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By Stephen Burnett
Homebuyers are facing higher 

prices in the increasingly com-
petitive real estate market in 
Cedar Park and Leander.

Local homes rarely cost less 
than $200,000, which boosts 
development and sales revenue 
but can dispirit buyers, said 
Shanan Shepherd, a Realtor with 
the Leander-based 98th Merid-
ian real estate group. 

Data from the Williamson 
County Association of Real-
tors shows that since May 2010, 
median home prices in Cedar 
Park increased by 42 percent, 
and median home prices in 
Leander increased by 19 percent. 
Median home prices in the Avery 
Ranch area ZIP code of 78717 
increased by 33 percent.

Michele Eilers, a Realtor with 
Farelli & Associates Realtors in 
Cedar Park, said some sellers 
may overprice their homes in 
response to real estate publicity.

“There’s a lot of buzz about 
[houses] selling so fast,” she said. 
“[Sellers] see all the great press 
and think, ‘Oh, well we’ll just 
push the market.’”

Cedar Park subdivisions such 
as Twin Creeks and Westside 
Preserve at Buttercup Creek are 
adding new homes. But Eilers 
said faster-growing areas are 
in Leander including Crystal 
Falls and new developments on 
Ronald Reagan Boulevard, such 
as Reagan’s Overlook and Sarita 

Valley.
In 2010 most Central Texas 

houses stayed on the market 
for more than a month. But by 
summer 2014 some houses were 
selling within a week, according 
to WCAR data.

A market with quick sales 
leaves buyers searching not only 
for desirable houses but for any 
available houses, Eilers said.

Some homebuyers rent as they 
await the completion of their 
new house or while they house-
hunt, said Michele Jorgensen, 
community manager of Merritt 
Legacy Apartments in Leander.

“My apartments are all spoken 
for,” Jorgensen said. “Half of 
them are for people looking for 
homes or building homes in 
Leander … or in Liberty Hill.”

Renters pay more for short-
term apartment leases of three to 
six months, Jorgensen said.

“They’re not blinking an eye,” 
she said. “They need something.”

Eilers said apartments that 
allow pets or feature two bed-
rooms are claimed the fastest, 
and rental rates at some apart-
ment communities can change 
daily.

Some apartments offer leases 
with homebuying clauses that 
allow short-term renters to exit a 
lease if they provide proof of new 
home ownership. Renters must 
give 60-day notices after they 
live in the apartment for at least 
six months, Jorgensen said.

Real estatereportCompiled by Stephen Burnett

Booming market drives up 
home demand and prices Median home price increase
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Glossary
MLS – Multiple Listing Service; real 
estate agents use this comprehensive 
list to find and sell homes.

Earnest money – A deposit 
accompanying the offer to buy the 
home that goes toward the sale price; 
exiting the deal late can cause the 
loss of this deposit. 

Option money – A payment, 
usually $100–$250 to the seller, 
to secure a period of time, often 10 
days, when the buyer can inspect the 
home or exit the deal if necessary.

Closing – This is the final 
transfer of the property from the 
seller to the buyer.

Home sales skyrocketed in Cedar Park and Leander in the past four years, and local real 
estate experts say this hot market requires prepared, decision-ready buyers.

Necessary  
documents
• ID, Social Security card, credit report
• List of previous landlords, past  

2 years
• W-2/1099 statements, past 2 years
• Federal income tax returns, past  

2 years
• Pay stubs with earnings, your name 

and company name, past 2– 
4 months

• IRA, 401K statements, past 2 months
• If self-employed, must show proof of 

all income with tax returns
• Evidence of financial assets such as 

bank accounts, stocks, etc. 
• Titles for cars, boats or other vehicles
• Evidence of debts including car pay-

ments, student loans, credit cards, 
mortgages, child care and/or support

• Value of life insurance policy and 
monthly premiums paid

Buying process
Making an offer
In a hot market, buyers have less time 
and room for negotiation.

Acceptance of the offer
Open title
Once the sale contract is agreed upon, 
a copy of the contract and earnest 
money are delivered to the title 
company. 

Option period
This is a window (usually 10 days) 
secured by option money in which the 
buyer can inspect the home or exit the 
deal without losing the earnest money.

Inspections
Buyers should hire a home inspector 
to check the house during the option 
period.

Appraisal
Lenders require an appraisal to ensure 
the property’s value. 

Application for mortgage  
loan and approval
• The loan approval process  

can be stressful. 

• Lending institutions need many 
financial documents before approv-
ing a loan.

Repairs, if necessary
• Buyers can negotiate repairs during 

the option period.

• The lender may require repairs 
before funding the loan.

Homeowners insurance
Buyers must obtain homeowners 
insurance before closing. The cost is 
included in the closing costs, which 
are fees and expenses paid at closing.

Closing, funding,  
taking possession
• Closing is the agreed-upon time to 

meet for final paperwork.

• Funding occurs after paperwork is 
signed and conditions are met.

During the loan process
DO Don’t

Home buying 101 Exterior material
Materials such as brick, stucco and 
stone are durable and last a long time 
with little maintenance. Some siding 
materials such as composition board 
must be properly painted and sealed 
or they are prone to water damage. Heating ventilation and 

air conditioning (HVAC)
The heating and air conditioning units 
share some parts including ducts. They 
are often replaced in tandem, even 
though heating units can often outlive air 
conditioners in Central Texas. 

• The air conditioning unit should sit 
on a level concrete pad and be clear 
of any foliage or leaf litter. It should 
have at least 18 inches of space 
around it to breathe and 
dissipate heat.

• Gas-powered 
furnaces are 
more 
efficient 
than 
electric ones. 

Foundation
Foundation problems can be the most expensive issues 
in a house. Problems often show themselves in cracks 
in exterior masonry and jagged indoor cracks around 
windows and doors.

Plumbing
The plumbing system includes the water heater, which can 
develop leaks. Check for a drain pan beneath the water 
heater that will safely carry away leaked water.

Home Tour 
What to see, 

what to consider

Roof
Consider having an inspection 
done that includes a walk 
over the roof. Know if hail has 
damaged the roof and if the 
problems have been fixed.

Windows
Old single-pane 
windows allow heat 
to enter and escape 
the house. Foggy 
windows indicate 
the thermal seal 
has failed and the 
windows no longer 
insulate properly. 

Source: Michael Sher with Austin Home Inspection Team

Community Impact Newspaper • impactnews.com28  FEATURES

Sources: Cindy Crawford Homes, “The Home 
Buying Guide,” Sherry Hindmarsh RE/MAX Capital 
City, Real Estate Center at Texas A&M University 
Homebuyer’s Guide

Tell lender of salary, address 
or compensation changes

Obtain homeowners insurance 
for the home’s value

Document any deposits into 
your bank account 

Take out new lines of credit

Change jobs without telling 
the lender

Make large purchases  
(car, appliances)

OUT-OF-POCKET EXPENSES

Appraisal 
$400

Inspection 
$400–$500

Prices may vary,  
list is not comprehensive

Moving equipment  
Varies depending on move

Home insurance  
Varies with home price

Down payment Up to 20% of the home price

Earnest money 
1–3% of home price

Closing costs 
2–5% of home price

$$

Homing in on the right house
• Set a price range
• Set priorities for the search
• Determine needs versus wants
• Scout prospective neighborhoods

• Check area roads and transportation
• Scout nearby businesses and schools
• Know nearby industry and agriculture
• Consider the homeowners association

Seller’s checklist
Hire a real estate agent

Prepare to move out 
• Have new accommodations ready
• Be prepared to leave the home for  

buyer walk-throughs
Prepare the interior
• Clean everything, remove personal  

items, make the home clutter-free
• Consider removing wallpaper,  

repainting walls
• Consider new floors or carpet
• Remove odd odors and pets while  

the house is showing
Prepare the home’s exterior
• Clean walkways, trim vegetation and 

maintain landscaping
• Remove personal decorations  

and lighting 
Source: www.realtor.com – online “Home Seller’s Guide”
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Map not to scale

1 The Arbors at Lakeline
No. of current homes: 18
No. of homes projected at build-out: 777
Price range: $230K–$266K
www.mymilestone.com/the-arbors-at-lakeline

2 The Bluffs at Twin Creeks
No. of current homes: 34
No. of homes projected at build-out: 65
Price range: $524K–$800K
www.ryland.com

3 The Crossings at Twin 
Creeks
No. of current homes: Unavailable
No. of homes projected at build-out: 250
Price range: $385K–$550K
www.ryland.com

4 Parkwest Estates
No. of current homes: 4
No. of homes projected at build-out: 75
Price range: $340K–$420K
www.ryland.com

5 The Reserve at Brushy Creek
No. of current homes: 74
No. of homes projected at build-out: 103
Price range: $345K–$426K
www.mymilestone.com

6 The Reserve at Caballo Ranch
No. of current homes: 0
No. of homes projected at build-out: 89
Price range: $353K–$434K
www.villagebuilders.com

7 Scottsdale Crossing
No. of current homes: 17
No. of homes projected at build-out: 88
Price range: $290K–$350K
www.mymilestone.com/scottsdale-crossing

Leander
8 The Boulders at Crystal Falls

No. of current homes: 350
No. of homes projected at build-out: 350
Price range: $225K–$350K
www.mycrystalfalls.com

9 Caballo Ranch
No. of current homes: Unavailable
No. of homes projected at build-out: 500
Price range: $340K–$475K
www.scottfelderhomes.com

10 Cap Rock at Crystal Falls
No. of current homes: 250
No. of homes projected at build-out: 500
Price range: $350K–$650K
www.mycrystalfalls.com/cap-rock

11 Cold Springs
No. of current homes: 270
No. of homes projected at build-out: 420

Cedar Park

Subdivisions were included based on the size 
and timeliness of their projected expansions. 
Those with expansions currently under con-
struction or planned for the immediate future 
were prioritized. This listing is not compre-
hensive.

Sources: Area developers and homebuilders, 
city of Leander
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The suburbs’  
growing 
subdivisions
Tomorrow’s house hunters in Cedar 
Park and Leander will have many homes 
to choose from, especially as new 
development heads north into Leander.

23 Summerlyn
No. of current homes: 500
No. of homes projected at build-out: 790
Price range: $172K–$212K
www.centex.com/austin

24 Travisso
No. of current homes: 10
No. of homes projected at build-out: 2,900
Price range: $290K–$850K
www.travisso.com

25 Villas at Vista Ridge
No. of current homes: 0
No. of homes projected at build-out: 88
Price range: $203K–$250K
www.lennar.com

26 Vista Ridge
No. of current homes: Unavailable
No. of homes projected at build-out: 40
Price range: $225K–$280K
www.davidweekleyhomes.com

Austin
27 Northwoods at  

Avery Ranch
No. of current homes: 472
No. of homes projected at build-out: 550
Price range: $200K–$600K 
www.northwoodsataveryranch.com

28 Pearson Place at  
Avery Ranch
No. of current homes: 100
No. of homes projected at build-out: 428
Price range: $300K–$600K 
www.pearsonplaceavery.com

Price range: $223K–$350K
www.pulte.com

12 Crystal Crossing
No. of current homes: 153
No. of homes projected at build-out: 238
Price range: $204K–$256K
www.kbhome.com

13 The Fairways at Crystal Falls
No. of current homes: 350
No. of homes projected at build-out: 400
Price range: $250K–$550K
www.mycrystalfalls.com/fairways

14 Grand Mesa at Crystal Falls
No. of current homes: 800
No. of homes projected at build-out: 1,000
Price range: $450K–$1.3 million
www.mycrystalfalls.com/grand-mesa

15 Hazlewood
No. of current homes: Unavailable
No. of homes projected at build-out: 350
Price range: $241K–$417K
www.drhorton.com

16 The Highlands/Bluffs at 
Crystal Falls
No. of current homes: 600
No. of homes projected at build-out: 1,200
Price range: $250K–$550K
www.mycrystalfalls.com/highlands

17 Magnolia Creek
No. of current homes: 73
No. of homes projected at build-out: 270
Price range: $210K–$227K
www.drhorton.com

18 Mason Hills Ranch
No. of current homes: 0
No. of homes projected at build-out: 972
Price range: $225K–$326K
www.kbhome.com

19 Northside Meadow
No. of current homes: 47
No. of homes projected at build-out: 253
Price range: $210K–$290K
www.drhorton.com

20 Reagan’s Overlook
No. of current homes: 472
No. of homes projected at build-out: 560
Price range: $487K–$570K
www.reagansoverlook.com

21 Sarita Valley
No. of current homes: Unavailable
No. of homes projected at build-out: 253
Price range: $294K–$524K
www.saritavalley.com

22 Savanna Ranch
No. of current homes: 50
No. of homes projected at build-out: 400
Price range: $210K–$312K
www.ryland.com
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