monthly payments of $251.66, APR and monthly payments may vary and are based on evaluation 
of applicant’s credit.  Buyer pays tax, title, registration, license and document preparation charges.  Not all applicants will qualify.  Not valid in conjunction with other offers.  Other terms, conditions, and limitations apply - see Dealer for details.  Delivery must be 
taken by 7-31-07.  Subject to change or cancellation at any time.

804 E Braker Lane • Austin, TX

www.CentralTexasHarley.com

The Impact of Community Impact

Area Distribution
Round Rock, Pflugerville  & Brushy Creek 

78664, 78681, 78660, 78717

66,887

Area Distribution
Cedar Park, Leander & Avery Ranch 

78613, 78641, 78717

39,393

Area Distribution
Northwest Austin 

78759, 78750, 78729, 78727
58,328

From our  
Web site w w w. i m p a c t n e w s . c o m

The Domain opened its doors March 8 at Burnet Road and Mopac on land previously 
owned by IBM computers. At the grand opening of Macy’s, one of the The Domain’s an-
chor tenants, Pflugerville ISD’s John B. Connally High School band played as the doors 
opened to a line of people, some who had been waiting since 5 a.m.

Other tenants at The Domain include Louis Vuitton, Neiman Marcus and Austin-
based businesses St.Thomas and Bettysport. IBM’s old buildings are being demolished 
to accommodate The Domain’s next phase, which will eventually include an amphithe-
ater, hotels and more shopping and housing.

Macy’s involves community in Domain’s opening events

Reader’s respond to inaugural issue
I’m so glad we have news  
about the developments in NW 
Austin.  I appreciate knowing 
about additions to established 
retail centers (new restaurants 
and shops) and getting up-to-
date information about the 
highway changes.

Barbara Tuttle

Ending confusion..yours 
and ours

Congratulations on the launch 
of Community Impact News-
paper. My wife and I have lived 
in the area for 29 years, and I 
believe that such a publication
is long overdue.

Frank T. Bishop

Thank you for the information  and news you are providing through 
your Community Impact Newspaper.  Great way to present local 
news that impacts local folks.  

Alan W. Goldsberry

M • E • D • I • A
I N C O R P O R A T E D

I just received in the mail your 
new magazine Impact. I really 
enjoyed all the articles and I 
really enjoyed the concept of 
your publication catering
to the Northwest, Williamson 
County developments and 
small businesses.

Mary Dwyer
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Arboretum Changes
Banana Republic and Tommy Bahama have moved 
their Arboretum stores into the Domain.
The Gap has moved next door and taken over the lease 
from Banana Republic.
Chico’s is expanding its space and moving into the old 
Gap location. 

8

4  

Austin Commons
Construction has begun on a 100,000 sq. ft. mixed-use 
office and retail center at the corner of Burnet Road and 
Kramer Lane, near the newly opened Domain shopping 
center. Austin Commons is due to open in 2008 and is 
being developed by St.Croix Capital Corporation. For more 
information call (858) 784-3660.

6
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MoPac
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The Park at Aspen Lake
Construction began March 10 on a 5 -7 year project named 
Park at Aspen Lake. Aspen Properties will add 1.6 million 
sq. ft. to the already existing 174,000 sq. ft. of property 
at US 183 and RM 620. The project calls for four office 
buildings and five parking garages, a park and a lake. For 
more information, visit www.aspen-prop.com

4  

Cleaner’s Grand Opening
The locally-owned-and-operated Austin Cleaners at 7318 
McNeil Road celebrated its grand opening on March 19.  
Environmentally-friendly, Austin Cleaners is PERC free.  
Hours of Operation are Mon-Fri 7 a.m.-7 p.m. and Sat 10 
a.m.-3 p.m. For more information call 219-6959.

3

Prominent Pointe II
Aspen properties began construction in early March on 
Prominent Pointe II in the hills of Northwest Austin. 
The 105,000 sq. ft., Class A office building is slated for 
completion by the first quarter of 2008. It features a 
three-story office building that includes a 2,500 sq. ft. 
fitness center along with a restaurant/deli for tenants. 
For leasing information, contact Andy Carlson at 279-
6179 or Lucian Morehead 744-9156.

Sign Up for Sheriff’s Crime Alerts
The Travis County Sheriff ’s Office has teamed up with 
online publication Citizen Observer to share crime 
prevention tips, citizen alerts and press releases with the 
community via email. To sign up visit www.citizenobserver.
com/signup.

Broadcasting School
The Connecticut School of Broadcasting is now 
registering students for the April 26 opening of their 
sixteenth campus.  CSB offers classes in broadcasting, 
broadcast journalism, audio production, speech 
training, video production and sports broadcasting.  
They are located at 9600 Great Hills Trail, Ste. 200E.  
Call 340-1420 or visit www.gocsb.com.

9

New Office Complex
Set to open this spring, Research Park Plaza at 12515 
Research Blvd. will include 250,000 sq. ft. of office 
space. The location will be next door to Research Park 
which is home to such businesses as Lennar, Emerson, 
Cyber Trade, Motive, Tyco and Solectron. For leasing 
information, call 474-9900. 

7

Frontier Development
MST Constructors, Inc. broke ground on a 115,000 sq. 
ft. storage/retail facility on Parmer Lane between Lamar 
Boulevard and Scofield Farms.  For leasing information, 
call James Bratton at 1(800)982-3949 or visit www.
mstconstructors.com. 

10
12

New Handbag Store
The Charming Lady is a new accessories store located 
at 8650 Spicewood Springs Road, near the Big Lots 
store at US 183 and Spicewood Springs Road.. For more 
information call 258-0711.
 

5

9

10
Great Hills Tr.

Medical Industry Offices
The North Austin Medical Park has begun leasing 
office space at 12174 North MoPac, near the 
intersection of MoPac and Duval Road. The medical 
park currently houses Lone Star Pediatrics. For 
leasing information, call Mike Kruse at 617-6363

11

12

78750

Spicewood Springs Rd.

Spicewood Springs Rd.

1 Neighborhood Florist
Full-service florist Posies To Go opened Feb. 5 at 
12400 Amherst Dr., Ste 107. The locally-owned 
shop offers classic and contemporary arrangements. 
Delivery and online ordering, at www.posiestogo.
com. For more information call 535-1387.

2 Library Expansion
Construction of the Spicewood Springs Branch 
Library expansion project at 8637 Spicewood 
Springs Road is now complete. The grand 
reopening ceremony will be March 31 beginning at 
10 a.m. For more information call 258-9070.

Bluffstone

Wells Branch
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NEW

Stock # 7G227116

‘07 3/4  Ton Silverado
$34,935+TT&L

Stock # 7F148437

MSRP  $45,272
REBATE        -2,250

43,022
-1,000

Henna Discount   -7,087
$34,935 +TT&L

‘07 Z71 4x4 Chevrolet Suburban
$43,900

+TT&L

MSRP   $53,080
REBATE       -2, 000

51,080
-1,000

Henna Discount   -6,180
$43,900

‘07 1/2 Ton LTZ Silverado
$35,200

Stock # 71512350

SEE DEALER FOR DETAILS.  NOT RESPONSIBLE FOR TYPOGRAPHICAL ERRORS. PHOTOS FOR ILLUSTRATION PURPOSES ONLY.

HENNA
...GUARANTEED!
        WILL BEAT ANY PRICE
IN TEXAS ON A NEW CHEVY

WE WANT YOUR CHEVY!
WE’LL PAY ABOVE MARKET VALUE FOR YOUR TRADE!

  www.HENNA.com
8805 North IH-35

512-832-1888

THE ALL NEW REDESIGNED
2007 CHEVY TAHOE...

IN STOCK NOW!

HENNA CHEVROLET COUPON

$500
ACCESSORIES

WITH PURCHASE OF ANY NEW vEHICLE. MUST PRESENT COUPON AT TIME
OF SALE.  SEE DEALER FOR DETAILS.  NOT vALID WITH ANY OTHER OFFERS.

COUPON ExPIRES 4/27/07

...Serving Central Texas for more than 70 years!

FREE
MAINTENANCE

HENNA CHEVROLET COUPON

3 YEAR • 36,000 MILE

WITH PURCHASE OF ANY NEW vEHICLE. MUST PRESENT COUPON AT TIME
OF SALE.  SEE DEALER FOR DETAILS.  NOT vALID WITH ANY OTHER OFFERS.

COUPON ExPIRES 4/27/07

HENNA CHEVROLET COUPON

FREE
DIAGNOSTIC SERVICE

MUST PRESENT COUPON AT TIME OF SALE. SEE DEALER FOR DETAILS.
 COUPON ExPIRES 4/27/07

MSRP  $41,143
REBATE        -1,000

40,143
-1,000
-3,943

$35,200 +TT&L

Trade ‘99 or Newer
Good through 4/14/07

Henna Discount

Bonus Cash

Bonus Cash

Bonus Cash

0% Available 
on select 
models
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 Dunkin’ Donuts

Donut chain mixes local flavor into their service
by Rachel youens

Everyone loves the classic Dunkin’ Donuts ad featur-
ing Fred the Baker and his line, often uttered at the crack 
of dawn, “Time to make the donuts.” Everyone, that is, 
except Dennis Bone. 

“Yeah, everyone laughs at those commercials except the 
people who work at Dunkin’ Donuts, because they know 
it’s true,” Bone said.

For the past 30 years, Bone has almost always arrived at 
work in the dark and left work in the dark as the owner of 
a 24-hour Dunkin’ Donuts. His shop has the distinction of 
never having had a year where business went down, and 
although some years it has remained flat, as Northwest 
Austin has thrived, so has business.

“I was worried where the ramps would be located when 
183 was being redone, but we ended up being just be-
tween an on ramp and an off ramp. Even when they were 
building the road, business stayed good because people 
who were fed up with traffic would pull in.”

Despite the fact he’s been selling them for nearly half 
his life, Bone still loves donuts, but he has a strategy for 
keeping his weight down and his employees from eating 
all the product.

“The first week, I let employees eat all the donuts 
they want. After that week they don’t want any more,” 
said Bone, who used to work off the extra sprinkles by 
coaching his son’s little league team, the Dunkin’ Donuts 
Dodgers.

Another perk of the donut business is the occasional 
brush with celebrities. WWE Wrestler The Undertaker, 
along with athletes and musicians, have all stopped in for 
a late night snack.

Before the Bone family sold donuts, they sold appli-
ances. Bone’s father owned an appliance shop for years be-
fore he could no longer compete with the big box stores. 
Eventually he decided to go to Dunkin’ Donuts University 
to become part of the franchise, and later brought his two 
sons into business with him.

“The nice thing is that a franchise will support you. 
Although you pay franchise fees, the company helps to 
negotiate prices for raw goods, and offers low prices for 
their products. I never have to worry about taking bids 
from suppliers,” Bone said.

It is nearly impossible to tell the story of Bone’s Dunkin’ 
Donuts without addressing Krispy Kreme. When the 
chain made its first entrance into Austin it was only 
blocks up from Bone’s Dunkin’ Donuts location. It was 
then that Bone was able to pinpoint what allowed his store 
to succeed in the face of competition.

“The secret to any business is consistency. You do well 
because you get the same people every day. They can 
come in any time on any day and they always know what 
they’ll get here.”

D e n n i s ’ Fav o r i t e  D o n u t s
•  Boston Kreme - voted favorite donut in Dunkin’ 
Donuts national poll

•  Apple Crumb

Co F F e e  Fa C t:  Dunkin’ Donuts is the #1 retailer of 
hot, regular coffee by the cup in America

Dennis Bone has a 30-year history with Dunkin’ Donuts.

Dunkin’ Donuts
12200 us 183 • 258-6567
www.dunkindonuts.com

Local  Business
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Serving Central Texas since 1909

“Come let my family show your family what a car buying 
experience should be. Call 345-4343 and ask for Kenny and 

I’ll get you the best deal on the car or truck you want.”
-Kenny Covert

2007 Escape XLS
MSRP......................................... $21,225
Rebate.......................................... -$3000
Matching Down Payment............ -$1000
Covert Discount........................... -$2237

$14,988 +TT&L

MSRP......................................... $29,685
Rebate.......................................... -$2000
Matching Down Payment............ -$1000
Covert Discount........................... -$5190

$21,495

2007 F150 SuperCrew XLT

+TT&L

Photos are for illustration purposes only. Units are subject to prior sale. Must take delivery from dealer stock. Prices through Ford Motor Credit. Prices subject to change.

Shop online at covertford.com

Covert Ford

W. Braker Ln

183
1

Dunkin’ Donuts

Oak Knoll
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Gardening center roots itself in Austin history

t h e  h i s to r i C a l  t h o m p s o n  h o m e

Working at a plant nursery was something Emelie 
McDaniel, Red Barn company president, was supposed to 
try while she figured out what to do with her life. Now she 
has figured it out and it’s working at a plant nursery. 

“You really have to love this business. It’s not big money, 
so you need to love helping people garden,” McDaniel 
said. “We’re really just glorified farmers, but this is a 
rewarding way to make a living.”

Red Barn was founded by Scottie Gosh in 1978. He 
taught McDaniel his gardening secrets, such as growing 
organics and xeriscaping. When he was ready to sell the 
business in 1993 he turned to McDaniel.

“I was sort of his right-hand-man and he gave me the 
opportunity to own a Red Barn by allowing me to pay 
over time,” McDaniel said. “I’ve taken that opportunity 
and given back to the local community and offered people 
a decent-paying, pleasant place to work.”

McDaniel’s love of plants began as a child, growing 
up in a small town in Mississippi. There were no plant 

nurseries there, so gardening was a social affair where 
neighbors shared plant cuttings and seeds. Today some of 
her family members still have ferns growing from cuttings 
given to them by her mother. Her favorite part of the job 
isn’t the plants so much as the people.

“I like that everything in this business is always chang-
ing: the season, the plant type, the care,” McDaniel said. “I 
also like offering a peaceful place for people whose lives 
are full of gadgets and fluorescent lights where they can 
reconnect with nature.”

The property that houses Red Barn has always been 
home to green businesses-although they were putting 
greens. Holes from the Green Acres putt-putt golf course 
still dot the land and lend Red Barn some of its appeal, 
not to mention a perpetual lawn of lush green AstroTurf. 

“All the time I have people tell me how they used to golf 
here at Green Acres or work at Red Barn as kids,” McDan-
iel said. “We would hire on teens for seasonal help and 
now they bring their kids here to hop in the wagons and 
buy plants.”

by Rachel youens

Closer
    Look 

 ReD BaRn GaRDen centeR

Originally built by William H. Thompson 
in the 1870s, the house that sits in the 
middle of Red Barn Garden Center is 
not only a part of the store’s charm, but 
a part of Northwest Austin history.

•At one point the Thompson family 
owned nearly 900 acres in the Jollyville 
area, and the house is constructed of 
native cedar from the surrounding land.

•Inside the house on the second floor 
is a door that opens into thin air. This 
marks where the house used to have 

Local  Business

Emelie McDaniel sits on the porch of the historic Thompson home.

red Barn Garden Center
12881 pond springs road

335-8093

a loft where the women would sleep 
while the men slept outside on the 
porch.

•Under the Red Barn parking lot lies 
the remains of the stagecoach trail, and 
settlers used the Thompson house as 
a rest stop.

•The house and the land may be 
haunted. McDaniel says some 
employees claim to smell a lady’s 
perfume at times, and others said they 
have seen ghosts moving through the 
trees.

*39 month smart buy, $2900 down payment assistance on 2.8 liter from GMAC, 1 final payment of $17,930, WAC, 
10,000 miles per year, stock #C7354, MSRP $32,600, $299 cash down plus T.T.&L., photo for illustration, retired loaner.  
Offer expires 3/31/07.  While supply lasts.

c o v e r t c a d i l l a c . c o m

11750 Research Blvd., Austin, TX 78759

Covert

512.583.3000

$249 month $249 down

2007 Cadillac CTS
APY*5.05%

$5,000 deposit, 5-month term CD

APY*

Give your money a
little motivation

5.05

*Annual Percentage Yield (APY) accurate as of 1/09/07 on consumer Time Accounts (CDs) with a term of 5 months, a minimum opening deposit of $5,000 and a new or existing Wells Fargo checking account.

5.05Talk with a Wells Fargo banker,
visit wellsfargo.com or visit any
of the following locations to
open your CD today.5.05%5.05%
Lakeline • 920 N. Lakeline Blvd. • 512-336-4870

Parkline • 14063 North Hwy. 183 • 512-344-3169

*Annual Percentage Yield (APY) accurate as of 1/09/07 on coonsumer Time Accounts (CDs) with a term of 5 months, a minimum opening 
deposit of $5,000 and a new or existing Wells Fargo checking account.  Rates and terms offered are subject to change without notice.  
Public funds are not eligible for this offer.  A fee for early withdrawal may be imposed.  Fees could reduce earnings on this account.  
©2007 Wells Fargo Bank, N.A. All rights reserved. Member FDIC.

Anderson Mill Rd.

McNeil Rd

183

Red Barn
Garden Center

Spicewood Springs Rd

Pond Springs Rd.
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When people think of physical therapy, most think about gym mats. While St. David’s North Austin
Medical Center does a considerable amount of treatment in their outpatient gym, aquatic therapy 
(therapy conducted in a swimming pool) also has tremendous benefits. Thanks to a relationship with
Northwest YMCA, St. David’s North Austin Medical Center physical therapists are using aquatic
therapy to treat patients with a wide variety of injuries and disabilities that includes water equipment

like kickboards. 
The buoyancy of patients in water allows for earlier movement and less stress on healing or

injured joints than is possible in a gym environment. Some common conditions that respond well to
aquatic rehabilitation are stroke, arthritis, back pain, fibromyalgia, total joint replacements, and sports
related injuries.

In addition to aquatic therapy, St. David’s North Austin Medical Center Outpatient
Rehabilitation Services provides other outpatient adult and pediatric rehabilitation services. They strive
to help patients recuperate from all types of injuries, illnesses, acute, and chronic conditions. They use a
combination of therapeutic treatments including manual therapy, strength training, neurological devel-
opmental techniques, and education in an effort to promote patients’ optimal health and ability to func-
tion normally. 

Pediatric Rehabilitation
St. David’s North Austin Medical Center pediatric
rehabilitation consists of physical, occupational, and
speech therapy. They specialize in working with
children of various ages, from infants to teens.
Developmental delays, sensory processing disorders,
feeding difficulty, handwriting problems, and many
other pediatric diagnoses are among a few of the
issues with which they can help. Yes, they even
have a swing set in their gym! Discounted services
are offered in cases not severe enough to be covered
via a school system or insurance.

“Whether we use kickboards,
swing sets or other physical 
rehabilitation therapies, the 

mission of St. David’s North
Austin Medical Center

Rehabilitation Services is to 
provide patients with quality care

via personalized goal oriented
plans. Our entire staff takes

immense pride in helping patients
return to stronger quality of life.
We collaborate with referring

physicians, insurance providers,
and employers to provide prompt

attention.”— Crystal Milan,
Director, Rehabilitation Services

Gym Mats, Kickboards, and a Swing Set? All
part of St. David’s North Austin Medical Center 
Outpatient Rehabilitation Services.

Cardiac Rehabilitation
Cardiac rehabilitation is a medically supervised program
designed to assist heart patients with education on cardiac
disease process, healthy lifestyle choices, exercise, and reducing
the risk of another cardiac event or worsening of a current
condition. It begins during a person’s inpatient visit and con-
tinues on an outpatient basis. St. David’s North Austin Medical
Center has an affiliation with the American Lung Association
and conducts a six week smoking cessation program.

Speech-Language Pathology Services
St. David’s North Austin Medical Center Speech-Language
Pathologists provide individualized therapy programs for both
adults and children to maximize functional independence in
communication and to return swallow function for oral
nutrition. Their experienced therapists address cognitive-
communicative, language, articulation, voice and swallowing
impairments through state-of-the art diagnostics and a variety
of therapeutic modalities. St. David’s North Austin Medical
Center also offers specialized bilingual assessment and treat-
ment for pediatric speech therapy patients. 

Hand Therapy
St. David’s North Austin Medical Center hand therapy services
excel in allowing patients to resume their normal lives after an
illness or injury. Individual programs are developed for injuries
and medical conditions related to the hand, wrist, elbow, and
shoulder. They specialize in splinting, scar management, and
manual therapy techniques.

Pelvic Floor Program
This program offers non-surgical treatments for urinary and
fecal incontinence, pelvic pain, prenatal and postpartum
disorders, and secondary musculoskeletal problems following
childbirth or hysterectomy. State-of-the-art equipment and
techniques are utilized in these programs which are designed 
to strengthen, train, and relax the pelvic floor muscles.

If you would like more information about any of St. David’s
North Austin Medical Center Outpatient Rehabilitation
Services, please call 901-1839. 

St. David’s HealthCare Includes:

St. David’s Medical Center
St. David’s North Austin Medical Center

St. David’s South Austin Hospital
St. David’s Round Rock Medical Center

St. David’s Georgetown Hospital

www.stdavids.com
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Historical  
Impact

Confederate blacksmith 
settles Jollyville  
by Karen thompson

John Grey Jolly and Nancy Isabel Eskew 
married in 1847 in their native state of 
Tennessee, but soon thereafter they caught 
Texas Fever, the term for settlers coming 
to Texas for land. John and Nancy were 
living in Merrelltown in 1860 when the 
census was taken for Travis County. Both 
are listed as age 34 and John’s occupation 
as blacksmith.

In 1865, when John returned to Austin 
following his service to the Confederacy, 
he wanted to settle in the country.  They 
purchased a couple of hundred acres 
where they could raise their six daughters, 
Matt (Mary), Rachel, Emma, Tennessee 
(Tennie), Jane Deen, and Julia.

They bought land along the Travis and 
Williamson County line. Their first home 
was a log cabin with the kitchen added 
to the back. It wasn’t long before the area 
became known as Jollyville. John opened 
a store and blacksmith shop. He was a 
friendly man, and devoted Methodist. 
Any time a preacher, especially Methodist, 
came to the area they were invited to stay 
at the Jolly home. 

In the 1870s and 1880s, this was a 
popular stagecoach route. If they were 
lucky, they could make the trip in one day 
and reach Lampasas before dark. As the 

stagecoach left Austin, along the Colorado 
River bend, the driver knew it was uphill 
to reach the top of the Balcones Escarp-
ment. 

The horses could rest when they reached 
Jollyville and the W. H. Thompson place. 
[The homestead is now the Red Barn 
Garden Center, see p. 7]  The next possible 
stop would be Pond Springs, several miles 
away. But Jollyville was just in the right 
location for Austin travelers. In those days, 
Pond Springs and Jollyville were separate 
communities.

School was important for area children 
and the Jolly family gave land for the Jolly-
ville School to be built. A one-room wood-
en schoolhouse was used for first through 
sixth or seventh grade. One teacher was all 
that was needed.

In 1895, the school building needed a 
new roof. Instead of raising taxes, trustees 
W. H. Thompson and W. Carter circulated 
a petition through the community asking 
for cash donations or materials. They got 
enough roofing material and cash to do 
the job.

Nearby neighbors in the Jollyville area 
were the Prewitt, Thorp, Rhoades, Jenkins, 
and Thompson families. Elisha Prewitt 
had fought in the Battle of San Jacinto 
on April 21,1836 when Texas gained 
independence from Mexico. Besides Jolly, 
W. H. Thompson, Elisha Rhodes, and 
J. Byron Jenkins were all Confederate 
veterans. Several men served in World 

War I, including Charlie Carter, Buddy 
Prewitt, and John Finis Thompson.

John Jolly died in 1899 at age 74. In 
1872 he had given land to start the Jolly 
Cemetery at 8600 Spicewood Springs 
Road. That year, Margaret Evergreen 
Robinson died becoming the first burial in 
the cemetery. About two dozen are buried 
in the cemetery, including five Citizens of 
the Republic of Texas, and Confederate 
veteran Charlie Strode, the last person to 

Howard Lane

The 140-year-old Jolly log house is restored on a 
private farm near Pflugerville. By the front door 
of the cabin is a peg where Jolly hung his shotgun, 
so he could grab it quickly if he needed to. 

be buried there in 1929.
The passing of Nancy Jolly at age 96 was 

a blow to the Jollyville community. She 
had been a mid-wife for many of the 55 
years she lived in the area. 

With John and Nancy Jolly deceased 
and school closing, most of the activity in 
the area was concentrated in Pond Springs. 
In the 1930s, some businesses were built 
in the 13000 block of US 183, and this area 
became known as Jollyville.

*39 month smart buy, 1 final payment of $34,521, WAC, 10,000 miles per year, stock #L7329, MSRP $57,535, $599 cash 
down plus T.T.&L., photo for illustration, retired loaner cars.  Offer expires 3/31/07.  While supply lasts.

c o v e r t c a d i l l a c . c o m

11750 Research Blvd., Austin, TX 78759

Covert

512.583.3000

$599 month $599 down

The New ESCALADE

It has nothing to do with wealth, 

and everything to do with 

personal style. It’s not what 

you have, it’s what you have 

to offer. Now there’s a wine store 

with an entire section of special 

“rich” selections just for you.

Everybody has their own   tyle.
Now.

Anderson Mill at 183 North #306 • Austin, TX 78750 • 331-WINE

www.winestyles.net

Free Wine Discovery Night, 
Every Thursday from 5-9.

Thompson’s account of saving 
the circle tree: 
In 1988 Diamond Shamrock 
[now Valero] announced they 
were building a gas station at 
the site of the original property, 
8656 Spicewood Springs Road. 
On the site was a 200-year-old 
tree with a larger limb that had 
grown into a circle. Since the 
tree was so unusual,  I showed 
slides of it in many school history 
presentations. 
I called to see what was to 
happen to the tree and found 
out it would be torn down. I 
made some phone calls and 
got the Round Rock Leader to 
write an article. The article ran 

with a quote across the headline 
from a Diamond Shamrock vice 
president, “Tell Mrs. Thompson 
that trees don’t pay taxes.” 
I was irate. I organized letters, 
posters and got kids to help me 
march in front of the site with 
signs. We put notes, ribbons, etc. 
on the tree. The TV and radio 
stations picked up the story. 
Hundreds of people signed a 
petition to save the tree. 
Diamond Shamrock got tired of 
seeing me on TV, and changed 
their mind. It cost more than 
$190,000 to move, but it has 
been almost 17 years, and the 
tree is still healthy. 

Parmer Ln.

Pond Springs

US Hwy 183

Locally owned since 1987

You have a right to 
choose, choose well!

Old-world craftsmanship, new-age technology

8425 Anderson Mill Rd. 512-249-2600
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Wells Branch Pkwy
Thompson Home
(Red Barn Garden Center)

McNeil Rd

Merrilltown

Spicewood 
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Pond Springs Rd

Jollyville
Homestead

Valero 
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Business Taxing
CONTINUED FROM |1

Innovative Taxation
Texas is the first state to use the new 

method of taxing. Rather than calculating 
how much a company would be taxed 
from their total net income, the legislation 
describes three different formulas to 
calculate a taxable margin. 

1. They can multiply their revenue by 70 
percent.

2. They can generate the margin by tak-
ing their total revenue generated from that 
year and subtracting the cost of goods 
sold—or how much their costs have been 
to make their product. Along with direct 
costs, they can subtract up to 4 percent of 
allocable overhead.

3. They can take the total revenue and 
subtract compensation—or how much they 
have paid to employees in wages and ben-
efits, excluding payroll taxes and amounts 
paid to undocumented workers.

The number created from one of these 
formulas is used to multiply with either 
one percent or half a percent, depending on 
the type of business. Whatever amount is 
calculated is how much the company must 
send to the State Comptroller to help fund 
schools. 

The legislation does have some exemp-
tions, although they are much more lim-
ited. Small businesses generating $300,000 
or less in revenue, or whose tax due is less 
than $1,000, will still not pay anything. 
However, they must still file the required 
Franchise Tax Return.

Service-oriented companies are expect-
ed to experience a greater impact from the 
new legislation. A doctor or lawyer or truck 
driver does not sell a product, so they have 
no or little cost of goods sold. That means 
they have a much smaller number to sub-
tract from their total revenue. Smaller of-
fices that operate with few employees might 
have a similar problem.

“These are family businesses,” Clements 
said. “These are your father-son, your hus-
band-wife businesses. They are not Dell 
Inc. and many times, they are the ones pay-
ing the payroll.”

Clements does acknowledge the legisla-
tion is more equitable, making more busi-
nesses pay into the coffers, but he is also 
concerned for many of his clients. With 
the 80th Legislature in session since Janu-
ary, so far none of the state representatives 
have initiated a bill that would make any-
thing beyond minor changes to the new tax 
laws.

Led by former State Comptroller John 
Sharp, a commission of 24 members ap-
pointed by Governor Rick Perry compiled 
a report for the Legislature last spring that 
provided the basis for the changes.

Although accountant Brad Van Houten 
of Shelton, Houten and Morrison, LLP 
hopes the state comes up with a simplified 
and more defined law, he has a pragmatic 
view of the situation, warning business 
owners to prepare their finances for the 
next year when it goes into effect. 

“Forget if you believe in it or not,” Van 
Houten said. “It’s the law. If you don’t plan 
for it, it will hurt your cash flow.”

1. Total revenues
2. Multiply revenue  by 70 percent
3a. Multiply by 0.5 percent if a wholesale or retail business to get total due*
3b. Multiply by 1 percent if not a wholesale or retail business to get total due

1. Total revenues
2. Subtract cost of goods sold. Also subtract overhead for making product at 4 
percent (assumed at $1,000,000 for illustration purposes)
3. Total taxable margin
4a. Multiply by 0.5 perecent if a wholesale or retail business to get total due*
4b. Multiply by 1 percent if not a wholesale or retail business to get total due 
          

1. Total revenues
2. Subtract wages and compensation including distributions, benefits, exclud-
ing payroll taxes and amounts paid to undocumented workers 
3. Total taxable margin
4a. Multiply by 0.5 percent if a wholesale or retail business to get total due*
4b. Multiply by 1 percent if not a wholesale or retail business to get total due 

*Wholesale & retail-oriented businesses multiply their margin by half a percent, while other businesses multiply by one percent. 
Source: John Clements, Greg Salley and Associates

$5,000,000.00 

$35,000.00

$5,000,000.00 
($2,000,000.00)
($40,000.00)

$2,960,000.00
$14,800.00
$29,600.00

$5,000,000.00 

$2,000,000.00

$3,000,000.00
$15,000.00
$30,000.00

In 2006, the 79th Texas Legislature reformed the state’s business or franchise tax 
to use a margin of a company’s revenue to calculate how much they owe. Although 
three methods are available, not everyone can use each method.  In addition, the 
taxpayers’ trade or business activity will determine what makes up the revenues, 
cost of goods, etc. and the percentage to apply. Contact a tax professional for 
assistance.

$17,500.00 

Calculating Business Tax

METHOD 1

METHOD 2

METHOD 3

Cost of Goods Sold Method

Wages and Compensation Method

70 Percent Method

$3,500,000.00 

Cost of goods sold: The expenses incurred to purchase or manufacture the merchandise sold during a period.

Franchise: An entity that has been licensed to sell the product of a manufacturer or to offer a particular service in a given area.

Gross sales: Total recorded sales before deducting any sales discounts or sales returns and allowances. 

Net income: An overall measure of the performance of a company; equal to revenues minus expenses for the period.

Revenue: Increase in a company’s resources from the sale of goods or services.

Source: Concepts and Applications: Accounting by Albrecht, Stice, Stice and Swain

Tax Talk

512.458.2558     800.749.9732
6411 N. Lamar Blvd., Austin
1180 Airport Blvd., Austin

There are a rainbow of opportunities with a 
Greater TEXAS Federal Credit Union Home Equity Loan.

With rates as low as

5.99% APR*
and No Closing Costs*, use your home’s equity for those much needed home improvement projects, to fund a 
college education, or even treat yourself to a summer vacation. Plus at the end of this rainbow you’ll find a few 

tax advantages* as well.

 Hurry! This special event ends May 31, 2007!

* APR= Annual Percentage Rate. Rates may vary. Terms and conditions apply. Please consult your tax advisor.  

Greater TEXAS
Federal Credit Union
w w w . g t f c u . o r g
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the owner and manager, about its history, he directed us to 
their website: www.realespizzaandcafe.com. 

In the beginning, there was father Bob who did the mar-
keting, mom Marie who was the chef, sister Rena who was 
the waitress, brothers Sal and Jimmie who were the pizza 
men and Gino was the dishwasher. 

For dinner, Gino’s favorite is Seafood Ala Diavola pre-
pared according to Mom’s traditional recipes: fresh shrimp, 
scallops, mussels and baby clams, sautéed in olive oil and 
garlic, finished in a spicy marinara sauce and served over 
linguine ($17.25).  

He also is proud of his Pork Chop Italian Style: two 
grilled pork chops topped with roasted peppers, onions 
and mushrooms served with a side of spaghetti marinara 
($15.95). The dinner menu includes several steak and veal 
items. They also do catering.

Reale’s Pizza and Café is a restaurant that specializes in 
ambiance and quality, so it is best saved for a night when 
you have time to sit and enjoy your meal rather than dash-
ing out the door. Reale’s is worth the wait.

A place you will remember and will return to many 
times. Ciao!

by Pitt GaRRett

Tradition key to restaurant’s classic Italian dishes
Reale’s (re-ᾰl'-eez) Pizza and Café is steeped in history 

and heritage, which manifests in the unbelievable quality 
of their food. 

We ordered the 10” Ala  Reale Pizza ($11.00).  The crust 
was crispy and the flavors of the sausage, pepperoni, Cana-
dian bacon and sauce make this the best in town according 
to this critic and there was plenty to take home.  

We also ordered the Chicken Parmigian ($13.25). The 
chicken is fresh not frozen or processed. The cheese and 
sauce were excellent, not too spicy, but blended so that the 
flavors are tasted. It is served with spaghetti and a home-
made marinara sauce. 

In addition to the pizza with 16 different toppings avail-
able, the menu includes chicken prepared eight different 
ways, ten different pasta and baked entrees, Shrimp Scam-
pi, Shrimp Alfredo and Linguine with red or white clam 
sauce, four calzones, eight subs, seven different salads, and 
11 different appetizers, all prepared with fresh ingredients.  

Also available are children’s items, a complete wine 
list and ample dessert choices.  And that’s just the lunch 
menu!

This is a true family restaurant with beginnings dating 
back more than twenty years.  When we asked Gino Reale, 

reale’s pizza and Cafe
13450 us hwy 183n

335-5115

s ta F F  p i C k s  t h e  p e r F e C t  m e a l
• appetizer: Split a small white pizza, ($7.25)

• entree: Baked ziti ($9.95)

• Wine: Tommasi Valpolicella ($7.50)

• Dessert: Spumoni, Italian ice cream ($3.95)

• after dinner drink: Sambucca, licorice liquor with 3 coffee beans for luck ($3.95)

Neighborhood
         Dining

Reale’s pizza anD café

183

saturday noon-10p.m.
sunday-Closed

*Wholesale & retail-oriented businesses multiply their margin by half a percent, while other businesses multiply by one percent. 
Source: John Clements, Greg Salley and Associates

monday- thursday 11-9:30p.m.
Friday- 11-10p.m.

*39 month smart buy, $2900 down payment assistance on 2.8 liter from GMAC, 1 final payment of $17,930, WAC, 
10,000 miles per year, stock #C7354, MSRP $32,600, $299 cash down plus T.T.&L., photo for illustration, retired loaner.  
Offer expires 3/31/07.  While supply lasts.

c o v e r t c a d i l l a c . c o m

11750 Research Blvd., Austin, TX 78759

Covert

512.583.3000

$249 month $249 down

2007 Cadillac CTS

For more information, visit us online today » austin.truepresence.com

© 2007 TruePresence. All rights reserved.

Get an online presence that works as hard as you do. 

Lots of websites have neat tricks and slick design—
but what good is any of that if it doesn’t help you grow your 
business? Your local TruePresence consultant has the innovative 
tools and strategic insight you need to maximize your business’s 
online potential—on your website and beyond. Plus, enjoy the 
leading expertise and 24/7 support of our national center. 

Bells and whistles are for bicycles.
Not your business. 

To learn more, call your local TruePresence
consultant, Kim Wendland, today » 512.990.5358

›› Website design  & development 

›› Content management

›› Ecommerce

›› Search marketing

›› Email marketing

›› Online advertising

tru_02_12_TX101_ad_cmyk.pdf   2/12/07   6:04:37 PM

Reale’s
Anderson Mill

Gino Reale, owner, and his daughter. 



MARCH  200712 iMpACt news.CoM iMpACt news.CoM

+11 Number of
homes sold
over last year

Hidden Glen
Round Rock - 78681
1118 Hidden Glen
Agent: Linda DeMarco (512) 423-7333

5 Br./4/0 Ba.         
$410,000

Forest Creek
Round Rock - 78664             
2127 Hilton Head Dr.     
Agent: Marianne Lamele (512) 789-5775

Wood Glen
Round Rock - 78681            
2824 Chatelle Drive
Agent: Linda DeMarco (512) 423-7333

5 Br./3/0 Ba.         
$310,000

4 Br./3/1 Ba.         
$459,000

Pflugerville

Northwest Austin Area
r e a l  e s tat e  r e p o r tR e s i d e n t i a l

On the Market

Less than $100,000

$100 - $149.9k

$150 - $199.9k

$200 - $299.9k

$300 - $399.9k

$400 - $499.9k

$500 - $749.9k

$750 - $999.9k

$1 Million + 

2

10

11

9

15

8

4

-

-

February	Monthly	Home	sales	Market

78750

78759

78727

78729

Price Range # of Homes for Sale
78750

-

4

18

16

4

-

-

-

-

78759
Average Price

+$25,358 
78727

+$22,701 
78729

Changes in average selling 
price over last year

Forest North - 78729
9700 Queensland
Agent: Julie Pratt  (512) 250-1540

Great Hills 20 - 78759
5902 Linaria Cove
Agent: Lisa Tyrrell (512)289-8748

Woods Century Park - 78727
2505 Lou John Street
Agent: Diane Kennedy (512) 750-2950

Bend at the Villages of Spicewood - 78750
8513 Sweet Cherry Dr.
Agent: Mike Green (512)585-7833

4BD/3BA
$459,000

4BD/3BA
$325,000

5BD/4.5 BA
$512,000

5BD/3BA
$299,900

78729
2

11

9

24

8

12

13

-

-

-

6

9

25

4

1

-

1

-

78727 Sold ‘07

45

70

56

36

Sold ‘07 Sold ‘06 Sold ‘06 2007
Average Price

2006

$262,848

$259,841

$185,193

$177,125

73

76

66

42

$253,803

$255,366

$159,835

$154,424

58

58

39

53

38

63

62

41

   +$9,045 78750

+$4,475
78759

Data provided by Coldwell Banker

Days on Market

Northwest Austin Specialist
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aplusfcu.org

During the 0% Home Loan Event at A+ Federal Credit Union! Whether you’re 
looking to build, buy, or refi nance a home, come to A+ for a mortgage loan between now and 

September and you’ll be entered to win a 0% APR mortgage for a year!*  Promotion runs from 
2/01/07 to 9/30/07.  With great everyday rates, exceptional personal service, and a 

chance to get a 0% APR loan rate, why 
would you go anywhere else for 

a mortgage loan?

THE HOME LOAN EVENT*

*APR = Annual Percentage Rate. Normal credit criteria apply. No purchase necessary. Members who apply 
for a fi rst-lien mortgage loan at A+FCU between 2/01/07 and 8/31/07 and close on the mortgage loan with 
A+FCU (new money) by 9/30/07 will be entered for a one-time chance to win a mortgage loan rate of 0% for 

twelve (12) months. Not valid on A+FCU mortgages  closed prior to 2/01/07 or after 9/30/07. For a complete list of rules, rates, 
fees, and promotion details, visit our website at aplusfcu.org.

Your savings federally insured to at least $100,000
and backed by the full faith and credit of the United States Government

National Credit Union Administration, a U.S. Government Agency

EVERYONE
can make the 
grade at

!

*39 month smart buy, 1 final payment of $34,521, WAC, 10,000 miles per year, stock #L7329, MSRP $57,535, $599 cash 
down plus T.T.&L., photo for illustration, retired loaner cars.  Offer expires 3/31/07.  While supply lasts.

c o v e r t c a d i l l a c . c o m

11750 Research Blvd., Austin, TX 78759

Covert

512.583.3000

$599 month $599 down

The New ESCALADE

© 2007 Taylor Woodrow Homes.
Inspired by you® is a registered mark 
of Taylor Woodrow, Inc. Information
contained within this advertisement 
is correct at time of publication 
and subject to change. 0307

Realtors® Welcome

LUXURY IN ALLTHE
RIGHT PLACES.

Taylor Woodrow builds in communities that reflect

our commitment to addressing the total lifestyle

priorities of our customers, such as exemplary schools

and abundant amenities. We build masterfully designed

homes with all the right touches just the way you want

it and where you’ll enjoy it the most.

So, come find your Taylor Woodrow Home today.

TaylorWoodrowHomes.com

Inspired by you.®

The University 
of Texas Golf Club

Granite Bay 
512.266.6116

From the $500s 

The Reserve
512.266.6503

From the $600s

Hawks Canyon
512.266.6503

From the $600s

Red Oak Valley
512.266.5947

From the $300s

Steiner Ranch
River Heights Overlook

512.266.5926
From the $400s

Summer Vista
512.266.6920

From the $300s

Belcara
512.554.9800

From the $300s

Falconhead at 
Spillman Ranch

512.402.1572
From the $400s

Senna Hills
512.263.2655

From the $500s
sennahillsaustin.com

Senna Hills
Garden Homes

512.263.2655

Walsh Ranch
512.733.7600

From the $300s

TWA-N7185_4.9167x6.5  3/8/07  4:00 PM  Page 1
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MetroRail
CONTINUED FROM |1

Circulator service
This system aims to get people to and from the railway and 
major destinations such as the Mueller Redevelopment,  
malls and events centers. This part of the plan could lead 
to the introduction of streetcars.
Additional Rail
Although adding any more rail service would require an 
additional referendum, Capital Metro is considering add-
ing more service along the MoKan railway, which runs 
north and south through Pflugerville and Manor.
Trails
Feasability studies are currently being done to put pe-
destrian and  bike trails along the railway. No plans are 
seManor.

Other parts of All Systems Go

Project funding:
Through Capital Metro’s existing one cent sales tax in 
Austin and Capital Metro serving areas, fare revenue and 
federal grants and funding
What is the cost:
$90 million in construction and facility expenses and $6.4 
million annual operating cost
When is the completion date:
The rail will be operational in 2008
What tracks does it run on:
Existing freight tracks owned by Capital Metro
How is it powered:
Each vehicle is self-propelled by two diesel-electric engines
How many people does it seat:
Each car seats 225 passengers (108 seated and 117 standing)
How many cars:
Six now and possibly more in the future

9

Leanderafter light rail’s defeat in 2000, Capital Metro 
took a multifaceted approach to the city’s mass 

transportation needs. 

Based on input from citizens and planners, Capital Metro 
devised the All Systems Go Plan, which integrates rail 
with buses and other forms of public transit. 

The MetroRail was voted in as part of the All Systems Go 
plan in 2004. The ballot language specifically included 
that the plan would not issue any bonds, increase or add 
new taxes.

“This is really a very modest start for a city of our size. 
People just need to remember that the success of the rail 
isn’t just quantified by ridership,” said Austin Mayor Will 
Wynn. “The MetroRail will change land use patterns in 
the corridors it cuts through and bring development that 
wouldn’t be there otherwise.”

What is it:
MetroRapid is a type 
of bus that is longer, 
articulated and 
equipped with special 
technology that talks 
with bus stops to 
give riders a real-time 
estimate of arrival and 
talks to traffic signals to 
change stoplights and 
lower the number of 
stops.

What is the cost: 
There is no exact number yet, but the MetroRapid 
buses cost more because they are longer with more 
passenger capacity and a longer life span.

When is the completion date: 
Capital Metro is still in the procurement process for 
the buses, but the board is preparing to approve the 
first buses to serve the North Lamar/South Congress 
corridor by 2009 or 2010.

MetroRapid

MetroRail

Capital Metro’s All Systems Go Plan

How fast will it go:
70 mph in straight-
away sections of the 

track. The trip from 
Leander to Downtown Austin will take about 55 minutes.
How many stations will there be:
Nine with eight of those in Austin and one in Leander
For more information:
www.allsystemsgo.capmetro.org

Exercise Makes You Younger.... 
Put the Puppy Back in Your Pup!

Unique Boarding, Training & 
Doggy Day Care on 15 Acres

BEFORE AFTER

512-251-7600   DOGBOYS.COM
photos: paigemorrisonphotography.com

The MetroRail does not have the visual 
impact of other transportation projects, 
such as the toll roads, because the con-
struction is minimal and spread out over a 
large area. 

 “One of the big misconceptions is that 
people don’t see anything being built, so 
they don’t think Capital Metro is on track,” 
Whited said. “Construction started in ’06 
and a good example is the Leander Park 
and Ride.”

Construction has started on three 
projects along the rail line. Last July, Capital 
Metro approved a $711,000 contract for 
the Leander rail station, which opened 
Monday. 

They approved contracts for two more 
projects in October, including a 2,000 ft. 
$5.5 million overpass on McNeil Road 
where MetroRail crosses the Union Pacific 
track, and the construction of the rail sta-
tion at Lakeline Boulevard and Lyndhurst 
Street for $914,000. 

Projects down the line include eight more 
stations, but Capital Metro has not yet ex-
ecuted the contracts for these projects. 

Work on the first six rail cars has also be-
gun. Capital Metro signed an initial $32.3 
million contract with a Swiss rail manufac-
turer for six cars with an option of adding 
12 more cars in the future. Each car is self-
propelled by two diesel-electric engines.

“These particular cars are quieter than 
other commuter rail systems and are en-
vironmentally friendly, so noise and vibra-
tion shouldn’t be a problem,” Whited said.

The areas that the MetroRail cuts through 
are already crossed by freight trains carry-
ing construction equipment and gravel, 
which will continue to run outside of peak 
commuter hours.
Rail as an investment

A major concern in 2004 was if rider-
ship would justify the amount spent on 
commuter rail. Capital Metro’s most recent 
numbers estimate there will be 1,700 to 
2,000 trips taken per day on the MetroRail.

“We feel that even those who aren’t ever 
going to ride the MetroRail are still going to 
benefit from less cars on the road and less 
air pollution,” Whited said. “Over time, as 
the rail becomes more common, more peo-
ple will ride. Regional population growth 
is going to double in the next 25 years, so 
this is a plan that will accommodate that 
future.”
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When seconds count...rapid treatment for heart and minor emergencies.

Located at 38th St. and Lamar Blvd.
512-407-7000 • www.HeartHospitalofAustin.com

EMERGENCY CARE
with a greater sense of urgency.

#1 RANkEd HEARt PRoGRAM iN tExAs bY HEAltHGRAdEs [FouR YEARs iN A Row].
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Austin

Round Rock

Cedar Park

Pflugerville

INTERSTATE

South to San Marcos, New Braunfels 
and San Antonio

North to Georgetown

Although the Austin-San Antonio 
Intermunicipal Commuter Rail 
District has an idea of what 
the trains and stations would 
look like, these images are all 
still conceptual. The regional 
commuter rail would be very 
similar to the Trinity Railway 
Express, which shuttles between 
Dallas and Fort Worth.

Who sponsors it: 
Austin-San Antonio Intermunicipal 
Commuter Rail District
What is the cost: 
$613 million
Start date: 
2012, if funding and construction 
go forward on time. One of the large 
problems facing the project is that the 
Union Pacific Lines are currently running 
at full capacity, and about 80 percent 
of those trains are going through Texas 
on their way from Mexico to northern 
destinations. Union Pacific must divert 

some of this traffic to other lines 
before commuter rail can begin 
running.
How it’s funded: 
Still being determined, but probably 
through government funds, developer 
sponsorship or through bonds sold by 
those cities along the route
Railroad line: 
Union Pacific, and in some areas of  
MoKan
For more information:
www.asarail.com
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While MetroRail is on time and on budget, Central Texas’ other rail 
project has yet to find a source of funding.

Authorized by the Texas legislature, the Austin-San Antonio Intermu-
nicipal Commuter Rail District brings together the Austin, San Antonio, 
Bexar County and Travis County governments to look at the reality 
of bringing a commuter rail to the region. The plan for funding has 
evolved since the project’s inception, but the current plan is to fund 
half with federal money and half with contributions from cities and 
counties benefitting from the train.

“Central Texas needs this rail because in 20 years the Austin-San Anto-
nio corridor will be as crowded as Dallas-Fort Worth, and they have 30 
lanes in the corridor between the cities and we’ll have six,” said Alison 
Schulze, senior planner and administrator of the rail district. The rough 
plan for rail includes a stop in Northwest Austin at Mopac and Braker 
Lane.

Regional Commuter Rail

Austin-San Antonio Intermunicipal Commuter Rail

Spicewood

Springs Rd 78759

78727 

78750

78729	

Image and information Source: Capital Metropolitan Transporta-
tion, Austin-San Antonio Intermunicipal Commuter Rail District
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78664

78681

8
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a B R i D G e D  s t o R i e s  f R o m  o u R  o t h e R 
p u B l i c a t i o n s ’ R e c e n t  i s s u e s

Regional  
Impact

La Frontera Square

Live, work and play at La Frontera
Round Rock prepares for first mixed-use development in 2008
by mandy hobby

For those who thought the center of La 
Frontera in Round Rock was still a grassy 
knoll, think again. North American Prop-
erties received city approval and closed on 
the purchase of nine acres in December, 
and broke ground on the site for a four-
story town center last month.

La Frontera Square, located east of the 
Marriott Hotel at Hesters Crossing and 
La Frontera Boulevard, will feature 349 
luxury apartments atop 45,000 sq. ft. of re-
tail, restaurant and office space. According 
to Mike Pacillio, NAP principal, the office 
space and patio seating at the restaurants 
will overlook The Green, the park adjacent 

to the center.
The First of its Kind

The first phase is expected to be complete 
by the middle of next year, with the final 
phase opening in Spring 2009. 

“When La Frontera was originally mas-
ter-planned seven years ago, there were not 
any developers doing vertical, mixed-use in 
the suburban markets in Texas,” Dan Mar-
tin, La Frontera co-developer, said. “Now 
that has changed, and we targeted this site 
to try and find a developer like NAP. We are 
excited about what they are building.”

Martin said the town center will resemble 
The Triangle in Austin on Lamar Boulevard 

near 45th Street. He expects Austin and 
surrounding cities like Round Rock and 
Pflugerville will begin seeing more of these 
kinds of projects because of high demand.

“People want to live where they can 
also drop in at the local café or stores 
downstairs,” Martin said. 
Location, Location, Location

The Square, visible from IH 35 and Toll 
45, will be the focal point of La Frontera.

“In some cases, workers in the area 
buildings can choose to live in the residen-
tial units creating a situation where they 
can live, work and shop and not have to use 
their cars to commute to work every day,” 
Martin said.

The project will also help Round Rock 
and La Frontera attract other office devel-
opments and businesses, Martin said.

“All in all it’s a win-win for La Frontera 
by attracting other developments, which 
in turn helps the other apartments and the 
existing retail,” Martin said.

Under the new PUD language, La Fron-
tera Square was tweaked to allow for an al-
ternate landscape plan, an increase in the 
number of apartments and the addition of 
structural parking. 

Other stories 
www.impactnews.com

Other News

Controversial LISD school built on site of former chemical 
plant

Pluckers Wings Factory and Grill opens in the former Lone 
Star Cafe’ near Lakeline Mall

Round Rock education
Anderson Mill and 
Spicewood Elementary 
Schools offer International 
Baccalaureate programs.

Keria Teas
Master teablender Kristen 
Schneider opened one of 
the first teahouses in Central 
Texas more than two years 
ago in downtown Round 
Rock.

Pflugerville Films
Insight into the history of the movie 
industry’s presence in Pflugerville and 
its economic impact. Television show 
Friday Night Lights and movie Elvis 
and Annabelle were recently shot in 
the city.

Hester’s Crossing La Frontera Boulevard
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All roads—and rail—in western Wil-
liamson County seem ready to lead to Le-
ander and a future of growth. 

Nearly a year and a half after Mayor John 
Cowman first conceived the idea of a tran-
sit-oriented development in his city, the 
project has drawn developers who want to 
shape that dream, promising to invest mil-
lions of dollars into the envisioned urban 
community. The city projects the TOD will 
house a population of 30,000, creating a tax 
base of $2 billion.  

 “More of the structure is in place that 
was meant to support the TOD in the first 
place,” Pix Howell, the city’s urban design 
officer, said. “Developers have been waiting 
to see the promises are fulfilled.”
What is a TOD?

The TOD concept focuses on creating 
an environment where residents can live, 
work and play all within walking distance, 
while also having easy access to transpor-
tation routes to other cities. Originally, the 
plan for Leander’s TOD centered around 
projected road projects, such as 183A Toll, 
the toll road that opened March 3 to the 
east of US 183.

Capital Metro has also recently opened 
the correlating Leander Park & Ride, pro-

Leander prepares 
for growth with TOD 
Developers invest in city’s plan
by Christi snow

viding a place where commuters can leave 
their vehicles and travel to areas such as 
downtown Austin. 

Voters additionally approved a commut-
er rail system, which will sit at the northern 
edge of the park and ride and run to down-
town Austin starting in 2008. 

“There is no other place with as good of 
north-south, east-west roads in the Austin 
MSA—and they have got the rail,” Castle-
berry said. “We believe in Leander, we be-
lieve in the TOD and we’re going to bring a 
concept that hasn’t been seen here.”
Live, Work, Play

In line with the TOD vision, the Villages 
of Messina will create a pedestrian-friendly 
neighborhood. Ideally, residents will not 
even need a car, as groceries are delivered 
to their homes, children attend a walking-
distance elementary and the rail station 
provides an Austin commute. 

The projects are not the only ones emerg-
ing in the near future. Lance Hughes and 
his partners have plans for the currently 
titled Leander Transit Village.

The project is different from anything 
else he has seen in Central Texas. While 
Hughes knows of around 100 TODs in the 
U.S., The Domain, a mixed-used develop-
ment of high-end housing, retail and of-
fices in Northwest Austin, is the most local 
comparison, he said. However, it does not 
even match what they envision. 

“We want to create a true 24-7 environ-
ment,” he said. “You can live there and shop 
there and work there and play there. We 

want it to be a small city in and of itself.”
Howell expects accelerated growth for 

the next five to eight years, which will then 
slow, eventually finishing in 20 to 30 years. 
By then, the face of the rural town will have 

completely changed, if all goes as planned.
“Leander is probably the most forward-

looking city I have dealt with,” Hughes said. 
“I think they will be rewarded in the long-
term.”

Products and services not available in all areas. Some restrictions apply. ©2006 Time Warner Cable. All rights reserved.

Do what you love. We’ll handle the rest.
When it  comes to keeping you connected, the local dedicated business specialists at Time 
Warner Cable Business Class are the people to call. We will help you understand how 
technology can improve productivity and make your job easier, by tailoring data, video and 
security solutions to fit your business needs. All of them are backed by our robust, reliable 
network. So call today. Then get back to doing what you really love.

“I’d rather unravel user errors 
than deal with data storage.”

Contact us at 

512-531-7815 
or visit 

www.austin.twcbc.com

Oak Grove

FM 2243

CR 270

Village of Messina

Rail Station

HEB Plus!

Leander Transit 
Village

High Point Business Park

San Gabriel Pkwy.

FM 2243

2,300 acres ready for development Villages	of	Messina
• 317 acres where US 183 joins 
183A Toll

• Mixed-use development 
including 45 acres of 
commercial growth and 750 
residential lots 

• Model homes open Spring 
2008

leander	transit	Village
• 150 acres around the Capital 
Metro Park & Ride

• Mixed-use development 
including commercial and 
residential growth within 
walking distance of station

• First phase opens Fall 2008

 High	Point	Business	Park
• 141 acres, a portion in the 
edge of the TOD, west of US 
183

• Possible home for Capital 
Metro’s rail cars, showroom 
space and flex buildings

H-e-B	Plus!
• 280,000 sq. ft of business 
space, including 150,000 sq. 
ft. of grocery
• Opened in February

Capital	Metro
• Leander Park & Ride recently 
opened
• Commuter rail station 
opens late 2008; will travel to 
downtown AustinFuture road
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SALES & INSTALLATION

F L O O R S
W O O D   T I L E   C A R P E T

MG FLOORS • 238-6190 • CALL TODAY FOR A FREE ESTIMATE

your friendly hometown floor store!

8863 Anderson Mill Road, Ste 102 • 238-6190

Manor & Miranda Gonzales - Owners
0% FINANCING AVAILABLE (WAC) - 12 MONTHS NO PAY/NO INT

MON-FRI 9 A.M.-5 P.M. • SAT 9 A.M.-1 P.M.

4 9 1 4  S o u t h  I H  3 5  •  A u s t i n ,  T X  7 8 7 4 5

512-444-1400

South Point NissanSouth Point Nissan
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Sales:  9-9 Monday - Friday • 9-8 Saturday  |  Service:  7-6  Monday - Friday • 8-4 Saturday
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E. Ben White 

E. Stassney Ln.

2007 TITAN King Cab

2007 FRONTIER King Cab

63 MONTH LEASE. MSRP $24,555, Stock Number 207082, 11429 
Miles Per Year 18 Cents a Mile, $6,629.85 Residual at End of 
Lease Term, $17,215.53 SALE PRICE, with Approved Credit

63 MONTH LEASE. MSRP $18,640, Stock 
Number 400586, 11429 Miles Per Year, 18 Cents 
a Mile, $6,629.85 Residual at End of Lease Term, 
$14,506.29 SALE PRICE, With Approved Credit

$249$249
per month

$199
per month

$199

AN
ACTUAL DOWNDOWN00
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Family: Married with two sons and a daughter
Education: Graduated with a general business degree from the University of Texas
Contact information: dan@stanberry.com

Q.  What is the Northwest Austin Business Council?
A.  The business council is a part of the Austin Chamber of Commerce and it’s a great op-
portunity for those businesses who are hesitant to travel all the way south for meetings but 
still wanted to be active and supportive in the community. The Council offers volunteer work 
and activities specific to their area. The Northwest covers the 78613, 78750, 78759, 78727, 
78729.

Q.  How did you become involved in the chamber?
A.  I work with Stanberry Real Estate, and when my friend and chairman Jim Shields called 
to see if I would be interested in participating in a Northwest Austin business council I said yes 
and I became part of the founding board members. We’re now about to enter the Northwest 
Austin Business Council’s third year. 

Q.  Why is Northwest Austin a good place to do business?
A.  People in North Austin love the area. They start their business there because that’s 
where they are comfortable. They’re able to do business with their friends and community. 
Also as downtown grows, outside communities benefit, and it grows here too.
 

Q.  Where do you see Northwest Austin’s business climate in the next ten years?
A.  There’s going to be a lot of revitalization, areas like the Arboretum are changing and 
they’re going to be repurposed. Traffic is also going to become critical, whether we have to 
add a lane to MoPac or build new roads entirely, something is going to have to be done. Rail 
is only one step. Citizens need to start making a decision about what to do for transportation 
and how they want to pay for it. Whether it’s gas tax, tolls, property tax or sales tax, there’s no 
free decision.
 

Q.  What volunteer work does the chamber do for the city?
A.  Austin is one of the country’s most educated cities, but that’s still just 44 percent that 
have degrees. There are many first-generation Americans who don’t consider college be-
cause they don’t think they can afford it and they don’t know how to apply. So far we’ve been 
in touch with families of graduating seniors helping them fill out student loan forms with our 
FAFSA Saturday events.

In 1969, Dan Steakley was a member of the 
University of Texas football team for their 

National Championship win. 

Today he still knows the importance of 
teamwork as the Chair for the Northwest 
Austin Business Council, preaching net-
working as though it were a religion. 

Still a self-described sports fanatic, Steakley 
does most of his work in a suit rather than a 
jersey nowadays, but he’s still got a competi-
tive spirit for Austin’s success. 

 Dan Steakley, Chairman 

Family: Two adult children
Education: Originally from Florida, Rollins graduated from the University of
South Carolina with a degree in psychology and one in business management
Contact information: 322-5615, mrollins@austinchamber.com 

Q.  How did you get involved in the Austin Chamber of Commerce?
A.  I started working in government relations with a chamber when I graduated from 
college. I’ve managed seven different chambers since 1978. When I came to Austin the 
chamber just didn’t have any economic strategy, and it was assumed that Austin would just 
always be a boom town. I was attracted to the challenge of getting the city back on track.
 

Q.  What does a Chamber of Commerce do?
A.  One thing we focus on is job creation, and that can come in many ways, but building a 
good business climate is one way we do it. We try to attract new businesses to the area we 
serve, particularly primary employers. Those are the businesses who sell their goods outside 
the community and bring more money in. 

Also, in order to bring those primary employers here, we have to make Austin a product 
they want to buy. This means having good transportation and an educated workforce that is 
trained in the skills employers need.

 
Q.  How does a Chamber of Commerce help the city?
A.  Besides just helping big business, we recognize that of the 27,000 businesses that are 
in the area, 92 percent of those are small businesses. The Chamber gives a place for them to 
network and connect as well as offering continued education to help managers and owners 
improve.

The Chamber is special because it is the only, what I like to call, horizontal organization for 
businesses. Most organizations a business will join will be because they are in a common 
industry, but the Chamber unites them all under the common goal of improving the local 
business climate.

A major thing we do that people don’t realize is fielding all of the calls that come in from 
people and businesses interested in the city.
 

Q.  What do you see for Austin in the next 10 years?
A.  There will be more high-density living downtown, and for the Northwest there will be 
little pocket communities based around major employers. If transit-oriented developments 
are successful, such as those that are planned around rail stations, then we can expect more 
of them.

At a time when most people were trying 
to get out of Austin, Michael Rollins 

was just arriving. Shortly after the tech bust 
in 2002 Rollins was hired from Tennessee 
to help the Austin Chamber of Commerce 
rebuild its membership and make sure 
Austin secured itself against any future 
downturns. 

His determination extends to his personal 
life, driving him to complete 70-mile bike 
rides from San Marcos and back during the 
sunny seasons.

Michael Rollins , President and CEO 

Greater Austin Chamber of Commerce Northwest Austin Business Council

• On-site X-ray, Lab, and EKG
• Most health plans accepted
• All patients seen by a physician
• No appointment needed
• Scheduled Well Woman Exams    
  Now Available

Brushy Creek Rd

Avery Ranch Blvd

Parm
er   Ln

1431

+

www.austinurgentcare.com
NEW Hours: Mon. - Sat. 8a.m. - 8p.m. • Sun. 9a.m. - 5p.m. • 10625 Parmer Lane, Suite D400

512.733.9400

Health care when you need it

512.733.9400


